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INFORMATION RELATING TO FORWARD-LOOKING STATEMENTS

Certain information included or incorporated byerehce in this document, in press releases, wistiEements or other documents filed with
the SEC, or in the Company’s communications andudisions through webcasts, phone calls and confereils, may be deemed to be
“forward-looking statements” within the meaningtbé federal securities laws. All statements othantstatements of historical fact are
statements that could be deemed forward-lookirtgstants, including projections of revenue, grossgmaexpenses, earnings or losses from
operations, synergies or other financial items; stagements of the plans, strategies and objeatfvemnagement for future operations; any
statement concerning developments, performanaedoistry rankings relating to products or serviees, statements regarding future
economic conditions or performance; any statemaressumptions underlying any of the foregoing; ang other statements that address
activities, events or developments that Danahep@ation (“Danaher,” the “Company,” “we,” “us,” “ot) intends, expects, projects, belie
or anticipates will or may occur in the future. Ward-looking statements may be characterized byiterogy such as “believe,” “anticipate,”
“should,” “intend,” “plan,” “will,” “expects,” “estmates,” “projects,” “positioned,” “strategy,” argimilar expressions. These statements are
based on assumptions and assessments made byntipaBds management in light of its experience amgérception of historical trends,
current conditions, expected future developmentsadher factors it believes to be appropriate. €Hesward-looking statements are subject
to a number of risks and uncertainties, includingrmt limited to the risks and uncertainties setif under “ltem 1A. Risk Factors” in this
Annual Report.

Any such forward-looking statements are not guaesbf future performances and actual results,ldewvents and business decisions may
differ materially from those envisaged by such fardtlooking statements. The forward-looking statetméncluded herein speak only as of

the date of this Annual Report. The Company distdaany duty to update any forward-looking statemalhbf which are expressly qualified
by the foregoing.

PART |
ITEM 1. BUSINESS
General

Danaher Corporation derives its sales from thegtesnanufacture and marketing of industrial andscomer products, which are typically
characterized by strong brand names, proprietahnt@ogy and major market positions, in three bessnrsegments: Professional
Instrumentation, Industrial Technologies, and Td&Bomponents.

The Company strives to create shareholder valuwaigfr.

» delivering sales growth, excluding the impact afuiced businesses, in excess of the overall mamostth for its products and
services

* upper quartile financial performance when compagainst peer companies; €

» upper quartile cash flow generation from operatiwhen compared against peer compar
To accomplish these goals, the Company uses 4 s®ils and processes, known as the DANAHER BUSISEYSTEM (“DBS”), which
are designed to continuously improve business pegace in critical areas of quality, delivery, castl innovation. The Company also
acquires businesses that it believes can helfieae the objectives described above. The Compalhpequire businesses when they

strategically fit with existing operations or whirey are of such a nature and size as to establighw strategic line of business. The extent to
which appropriate acquisitions are made and intedrean affect the Company’s overall growth andatieg results.

Danaher Corporation, originally DMG, Inc., was argad in 1969 as a Massachusetts real estate ingastrust. In 1978 it was reorganized
as a Florida corporation under the name Diversfifiledtgage Investors, Inc. (“DMI”) which in a secorebrganization in 1980 became a
subsidiary of a newly created holding company nalkis, Inc. The Company adopted the name Danah&#®®4 and was reincorporated as
a Delaware corporation following the 1986 annuattimg of shareholders.

Operating Segments
The Company reports its business in three segmerafessional Instrumentation, Industrial Techn@egand Tools & Components.

The table below describes the percentage of thep@oyis total annual revenues attributable to ed¢heosegments over each of the last
three fiscal years:

For the years ended December 31

Segment 2005 2004 2003
Professional Instrumentatic 47% 43% 37%
Industrial Technologie 37% 38% 40%
Tools & Component 16% 19% 23%
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Sales in 2005 by geographic destination were: drftiates, 53%; Europe, 29%; Asia, 12%; and otlgtons, 6%. For additional information
regarding the Company’s segments and sales by gglogrplease refer to Note 15 in the Consolidatedri€ial Statements included in this
Annual Report.

PROFESSIONAL INSTRUMENTATION

Businesses in the Professional Instrumentation eagoffer professional and technical customersowarproducts and services that are used
in connection with the performance of their workr he year ended December 31, 2005, Professinatilimentation was Danaher’s largest

segment and encompassed three strategic linesofdss: environmental, electronic test, and medédinologies. Sales for this segment in

2005 by geographic destination were: United Stat&%o; Europe, 37%; Asia, 14%; and other regions, 8%

Environmental The environmental businesses serve two main rtsank@ter quality and retail/commercial petroletdthe Company entered
the water quality sector in 1996 through the adtjoisof American Sigma and has enhanced its ggabgcal coverage and product and
service breadth through subsequent acquisitionkjding the acquisitions of Dr. Lange in 1998, H&impany in 1999, and Viridor
Instrumentation in 2002. Danaher further expantiegdrioduct and geographic breadth through the 2@4isition of Trojan Technologies
Inc. Today, the Company is a worldwide leader mwhater quality instrumentation market. Danahersen quality operations provide a wide
range of instruments, related consumables, andcesrused to detect and measure chemical, phyaitdimicrobiological parameters in
drinking water, wastewater, groundwater, and uilirapvater. The Company also designs, manufactanesmarkets ultraviolet disinfection
systems. Typical users of these products includeicipal drinking water and wastewater treatmenbfdaindustrial process water and
wastewater treatment facilities, and third-parstitey laboratories. The water quality business igies/products under a variety of wkitown
brands, including HACH, DR. LANGE, HACH ULTRA ANALYICS, ORBISPHERE, and TROJAN TECHNOLOGIES. Manufiaicty
facilities are located in the United States, Can&idaope, and Asia. Sales to end-customers ara@bnmade through the Company’s direct
sales personnel, independent representatives,endept distributors and e-commerce.

Danaher has participated in the retail/commera#igleum market since the mid-1980s through itsdéedroot business, and has
substantially enhanced its geographic coverageeaalict and service breadth through various adiprisi including Red Jacket in 2001 and
Gilbarco (formerly known as Marconi Commerce Sysgein 2002. Today, Danaher is a leading worldwid®vjaler of products and services
for the retail/commercial petroleum market. Throtigé Gilbarco Veeder-Root business, the Companigdesmanufactures, and markets a
wide range of retail/commercial petroleum prodwtd services, including:

e monitoring and leak detection syster

* vapor recovery equipmer

» fuel dispensers

» point-of-sale and merchandising systel

» submersible turbine pumps; a

* remote monitoring and outsourced fuel managememuicss, including compliance services, fuel systeaintenance, and inventc
planning and supply chain suppc

Typical users of these products include independedtcompany-owned retail petroleum stations, glkme retailers, convenience stores,
and commercial vehicle fleets. Danalserétail/commercial petroleum products are markateder a variety of brands, including GILBARC
VEEDER-ROOT, and RED JACKET. Manufacturing facdgiare located in the United States, Europe, AslaSmuth America. Sales to end-
customers are generally made through independstnitditors and the Company'’s direct sales personnel

Electronic Test Danaher’s electronic test business was creat&898 through the acquisition of Fluke Corporatiand has since been
supplemented by the acquisitions of a number oftiaddl electronic test businesses. These busisetssign, manufacture,

4
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and market a variety of compact professional tasist as well as calibration equipment, for eleetriindustrial, electronic, and calibration
applications. These test products measure voltagegnt, resistance, power quality, frequency, erajure, pressure, and other key electrical
parameters. Typical users of these products inailelgtrical engineers, electricians, electronititecians, medical technicians, and industrial
maintenance professionals. In addition, Fluke Net&@rovides software and hardware products usethéotesting, monitoring, and analysis
of local and wide area (“enterprisai@tworks and the fiber and copper infrastructurtho$e networks. Typical users of these producisida
computer network engineers and technicians.

Danaher’s electronic test products are markete@muadariety of brands, including FLUKE, FLUKE NETORKS, VISUAL NETWORKS,
RAYTEK and FLUKE BIOMEDICAL. Manufacturing faciligs are located in the United States, Europe, aral 8ales to customers are
generally made through the Company’s direct sadeésqmnel and independent distributors. Both FluiceFluke Networks are leaders in their
served market segments.

Medical TechnologiesThe Company added the medical technologies linmusiness in 2004 through the acquisitions of Kalseh & Voigt
GmbH & Co KG (KaVo), the Gendex business of Demtdpternational Inc., and Radiometer A/S. In 20808 Company expanded its
presence in the medical technologies segment thrthegacquisition of Leica Microsystems and thrégitional smaller acquisitions. The
medical technologies businesses serve three makeitsadental products, critical care diagnostirg] life sciences instrumentation.

Dental products . Danaher is a leading worldwide provider of depralducts. Through its dental products businesse€bmpany designs,
manufactures and markets a variety of dental prtsdacluding:

* treatment system
* handpieces
» digital imaging system:
» diagnostic system:
« CAD/CAM systems; an
e laboratory products
Typical users of these products include dentisteppontists, oral surgeons, dental techniciand,ather oral health professionals. Danaher’s

dental products are marketed primarily under th&/RAGENDEX, PELTON & CRANE and DEXIS brands. Mancifaring facilities are
located in Europe, the United States, and SouthrisaeSales are generally made to customers thrmagpendent distributors.

Critical care diagnostics . Danahers critical care diagnostics business was creat@@®d through the acquisition of Radiometer anddiracse
been supplemented by an additional acquisition.Gtmpanys critical care diagnostics business is a leadioddwide provider of blood ge¢
analysis instrumentation, designs, manufacturesnaarkets a variety of critical care diagnostidrimsments used to measure blood gases and
related critical care parameters, primarily in iciad applications, under the RADIOMETER brand. Toepany also provides consumables
and services for its instruments. Typical userRadfiometer products include hospital central latooias, intensive care units, critical care
units, hospital operating rooms, and hospital eerery rooms. Manufacturing facilities are locatedimope and the United States, and sales
are made to customers primarily through the Comigattivect sales personnel.

Life sciences instrumentation . Danaher’s life sciences instrumentation busimess created in 2005 through the acquisition of &eic
Microsystems. The Company’s life sciences instrusaigon business is a leading global provider ofggsional microscopes designed to
manipulate, preserve and capture images of, angneetthe user’s visualization of, microscopic strgs. Leica is also a leading global
provider of pathology instrumentation, providinga@mplete line of instrumentation used in the prapan of tissue samples for examination
by medical and research pathologists. Leica’ssifiences products include:

» optical and laser scanning microscog

» two and three dimensional imaging syste

» automated specimen manipulation stages and liveirapa environmental support syster

» tissue handling and processing equipm

e automated specimen staining instruments;

» automated slide handlers and printi
Typical users of Leica’s products include reseancth surgical professionals operating in reseatobrégtories, academic settings and surgical
theaters. Leica’s manufacturing facilities are tedan Germany, Switzerland, Singapore and Chie#&cd_markets its products under the

LEICA brand, and sales are made to customers thraugpmbination of the compamsyirect sales personnel, independent represessadin
independent distributors.
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INDUSTRIAL TECHNOLOGIES

Businesses in the Industrial Technologies segmamiufiacture products and sub-systems that are tipinaorporated by customers and
systems integrators into production and packadiresland by original equipment manufacturers imioous endsroducts and systems. Ma
of the businesses also provide services to supipese products, including helping customers integead install the products and helping
ensure product uptime. As of December 31, 2005lritestrial Technologies segment encompassed tategtc lines of business, motion
and product identification, and three focused nichginesses, aerospace and defense, sensors &lsamd power quality. Sales for this
segment in 2005 by geographic destination weretddristates, 53%; Europe, 32%; Asia, 10%; and aotdwons, 5%.

Motion . Danaher entered the motion industry through tugiaition of Pacific Scientific Company in 1998dshas subsequently expanded
its product and geographic breadth with varioustamdhl acquisitions, including the acquisitions/herican Precision Industries,
Kollmorgen Corporation, and the motion businesgé&arner Electric Company in 2000, and Thomson &tdes in 2002. The Company is
currently one of the leading worldwide providergpoécision motion control equipment. These busieegsovide motors, drives, controls,
mechanical components (such as ball screws, limemings, clutches/brakes, and linear actuatosyelated products for various precision
motion markets such as packaging equipment, meegdpment, robotics, circuit board assembly eqeipinelevators, and electric vehicles
(such as lift trucks). Customers are typically eyss integrators who use our products in produ@iwh packaging lines and original
equipment manufacturers (OEMSs) that integrate oodyicts into various end-products and systems.Cdrapany’s motion products are
marketed under a variety of brands, including KOLORIGEN, THOMSON, DOVER, PORTESCAP and PACIFIC SCIENT.
Manufacturing facilities are located in the Unitethtes, Europe, Latin America, and Asia. Salesisboeners are generally made through the
Company’s direct sales personnel and independstritditors.

Product Identification Danaher entered the product identification mattetugh the acquisition of Videojet (formerly knowss Marconi

Data Systems) in 2002, and has expanded its pragigcgeographic coverage through various subseaqagntsitions, including the
acquisitions of Willett International Limited anccéu-Sort Systems Inc. in 2003 and Linx Printing Areadogies PLC in January 2005.
Danaher is a leader in its served product idetiiic market segments. These businesses designfanture, and market a variety of
equipment used to print and read bar codes, datesctot codes, and other information on primany secondary packaging. The Company’s
products are also used in certain high-speed pgrapplications. Typical users of these produathigte food and beverage manufacturers,
pharmaceutical manufacturers, retailers, packadearcel delivery companies, the United StatesaP&strvice and commercial printing and
mailing operations. The Company'’s product iderdificn products are marketed under a variety ofdsaimcluding VIDEOJET, ACCU-
SORT, WILLETT, ZIPHER, ALLTEC and LINX. Manufacturg facilities are located in the United States,dpe; South America, and Asia.
Sales to customers are generally made throughdhg@ny’s direct sales personnel and independetniditors.

Aerospace and Defens@he aerospace and defense business designs,aoama$, and markets a variety of aircraft safgtyiment,
including:

» smoke detection and fire suppression systt

e energetic material systen

» electronic security system

* motors and actuator

» electrical power generation and management sulrgstnc
» submarine periscopes and photonic m:

These product lines came principally from the Ra@tientific and Kollmorgen acquisitions and héeen supplemented by several
subsequent acquisitions. Typical users of thesdyats include commercial and business aircraft featurers as well as defense systems
integrators and prime contractors. The Company'sspace and defense products are marketed undeieayvof brands, including the
PACIFIC SCIENTIFIC, SUNBANK, SECURAPLANE, KOLLMORGHE ELECTRO-OPTICAL, and CALZONI brands. Sales totonsers
are generally made through the Company’s direetsgaérsonnel.

Sensors & ControlsDanaher’s sensors & controls products includeunsents that measure and control discrete marnufagtvariables
such as temperature, position, quantity, levelyfland time. Users of these products span a widetyaf manufacturing markets, from
makers of elevators to makers of in-vitro diagressinstrumentation. These products are marketedrumdariety of brands, including
DYNAPAR, EAGLE SIGNAL, HENGSTLER, PARTLOW, WEST, DAAN-JENNER, NAMCO, GEMS SENSORS, and SETRA. Sates t
customers are generally made through the Compalingst sales personnel and independent distributors

6



Table of Contents

Power Quality. Danaher’s power quality business serves two gémearkets. Through the Danaher Power Solutiongbss, Danaher
provides products such as digital static transfétches, power distribution units, and transieritage surge suppressors. Sold under the
CYBEREX, CURRENT TECHNOLOGY, JOSLYN and UNITED POWEbrands, these products are typically incorporatighain systems
used to ensure high-quality, reliable power in caroial and industrial environments. Danaher’s offwver quality businesses provide a
variety of products, marketed under the JOSLYN MM AGE, JOSLYN, QUALITROL, JENNINGS, and HATHAWAY rands, and are
mainly used in power transmission and distribusgstems. Electric utilities are typical users a&sh products. Sales to customers are
generally made through the Company’s direct sadesgmnel, independent representatives, and indepéedistributors.

Manufacturing facilities of the Industrial Techngies focused niche businesses are located in thedJ8tates, Latin America, Europe, and
Asia.

TOOLS & COMPONENTS

As of December 31, 2005, the Tools & Componentsngs encompassed one strategic line of busineshani&s’ hand tools, and four
focused niche businesses: Delta Consolidated IridsisHennessy Industries, Jacobs Chuck Manufacf@ompany and Jacobs Vehicle
Systems. Sales for this segment in 2005 by geogragstination were United States, 86%; Europe, 88tg, 6%; and other regions, 5%.

Mechanics Hand Tools The mechanics’ hand tools business encompass&satmaher Tool Group (“DTG”) and Matco Tools (“Maltk
DTG is one of the largest worldwide producers afegal purpose mechanics’ hand tools, primarilytrets, sockets, and wrenches, and
specialized automotive service tools for the prsifasal and “do-it-yourself” markets. DTG has belea principal manufacturer of Sears,
Roebuck and Co.’s Craftsman® line of mechanicsdhaols for over 60 years. DTG has also been theapy supplier of specialized
automotive service tools to the National AutomotRaets Association (NAPA) for over 30 years anddbsignated supplier of general
purpose mechanics’ hand tools to NAPA for over arg. Matco manufactures and distributes profeaktonls, toolboxes and automotive
equipment, through independent mobile distributatsy sell primarily to professional mechanics unttber MATCO brand. The business is
one of the leaders in the hand tool mobile distidsuchannel in the United States. In addition {B@s private label business, Danaher also
markets various products under its own brand namelsiding mechanics’ hand tools for industrial amethsumer markets under the
ARMSTRONG, ALLEN, GEARWRENCH and SATA brands, ang@motive service tools under the K-D TOOLS brahypical users of
DTG products include professional automotive amtligtrial mechanics as well as individual consumdemufacturing facilities are located
in the United States and Asia. Sales to custonrergenerally made through independent distribudocsretailers.

Delta Consolidated Industrie®elta is a leading manufacturer of automotivekhoxes and industrial gang boxes, which it selidar the
DELTA and JOBOX brands. These products are usdablly commercial users, such as contractors, anddugél consumers. Sales to end
users are generally made through independenthdisbris and retailers.

Hennessy IndustriesHennessy is a leading North American full-lineeghservice equipment manufacturer, providing bitaktees, vehicle
lifts, tire changers, wheel balancers, and whedégte under the AMMCO, BADA, and COATS brands. Togliusers of these products are
automotive tire and repair shops. Sales to endswergenerally made through the Compsauljfect sales personnel, independent distribu
retailers, and original equipment manufacturers.

Jacobs Chuck Manufacturing Comparnjacobs designs, manufactures, and markets chadkgrecision tool and workholders, primarily for
the portable power tool industry under the JACOB&hH. Founded by the inventor of the three-jaw dhlick, Jacobs maintains a worldwide
leadership position in drill chucks. Customers@imarily major manufacturers of portable powerl$pand sales are typically made through
the Company’s direct sales personnel.

Jacobs Vehicle SystemSI/S’) . JVS is a leading worldwide supplier of supplemebtaking systems for commercial vehicles, selliAgE
BRAKE brand engine retarders for class 6 througkldcles and bleeder and exhaust brakes for cl#a®@gh 7 vehicles. With over

3 million engine retarders installed, JVS has nzan#d a leadership position in its industry simteoducing the first engine retarder in 1961.
Customers are primarily major manufacturers ofsghrough class 8 vehicles, and sales are typicalde through the Company'’s direct
sales personnel.

Manufacturing facilities of the Tools & Componefidsused niche businesses are located in the USies and Asia.

The following discussions daw Materials, Intellectual Property, Competition, Seasonal Nature of Business, Backlog, Employee Relations,
Research and Devel opment, Government Contracts, Regulatory Matters, International Operations, Major Customers andOther Matters
include information common to all of the Compansggments.
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Raw Materials

The Company’s manufacturing operations employ a&wiatiety of raw materials, including steel, coppaist iron, electronic components,
aluminum, plastics and other petroleum-based prisditie Company purchases raw materials from & lavgnber of independent sources
around the world. There have been no raw matesfaistages that have had a material adverse impabiedCompany’s business, although
market forces during the past two years have casigadficant increases in the costs of certain naaterials such as steel and petroleuase!
products. While certain raw materials such as steélcertain petroleumnased products remain subject to supply constrdir@saher believ
that it will generally be able to obtain adequatppies of major raw material requirements or reabte substitutes at reasonable costs.

Intellectual Property

The Company owns numerous patents, trademarksrighfs; trade secrets and licenses to intellegit@berty owned by others. Although in
aggregate the Company'’s intellectual property igdrtant to its operations, the Company does nagiden any single patent or trademark to
be of material importance to any segment or tdotheiness as a whole. From time to time, howeverCibmpany does engage in litigation to
protect its intellectual property. For a discussidmisks related to the Company’s intellectualgedy, please refer to “Item 1A. Risk Factors.”
All capitalized brands and product names throughitistdocument are trademarks owned by, or licetsethie Company or its subsidiaries.

Competition

Although the Company’s businesses generally opandigghly competitive markets, its competitive jiimm cannot be determined accurately
in the aggregate or by segment since its competitomot offer all of the same product lines oveall of the same markets as the Company.
Because of the diversity of products sold and #méety of markets served, the Company encountergi@ variety of competitors, including
well-established regional or specialized competjtas well as larger companies or divisions ofdagpmpanies that have greater sales,
marketing, research, and financial resources theamaBer. The number of competitors varies by proliet Management believes that
Danaher has a market leadership position in mariyeomarkets served. Key competitive factors tyidaclude price, quality, delivery
speed, service and support, innovation, produttifea and performance, knowledge of applicatiorsstidution network, and brand name.

Seasonal Nature of Business

General economic conditions have an impact on dragany’s business and financial results, and cediihe Company’s businesses
experience seasonal and other trends related indbstries and end-markets that they serve. Fampie, European sales are often weaker in
the summer months, capital equipment sales ara sftenger in the fourth calendar quarter, salegiginal equipment manufacturers are
often stronger immediately preceding and followtihg launch of new products, and sales to the UrStates government are often strong:
the third calendar quarter. However, as a whoke Gbmpany is not subject to material seasonality.

Backlog

Backlog is generally not considered a significaatdr in the Company’s businesses as relativelyt stadivery periods and rapid inventory
turnover are characteristic of most of its products

Employee Relations

At December 31, 2005, the Company employed apprately 40,000 persons, of which approximately 18,@@0e employed in the United
States. Of these United States employees, appredyng 500 were hourly-rated unionized employeds Tompany also has government-
mandated collective bargaining arrangements omucdmtracts in other countries. Though the Commamgiders its labor relations to be
good, it is subject to potential union campaignstkastoppages, union negotiations and other peatielathor disputes.

Research and Development

The table below describes the Compamgsearch and development expenditures over ddlh tast three fiscal years, by segment andei
aggregate:

For the years ended December 31

($ in millions)
Segment 2005 2004 2003
Professional Instrumentatic $ 232 $ 17z $ 107
Industrial Technologie 13t 112 a0
Tools & Component 12 9 10
Total $ 37¢ $ 294 $ 207
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The Company conducts research and developmenitiastifor the purpose of developing new producis services and improving existing
products and services. In particular, the Companpgtesizes the development of new products that@rgatible with, and build upon, its
manufacturing and marketing capabilities.

Government Contracts

The Company has agreements relating to the sgleodficts to government entities, primarily involyiproducts in the aerospace and deft
product identification, water quality and motionsinesses. As a result, the Company is subjectriousastatutes and regulations that appl
companies doing business with the government. dls boverning government contracts differ fromléves governing private contracts.
For example, many government contracts containngriand other terms and conditions that are nolicgipe to private contracts. The
Company'’s agreements relating to the sale of prfgdocgovernment entities may be subject to tertiinareduction or modification in the
event of changes in government requirements, raxhgcin federal spending and other factors. The @y is also subject to investigation
and audit for compliance with the requirements goivg government contracts, including requiremealsted to procurement integrity,
export control, employment practices, the accudagcords and the recording of costs. A failureamply with these requirements might
result in suspension of these contracts, criminaiwl sanctions, administrative penalties or srsgion or debarment from government
contracting or subcontracting for a period of time.

Regulatory Matters
Environmental, Health & Safety

Certain of the Compang’operations are subject to environmental lawsragdlations in the jurisdictions in which they ogter, which impos
limitations on the discharge of pollutants into reund, air and water and establish standardghé&generation, treatment, use, storage and
disposal of solid and hazardous wastes. The Compasy also comply with various health and safetylations in both the United States
and abroad in connection with its operations. Then@any believes that it is in substantial compléanith applicable environmental, health
and safety laws and regulations. Compliance wiglsehlaws and regulations has not had and, basedr@ant information and the applicable
laws and regulations currently in effect, is ngpested to have a material adverse effect on thep@ayis capital expenditures, earnings or
competitive position. For a discussion of risksatetl to compliance with environmental and health safety laws, please refer to “ltem 1A.
Risk Factors.”

In addition to environmental compliance costs,@toenpany may incur costs related to alleged enviental damage associated with past or
current waste disposal practices or other hazardwmisrials handling practices. For example, geoesaif hazardous substances found in
disposal sites at which environmental problemsa#iegied to exist, as well as the owners of tho®s sind certain other classes of persons, ar
subject to claims brought by state and federalleggrty agencies pursuant to statutory authoritye Tompany has received notification from
the U.S. Environmental Protection Agency, and fsiate and non-U.S. environmental agencies, thatitons at a number of sites where the
Company and others disposed of hazardous wastese@tpan-up and other possible remedial actimeiuding sites where the Company has
been identified as a potentially responsible pangter federal and state environmental laws andaigns. The Company has projects
underway at several current and former manufaguanilities, in both the United States and abraadnvestigate and remediate
environmental contamination resulting from pastrafiens. In particular, Joslyn Manufacturing Comp#&dMC”), a subsidiary of the
Company acquired in September 1995 and the adsetsiah were divested in November 2004, previowgdgrated wood treating facilities
that chemically preserved utility poles, pilingailmoad ties and wood flooring blocks. These féiedi used wood preservatives that included
creosote, pentachlorophenol and chromium-arserpp&am All such treating operations were discontithaesold prior to 1982. While
preservatives were handled in accordance with éxésting law, environmental law now imposes rettivacliability, in some circumstances,
on persons who owned or operated wood-treating.sIMdC is remediating some of its former sites expkcts to remediate other sites in the
future. In connection with the divestiture of tresats of IMC, JMC retained the environmental licédsl described above and agreed to
indemnify the buyer of the assets with respecettain environmental-related liabilities. The Comypés also from time to time party to
personal injury or other claims brought by privaseties alleging injury due to the presence ofxposure to hazardous substances.
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The Company has made a provision for environmeatakdiation and environmental-related personahynflaims. The Company generally
makes an assessment of the costs involved fagntediation efforts based on environmental studiesall as its prior experience with simi
sites. If the Company determines that it has p@krémediation liability for properties currentbyvned or previously sold, it accrues the total
estimated costs, including investigation and remauguth costs, associated with the site. The Compistyestimates its exposure for
environmental-related personal injury claims anctaes for this estimated liability as such claimsdime known. While the Company
actively pursues appropriate insurance recovesegead as appropriate recoveries from other poddlgtiesponsible parties, it does not
recognize any insurance recoveries for environnhdiatality claims until realized. The ultimate dosf site cleanup is difficult to predict
given the uncertainties of the Compamiivolvement in certain sites, uncertainties rduy the extent of the required cleanup, the akbditg
of alternative cleanup methods, variations in titerpretation of applicable laws and regulatiohs,gossibility of insurance recoveries with
respect to certain sites and the fact that imposivf joint and several liability with right of ctibution is possible under the Comprehensive
Environmental Response, Compensation and Lialityof 1980 and other environmental laws and retipria. As such, there can be no
assurance that the Company’s estimates of envirotahi@bilities will not change. In view of the @gpany’s financial position and reserves
for environmental matters and based on currentimftion and the applicable laws and regulationserily in effect, the Company believes
that its liability, if any, related to past or cent waste disposal practices and other hazardotesiaia handling practices will not have a
material adverse effect on its financial conditarcash flow. For a discussion of risks relategdset or future releases of, or exposures to,
hazardous substances, please refer to “ltem 1A Ristors.”

Medical Devices

Certain of the Company’s products are medical desvtbat are subject to regulation by the UnitedeStRood and Drug Administration (the
“FDA”) and by the counterpart agencies of the na-ltountries where its products are sold. Sontkeofegulatory requirements of these
foreign countries are different than those applieabthe United States. The Company believesithsin substantial compliance with
applicable medical device regulations.

Pursuant to the Federal Food, Drug, and Cosmeti¢the “FDCA”), the FDA regulates virtually all pkes of the manufacture, sale, and
distribution of medical devices, including theitrmduction into interstate commerce, manufactudeedising, labeling, packaging, marketi
distribution and record keeping. Pursuant to th€Rxnd FDA regulations, certain facilities of ther@pany’s operating subsidiaries are
registered with the FDA as medical device manuféioguestablishments. The FDA and the Company’s N8@fied Bodies regularly inspect
the Company’s registered and/or certified facHitie

Products sold by the Company include Class |, Alassid Class Il medical devices. A medical devierhether exempt from, or cleared
pursuant to, the premarket notification requireraeritthe FDCA, or cleared pursuant to a premargpt@val application, is subject to
ongoing regulatory oversight by the FDA to enswmpliance with regulatory requirements, includibgt not limited to, product labeling
requirements and limitations, including those edaib promotion and marketing efforts, current gowhufacturing practices and quality
system requirements, record keeping, and medicatei¢adverse event) reporting. For a discussiatisks related to the regulation of the
Company by the FDA and counterpart agencies ofr athentries, please refer to “ltem 1A. Risk Factors

In addition, certain of the Company’s productsizgilradioactive material. The Company is subjedetteral, state and local regulations
governing the management, storage, handling apadskd of these materials and believes that it silvstantial compliance with these
regulations.

Export Compliance

The Company is required to comply with various expgontrol and economic sanctions laws, includihg: International Traffic in Arms
Regulations administered by the U.S. DepartmeStafe, Directorate of Defense Trade Controls, whichong other things, imposes license
requirements on the export from the United Stateketense articles and defense services (i.e. sitgprcifically designed or adapted for a
military application and/or listed on the Unitechgs Munitions List); the Export Administration Regtions administered by the U.S.
Department of Commerce, Bureau of Industry and &tg¢cwhich, among other things, impose licensiaguirements on the export or re-
export of certain dual-use goods, technology affidvace (i.e., items that potentially have both coenomal and military applications); and the
regulations administered by the U.S. Departmefireasury, Office of Foreign Assets Control, whigiplement economic sanctions imposed
against designated countries, governments andmetssed on United States foreign policy and natisecurity considerations. Non-United
States governments have also implemented simifgorexontrol regulations, which may affect Compapgrations or transactions subject to
their jurisdictions. For a discussion of risks tethto export control and economic sanctions Iglesase refer to “ltem 1A. Risk Factors.” The
Company believes that it is in substantial compméawith applicable regulations governing such ekpontrol and economic sanctions laws.
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International Operations

The table below describes the Company’s annuaieweinue by geographic destination outside the &s%. percentage of the Compantgta
annual net revenue for each of the last threelfiggars, by segment and in the aggregate:

Year ended December 31

Segment 2005 2004 2003

Professional Instrumentatic 59% 58% 49%
Industrial Technologie 47% 44% 45%
Tools & Component 14% 14% 11%
Total Compan) 47% 45% 39%

The Company'’s principal markets outside the Un@¢ates are in Europe and Asia.

The table below describes the Company’s long-liesets located outside the U.S. as a percentdge Gompany’s total long-lived assets in
each of the last three fiscal years, by segmeniratite aggregate:

Year ended December 31

Segment 2005 2004 2003
Professional Instrumentatic 64% 64% 33%
Industrial Technologie 18% 10% 11%
Tools & Component 6% 5% 5%
Total Company 42% 37% 18%

For additional information related to revenues kmdj-lived assets by country, please refer to N&t¢o the Consolidated Financial
Statements.

Most of the Company'’s sales in non-U.S. marketsyaade by non-U.S. sales subsidiaries or from maturfiag entities located outside the
United States. In countries with low sales volunsades are generally made through various reprathess and distributors. However, the
Company also sells into non-U.S. markets directiyrfthe U.S.

Financial information about the Company’s interoadil operations is contained in Note 15 of the Gbdated Financial Statements included
in “Item 8. Financial Statements and SupplemenBata,” and additional information about the possififects on the Company of foreign
currency fluctuations is set forth in “Item 7. Mageanent’s Discussion and Analysis of Financial Cbadiand Results of Operations.” For a
discussion of risks related to the Company’s nonelg&rations and foreign currency exchange, plezfse to “ltem 1A. Risk Factors.”

Major Customers
The Company has no customers that accounted far than 10% of consolidated sales in 2005, 2000682

Other Matters

The Company’s businesses maintain sufficient leg&igorking capital to support customer requirersefihe Company’s sales and payment
terms are generally similar to those of its contpedi

Available Information

The Company maintains an internet website at wwmatiar.com. The Company makes available free ofiehain the website its annual
reports on Form 10-K, quarterly reports on Form@@nd current reports on Form 8-K and amendmerttsose reports filed or furnished
pursuant to Section 13(a) or 15(d) of the Exchakgie as soon as reasonably practicable after féimgh material electronically with, or
furnishing such material to, the SEC. The Compaiytarnet site and the information contained thrergiconnected thereto are not
incorporated by reference into this Form 10-K.
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Corporate Governance Guidelines and Committee Chaers

Danaher has adopted Corporate Governance Guideliésh are available in the “Investors” sectiorDEfnaher’s website at
www.danaher.com. The charters of each of the ADdinmittee, the Compensation Committee and the Naimip and Governance
Committee of the Board of Directors are also atédlan the “Investors” section of the Compasnyebsite at www.danaher.com. Stockhol
may request a free copy of these committee chaatetshe Corporate Governance Guidelines from:

Danaher Corporation

Attention: Investor Relations
2099 Pennsylvania Avenue, N.W,
12t Floor

Washington, DC 20006

Certifications

The Company has filed certifications under Rule-18¢a) under the Exchange Act as exhibits to thiaual Report on Form 10-K. In
addition, an annual CEO Certification was submitigdhe Company’s CEO to each of the New York Stegkhange and the Pacific
Exchange on May 18, 2005 in accordance with theemsve listing standards of those exchanges.

ITEM 1A. RISK FACTORS

You should carefully consider the risks and uncertainties described bel ow, together with the information included elsewherein this Annual
Report on Form 10-K and other documents we file with the SEC. The risks and uncertainties described below are those that we have identified
as material, but are not the only risks and uncertainties facing us. Our business is also subject to general risks and uncertainties that affect
many other companies, such as overall U.S. and non-U.S economic and industry conditions, including a global economic slowdown,
geopolitical events, changesin laws or accounting rules, fluctuationsin interest rates, terrorism, international conflicts, major health
concerns, natural disasters or other disruptions of expected economic/business conditions. Additional risks and uncertainties not currently
known to us or that we currently believe are immaterial also may impair our business operations and liquidity.

We face intense competition and if we are unablectimpete effectively, we may face decreased demamdice reductions for our
products.

Our businesses operate in industries that aresabgicompetitive. Because of the diversity of prddisold and the variety of markets served,
we encounter a wide variety of competitors. In otdecompete effectively, we must retain longstagdielationships with major customers,
establish relationships with new customers, coatfigulevelop new products and services designedatiotain our leadership position in
various product categories and penetrate new ngarefr failure to compete effectively may reduce rewenues, profitability and cash flow,
and pricing pressures may adversely impact ouitpiwlity.

Technologies, product offerings and customer recgrinents in many of our markets change rapidly. If vial to keep up with these
changes, we may not be able to meet our customeesds and demand for our products may decline.

Rapid technological change and frequent introduastiof new products and services characterize matheanarkets we serve. Changes in

regulations can also impact demand for new produoatsir markets. Our failure to successfully embrand respond to these changes and

developments may reduce our revenues and caslafidvadversely affect our profitability. Even if weccessfully embrace and respond to
these changes and developments, we may incur stibstaosts in doing so, and our profitability mayffer.

Our acquisition of businesses could negatively inspaur profitability and return on invested capitaConversely, any inability to
consummate acquisitions at our prior rate could regtyely impact our growth rate.

As part of our business strategy we acquire buse@gem the ordinary course, some of which may bieniah During 2005, 2004 and 2003,
acquired 13, 13 and 12 businesses, respectivelya@uisitions involve a number of risks and finahananagerial and operational
challenges, including the following, any of whiobutd cause significant operating inefficiencies ad#ersely affect our growth and
profitability:

. Any acquired business, technology, service or prbdould under-perform relative to our expectatiand the price that we
paid for it.

. Acquisitior-related earnings charges could adversely impacttipg results

. Acquisitions could place unanticipated demandsuwmeanagement, operational resources and finaacdlinternal control
systems

. We could experience difficulty in integrating pemsel, operations and financial and other systt
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. We may be unable to achieve cost savings antiddgateonnection with the integration of an acquiberdiness

. We may assume by acquisition unknown liabilitiespwn contingent liabilities that become realizenown liabilities that
prove greater than anticipated, or internal cordediciencies. The realization of any of theseiliibs may increase our
expenses and reduce our cash rese

Conversely, we may not be able to consummate atiqusat similar rates to the past, which couldezdely impact our growth rate. Our
ability to achieve our growth goals depends in ppdn our ability to identify and successfully azguand integrate companies and busine
at appropriate prices and realize anticipated sagngs. In addition, changes in accounting or leguy requirements could also adversely
impact our ability to consummate acquisitions.

The indemnification provisions of acquisition agreents by which we have acquired companies may o8y fprotect us and may result in
unexpected liabilities.

Certain of the acquisition agreements by which aeehacquired companies require the former ownergiemnify us against certain
liabilities related to the operation of their compdefore we acquired it. In most of these agreesyémowever, the liability of the former
owners is limited and certain former owners mayb®able to meet their indemnification respongibsi. We cannot assure that these
indemnification provisions will fully protect uspd we may face unexpected liabilities that advegraéfect our profitability and financial
position.

The resolution of contingent liabilities from busesses that we have sold could adversely affectresults of operations and financial
condition.

We have retained responsibility for some of thevim@nd unknown contingent liabilities related touanber of businesses we have sold,
as lawsuits, product liability claims and enviromts matters, and agreed to indemnify the purclsaskthese businesses for certain known
and unknown contingent liabilities. The resolutmfrthese contingencies has not had a material adweffect on our results of operations or
financial condition but we can not be certain tiég favorable pattern will continue.

Our success depends on our ability to maintain gombtect our intellectual property and avoid claine$ infringement or misuse of third
party intellectual property

We own numerous patents, trademarks, copyrigladetsecrets and licenses to intellectual propevtyed by others, which in aggregate are
important to our operations. The steps we haventékenaintain and protect our intellectual propenigy not prevent it from being
challenged, invalidated or circumvented. Unautheatinse of our intellectual property rights coulderdely impact our competitive position
and results of operations. In addition, from timeite in the usual course of business, we reaadtiees from third parties regarding
intellectual property infringement or misappropnat In the event of a successful claim againstwescould lose our rights to needed
technology or be required to pay substantial damagédicense fees with respect to the infringetitsgany of which could adversely impact
our revenues, profitability and cash flows. Evereréhwe are successful in defending claims of igment or misappropriation, we may
incur significant costs which could adversely afffear profitability and cash flows.

We are subject to a variety of litigation in the wse of our business that could adversely affect oesults of operations and financial
condition.

We are subject to a variety of litigation inciddritaour business, including claims for damagesiiagi out of the use of our products, claims
relating to intellectual property matters and clkaimvolving employment matters and commercial dispuSome of these lawsuits include
claims for punitive and consequential as well asgensatory damages. The defense of these lawsaytslivert our management’s attention,
we may incur significant expenses in defendingdHawsuits, and we may be required to pay damagedsor settlements or become sut
to equitable remedies that could adversely affactfinancial condition and results of operationsrkbver, any insurance or indemnification
rights that we may have may be insufficient or wilable to protect us against potential loss expeEsu

Our operations expose us to the risk of environmedrtabilities, costs, litigation and violations #t could adversely affect our financial
condition, results of operations and reputation.

Certain of our operations are subject to envirortaldaws and regulations in the jurisdictions inigththey operate, which impose limitations
on the discharge of pollutants into the groundaail water and establish standards for the geoardteatment, use, storage and disposal of
solid and hazardous wastes. We must also complywaitious health and safety regulations in the dr. abroad in connection with our
operations. There can be no assurance that webleaveor will be at all times in substantial compdia with environmental and health and
safety laws. Failure to comply with any of thesgdacould result in civil and criminal, monetary amsh-monetary penalties and damage to
our reputation. In addition, we cannot provide aasae that our costs of complying with currentuwiufe environmental protection and health
and safety laws will not exceed our estimates weeskly affect our financial condition, resultsopierations and reputation.

In addition, we may incur costs related to allegadironmental damage associated with past or cuwaste disposal practices or
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other hazardous materials handling practices. Welso from time to time party to personal injuryother claims brought by private parties
alleging injury due to the presence of or exposateazardous substances. For additional informatgarding these risks, please refer to
“ltem 1. Business — Regulatory Matters.” There lbamo assurance that our liabilities arising fraastpor future releases of, or exposures to,
hazardous substances will not exceed our estinatedversely affect our financial condition, resudf operations and reputation or that we
will not be subject to additional claims for perabmjury or cleanup in the future based on outt,ga®sent or future business activities.

Our businesses are subject to extensive governmaegulation; failure to comply with those regulaihs could adversely affect our results
of operations, financial condition and reputation.

In addition to the environmental regulations nadbdve, our businesses are subject to extensivéateguby U.S. and nok).S. government;
entities at the federal, state and local levelduuing the following:

* We are required to comply with various export cohéind economic sanctions laws, which may affeah@any transactions with
certain customers, business partners and othesmerimcluding in certain cases dealings with dnieen Company employees and
Company subsidiaries. In certain circumstancesthegulations may prohibit the export of certaiadarcts, services and
technologies, and in other circumstances the Cognpaay be required to obtain an export license leefomporting the controlled
item.

» Certain of our products are medical devices andrgihoducts that are subject to regulation by tbé Foy counterpart agencies of
other countries and by regulations governing theagament, storage, handling and disposal of ratiieamaterials. Violations of
these regulations, efficacy or safety concernsemds of adverse events with respect to our pradraild lead to declining sales,
recalls, seizures, injunctions, administrative deétams, suspension or withdrawal of approvals, @néet notification rescissions,
and warning letter:

* We also have agreements relating to the sale dfugts to government entities and are subject towarstatutes and regulations
that apply to companies doing business with theegowent. Our agreements relating to the sale afymts to government entities
may be subject to termination, reduction or modiiien in the event of changes in government requérgs, reductions in federal
spending and other factors. A failure to complyhmitiese requirements might result in suspensidhesfe contracts and suspension
or debarment from government contracting or subregting.

In addition, failure to comply with any of theseyuéations could result in civil and criminal, moast and normonetary penalties and dami
to our reputation.

Our reputation and our ability to do business mag bnpaired by improper conduct by any of our empdesg, agents or business partners.

We cannot provide assurance that our internal otmivill always protect us from reckless or crinlinats committed by our employees,
agents or business partners that would violate &h8/or non-U.S. laws, including the laws govermiagments to government officials. Any
such improper actions could subject us to civitiiminal investigations in the U.S. and in othaigdictions, could lead to substantial
monetary and non-monetary penalties against usiosubsidiaries, and could damage our reputation.

Cyclical economic conditions have affected and ntayntinue to adversely affect our financial conditicand results of operations.

Certain of our businesses operate in industrigshidnge historically experienced periodic downtusskich have adversely impacted demand
for the equipment and services that we manufaemdemarket. Any downturn or competitive pricinggseres in these industries could
adversely affect our financial condition and resolt operations in any given period.

Foreign currency exchange rates and commodity peaeay adversely affect our results of operationgldimancial condition.

We are exposed to a variety of market risks, indgdhe effects of changes in foreign currency exgje rates and commodity prices.
Changes in currency exchange rates and commoditgspmay have an adverse effect on our resultpefations and financial condition.

If we cannot obtain sufficient quantities of matexis, components and equipment required for our mdacturing activities at competitiv
prices and quality and on a timely basis, or if ooranufacturing capacity does not meet demand, ousimess and financial results wi
suffer.

We purchase materials, components and equipmanttfriod parties for use in our manufacturing operst. If we cannot obtain sufficient
guantities of these items at competitive pricesgumlity and on a timely basis, we may not be &blgroduce sufficient
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guantities of product to satisfy market demanddpod shipments may be delayed or our material orufseturing costs may increase. In
addition, because we cannot always immediatelytamlapcost structures to changing market conditions manufacturing capacity may at
times exceed our production requirements or falltsbf our production requirements. Any or all bése problems could result in the loss of
customers, provide an opportunity for competingdpigis to gain market acceptance and otherwise selyeaiffect our business and financial
results.

Work stoppages, union and works council campaiglehor disputes and other matters associated with t@por force could adversely
impact our results of operations and cause us teunincremental costs.

We have a number of domestic collective bargaininigs and various foreign collective labor arrangets. While we generally have
experienced satisfactory relations at our variogations, we are subject to potential work stoppageion and works council campaigns and
potential labor disputes, any of which could aderémpact our results of operations and cause uscur incremental costs.

International economic, political, legal, accountmand business factors could negatively affect oesults of operations, cash flows ai
financial condition.

In 2005, approximately 47% of our sales were derivetside the U.S. and we continue to increaseales outside the U.S. In addition, m
of our manufacturing operations and suppliers @cated outside the U.S. Our international busiigesabject to risks that are customarily
encountered in foreign operations and could neglgtiaffect our results of operations, cash flowd inancial condition, including:

» interruption in the transportation of materialsigand finished goods to our custom
» changes in a specific coun’s or regior's political or economic condition

« trade protection measure

e import or export licensing requiremen

e unexpected changes in laws or licensing and regylaéquirements

» difficulty in staffing and managing widespread ag@mns;

» differing labor regulations

» differing protection of intellectual property; a

» terrorist activities and the U.S. and internatiomsiponse theret

Audits by tax authorities could result in additiohéax payments for prior periods

The amount of income taxes we pay is subject tmimggaudits by U.S. federal, state and local takarities and by non-U.S. tax authorities.
If these audits result in assessments differemh foar reserves, our future results may includevortble adjustments to our tax liabilities.

Our defined benefit pension plans are subject todncial market risks that could adversely affectrooperating results.

Our defined benefit pension plan obligations afecéd by changes in market interest rates anchtjerity of plan assets are invested in
publicly traded debt and equity securities, whioh @ffected by market risks. Significant changesarket interest rates, decreases in the fair
value of plan assets and investment losses onaglsets may adversely impact our future operatisigitse

ITEM 1B. UNRESOLVED STAFF COMMENTS
NONE

ITEM 2. PROPERTIES

The Company’s corporate headquarters are locatééashington, D.C. At December 31, 2005, the Comgeat/204 significant
manufacturing and distribution locations worldwidemprising approximately 18 million square fedtwhich approximately 12 million
square feet are owned and approximately 6 millquase feet are leased. Of these manufacturing istribdtion locations, 111 facilities are
located in the United States and 93 are locatesidrithe United States, primarily in Europe and tesser extent in Asia, Canada, and Latin
America. The number of manufacturing and distribbutiocations by business segment are:

e Professional Instrumentation, ¢
» Industrial Technologies, 84; al
e Tools and Components,
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The Company considers its facilities suitable amelqaiate for the purposes for which they are usddiaas not anticipate difficulty in
renewing existing leases as they expire or in figdilternative facilities. Please refer to Noterithe Consolidated Financial Statements
included in this Annual Report for additional infieation with respect to the Company’s lease commitme

ITEM 3. LEGAL PROCEEDINGS

In addition to the litigation noted under “ltemBusiness — Regulatory Matters — Environmental, thefalSafety” and described in Notes 11
and 18 in the Consolidated Financial Statementaded in this Annual Report, the Company is, frametto time, subject to a variety of
litigation incidental to its business. These lawsprimarily involve claims for damages arising ofithe use of the Company’s products,
claims relating to intellectual property mattersl @aims involving employment matters and comméudisputes. The Company may also
become subject to lawsuits as a result of pasitaré acquisitions. Some of these lawsuits incltldens for punitive and consequential as
well as compensatory damages. While the Compangtaias workers compensation, property, cargo, qartjuct, general liability, and
directors’ and officers’ liability insurance (andve acquired rights under similar policies in catioe with certain acquisitions) that it
believes covers a portion of these claims, thiarasce may be insufficient or unavailable to prbieagainst potential loss exposures. In
addition, while the Company believes it is entittedndemnification from third parties for sometbése claims, these rights may also be
insufficient or unavailable to protect the Compagginst potential loss exposures. The CompanyJealithat the results of these litigation
matters and other pending legal proceedings wilhawe a materially adverse effect on the Compacgsh flows or financial condition, even
before taking into account any related insurandedemnification recoveries.

The Company carries significant deductibles anfliestred retentions for workers’ compensation,pemy, automobile, product and general
liability costs, and management believes that thm@any maintains adequate accruals to cover thaeet liability. Management determines
the Company'’s accrual for self-insurance liabibgsed on claims filed and an estimate of claimgried but not yet reported. The Company
maintains third party insurance policies up toaertimits to cover liability costs in excess oegetermined retained amounts.

ITEM 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS
No matters were submitted to a vote of securitgé durincthe fourth quarter of 2005.

Executive Officers of the Registrant

Set forth below are the names, ages, positionggpedrience of the Company’s executive officers.exiécutive officers hold office at the
pleasure of the Board of Directors.

Officer
Name Age  Position Since
Steven M. Rale 54 Chairman of the Boar 1984
Mitchell P. Rales 49 Chairman of the Executive Committ 1984
H. Lawrence Culp, J 42 Chief Executive Officer and Preside 1995
Patrick W. Allende! 59 Executive Vice Presidel 1987
Daniel L. Coma: 42 Executive Vice President and Chief Financial Offi 1996
Philip W. Knisely 51 Executive Vice Presidel 2000
Steven E. Simm 50 Executive Vice Presidel 1996
James A. Licc 40 Executive Vice Presidel 2002
James H. Ditkof 59 Senior Vice Preside- Finance and Ta 1991
Robert S. Lut: 48 Vice Presider- Chief Accounting Office 2002
Daniel A. Raska 39 Vice Presiden— Corporate Developmel 2004

16



Table of Contents

Steven M. Rales has served as Chairman of the Biraed January 1984. In addition, during the piastyears, he has been a principal in a
number of private business entities with inter@stmanufacturing companies and publicly traded stes. Mr. Rales is a brother of Mitchell
P. Rales.

Mitchell P. Rales has served as Chairman of theike Committee since 1990. In addition, during pfast five years, he has been a
principal in a number of private business entitiéth interests in manufacturing companies and plptraded securities. Mr. Rales is a
brother of Steven M. Rales.

H. Lawrence Culp, Jr. was appointed President dridf&xecutive Officer in 2001. He has served ingral management positions within
Company for more than the past five years, inclgdierving as Chief Operating Officer from July 2@60vay 2001.

Patrick W. Allender was appointed Executive Vicedtdent in 1999. He also served as Chief Fina@fititer and Secretary of the Company
from March 1987 until April 2005.

Daniel L. Comas was appointed Executive Vice Peagidnd Chief Financial Officer in April 2005. Herged as Vice President-Corporate
Development from 1996 to April 2004 and as Senime\President-Finance and Corporate Development fpril 2004 to April 2005.

Philip W. Knisely has served as Executive Vice Rlest since he joined the Company in June 2000.

Steven E. Simms was appointed Executive Vice Peesitch November 2000. He joined the Company in 189%ice President and Group
Executive.

James A. Lico was appointed Executive Vice Pregioe8eptember 2005. He has served in a varieggenéral management positions since
joining the Company in 1996, including most recgma$ President of Fluke Corporation from July 20801 September 2005, as Vi

President and Group Executive of Danaher Corpordtimm December 2002 until September 2005, andies Rresident — Danaher Business
Systems Office from September 2004 until Septer@bésb.

James H. Ditkoff served as Vice President-FinamceTax from January 1991 to December 2002 anddrasd as Senior Vice President-
Finance and Tax since December 2002.

Robert S. Lutz joined the Company as Vice Presidemit and Reporting in July 2002 and was appointext President-Chief Accounting
Officer in March 2003. Prior to joining the Compaimg served in various positions at Arthur AndenseR, an accounting firm, from 1979
until 2002, most recently as partner from 1991uiy 2002.

Daniel A. Raskas was appointed Vice President p@ate Development in November 2004. Prior to juyrthe Company, he worked for
Thayer Capital Partners, a private equity investrfiem, from 1998 through October 2004, most regeas Managing Director from 2001
through October 2004.

PART Il
ITEM 5. MARKET FOR THE REGISTRANT'S COMMON EQUITY A ND RELATED STOCKHOLDER MATTERS

On April 22, 2004, the Company’s Board of Directdexlared a two-for-one split of its common stoBie split was affected in the form of a
stock dividend paid on May 20, 2004 to shareholdérecord on May 6, 2004. All share and per sli@fieamation presented in this Annual
Report on Form 10-K has been retroactively restaiedflect the effect of this split.

The Company’s common stock is traded on the Nevk ¥adock Exchange and the Pacific Exchange undesytirdol DHR. On February 24,
2006, there were approximately 3,400 holders adnetof the Company’s common stock. The high anddowmon stock prices per share as
reported on the New York Stock Exchange, and tigleinds paid per share, in each case for the pededcribed below, were as follows:

2005 2004
Dividends Dividends
High Low Per Share High Low Per Share
First quartel $56.20 $52.6( $ .015C $48.1C $43.8¢ $ .012%
Second quarte 55.7:  48.5¢ .015C 52.0z 44.1: .015C
Third quartel 56.6¢ 51.7¢ .020C 52.9¢ 47.6¢ .015(
Fourth quarte 58.07 49.9¢ .020C 58.9C 51.4¢ .015(
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On September 13, 2005, the Board of Directors agat@n increase in the quarterly dividend on them@any’s common stock from $.015 to
$.02 per share. The payment of dividends by the gamy in the future will be determined by the CompaiBoard of Directors and will
depend on business conditions, the Company’s finhearnings and other factors.

Issuer Purchase of Equity Securities
Repurchases of equity securities during the foquidrter of 2005 are listed in the following table.

Total Number of Shares Maximum Number of Shares
Total Number Average Purchased as Part of Publicl
Price Paid that May Yet Be Purchased
of Shares Announced Under The

Period Purchased per Share Plans or Programs Plans or Programs
10/1/05-10/31/0%" 1,417,50! $ 50.5: 1,417,50! 6,719,00!
11/1/05-11/30/0%) 1,723,00! $ 51.87 1,723,001 4,996,00!
12/1/05-12/31/0%) 11,21 $ 55.8¢ 0 4,996,00!
Total 3,151,71. $ 51.2¢ 3,140,501 4,996,00!

(1) On April 21, 2005, the Company announced tima#pril 20, 2005, the ComparyBoard of Directors authorized the repurchasepabi
10 million shares of the Company’s common stockiftone to time on the open market or in privatedgatiated transactions. There is
no expiration date for the Company'’s repurchasgnar. The timing and amount of any shares repuechadll be determined by the
Company’s management based on its evaluation dfeghaonditions and other factors. The repurchasgram may be suspended or
discontinued at any time. Any repurchased sharbd®&iavailable for use in connection with the Camy's 1998 Stock Option Plan &
for other corporate purposes. The Company expedtst the repurchase program using the Compamwgitadle cash balances or
existing lines of credi

(2) During the fourth quarter of 2005, the Company pte# an aggregate of 11,211 previously issued shanglered by three employee
payment of the strike price in connection with éxercise of stock options. The average price paidspare is based on the closing p
of the Company’s common stock as reported on th&E¥n the date of the transaction. None of theses#rctions were made in the
open market
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| TEM 6. SELECTED FINANCIAL DATA
(in thousands, except per share information)

Sales
Operating Profi

Net earnings before effect of accounting changeraddctior
of income tax reserves related to previously ditooed
operation (c

Net earning:

Earnings per share before accounting change andtied of
income tax reserves related to previously discoetin
operation (c

Basic

Diluted
Earnings per shal

Basic

Diluted
Dividends per shar
Total asset
Total debt

2005 2004 2003 2002 2001
$7,984,70. $6,889,30. $5293,87\  $4577,23  $3,782,44
1,264,661  1,105,13 845,994(a) 701,12:(b) 502,01(b)
897,80( 746,00 536,834a) 434,14:(b) 297,664(b)
897,80( 746,00 536,834a) 290,39:(b) 297,664(b)
2.91 2.41 1.75@a) 1.45(b) 1.04(b)
2.7€ 2.3( 1.6%a) 1.3¢(b) 1.0C(b)
2.91 2.41 1.75@a) 0.91(b) 1.04(b)
2.7¢ 2.3( 1.6%(a) 0.94b) 1.0C(b)
0.07¢ 0.05¢ 0.05( 0.04¢ 0.04(
9,163,100  8,493,89.  6,890,05! 6,029,14! 4,820,48;
1,041,72.  1,350,29:  1,298,88: 1,309,96. 1,191,68!

(@) Includes a benefit of $22.5 million ($14.6 noill after-tax or $0.05 per share) from a gain oragiment of the Compang’Cash Balant

Pension Plan recorded in the fourth quarter of 2

(b) Includes $69.7 million ($43.5 million after-tax $0.14 per share) in costs from restructuringrges taken in the fourth quarter of 2001
and a benefit of $6.3 million ($4.1 million aftenxtor $0.01 per share) from the reversal of umetilirestructuring accruals recorded in

the fourth quarter of 200:

(¢) In 2002, the Company recorded an after-taxgdhéor $173.8 million ($0.58 per basic share an&%@er diluted share) related to
impairment of goodwill resulting from the adoptiohSFAS No. 142. In addition, the Company recordedfter-tax benefit of $30
million ($0.10 per basic and diluted share) dueethuction of tax reserves established relatedpi@e@iously discontinued operatic
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ITEM 7. MANAGEMENT’'S DISCUSSION AND ANALYSIS OF FIN ANCIAL CONDITION AND RESULTS OF OPERATIONS

The following discussion and analysis of the Conypafinancial condition and results of operatiohsusld be read in conjunction with its
audited consolidated financial statements.

OVERVIEW
Danaher Corporation strives to create shareholaleevthrough:

» delivering sales growth, excluding the impact afuced businesses, in excess of the overall mamostth for its products and
services

» upper quartile financial performance when compagainst peer companies; &
» upper quartile cash flow generation from operatiwhen compared against peer compar

To accomplish these goals, the Company uses d s®&ile and processes, known as the DANAHER BUSISEBYSTEM (“DBS”), which

are designed to continuously improve business pedace in critical areas of quality, delivery, castl innovation. The Company also
acquires businesses that it believes can helfieae the objectives described above. The Compalhpequire businesses when they
strategically fit with existing operations or whirey are of such a nature and size as to establighw strategic line of business. The extent to
which appropriate acquisitions are made and intedrean affect the Company’s overall growth and-aipeg results.

Danaher is a multinational corporation with globpérations. Approximately 47% of Danaher’s salesevekerived outside the United States
in 2005. As a global business, Danaher’s operatimasffected by worldwide, regional and industgremic and political factors. However,
Danaher’s geographic and industry diversity, ad agthe diversity of its product sales and sesjit@s helped limit the impact of any one
industry or the economy of any single country aadbnsolidated operating results. Given the braade of products manufactured and
geographies served, management does not use aogsradher than general economic trends to prékicbutiook for the Company. The
Company’s individual businesses monitor key contpesiand customers, including to the extent posshmir sales, to gauge relative
performance and the outlook for the future. In fiddj the Company’s order rates are highly indieatf the Company’s future revenue and
thus a key measure of anticipated performancéidse industry segments where the Company is aatagjtipment provider, revenues
depend on the capital expenditure budgets and spepdtterns of the Company’s customers, who mégyder accelerate purchases in
reaction to changes in their businesses and indbromy.

While differences exist among the Company’s busieesthe Company generally continued to see bvaadd market expansion during 2(
but at lower rates than in 2004. Management bedi¢ivat this moderation in growth rates reflectsemtifficult comparisons with the
Company'’s 2004 fiscal periods, which were strongtie Company by historical standards, as well@ases growth in technology end
markets and current global economic conditions.

Consolidated sales for 2005 increased approxima&y% over 2004. Sales from existing businessethéoyear (references to “sales from
existing businesses” in this report include salemfacquired businesses starting from and aftefibteanniversary of the acquisition, but
exclude currency effect) contributed approximate§% growth. Acquisitions accounted for approxirhatel .5% growth. The impact of
currency translation on sales was negligible ferytar as the strengthening of the U.S. dollanénsecond half of the year offset weakness of
the U.S. dollar in the first half of the year.

The growth in sales resulting from acquisition2@®5 primarily relates to acquisitions in the Comya medical technologies business. The
Company established its medical technologies basitteough the acquisitions of Radiometer A/S arfxdtntially all the assets and certain
liabilities of the Gendex business of Dentsply inggional Inc. in January 2004 and Kaltenbach &gWiGmbh (KaVvo) in May 2004. The
medical technologies business has provided a fdiomdfor additional sales and earnings growth aQbmpany has acquired additional
companies to complement the initial medical techgi@s businesses. During 2005, the Company acqfatednedical technologies
businesses, the largest being the acquisition ichlMicrosystems AG in August 2005. Leica Microgyss is a leading global provider of |
sciences instrumentation and had annual revenusgspobximately $540 million in 2004 (excluding thyeproximately $120 million of
revenue attributable to the semiconductor busittetshas been divested). The Company’s medicaht#obies business is expected to
continue to provide sales and earnings growth dppiies for the Company, both through expansioaxi$ting products and services and
through the potential acquisition of complementauginesses.

The Company continues to operate in a highly coitipetbusiness environment in the markets and grggiges served. The Company’s
performance will be impacted by its ability to aglsls a variety of challenges and opportunitiesémtiarkets and
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geographies served, including trends toward ine@asilization of the global labor force, consotida of competitors, the expansion of
market opportunities in Asia and recent increageaw material costs. The Company will continuas¢sess market needs with the objective
of positioning itself to provide superior produatsd services to its customers in a cost efficiesmamer. With the formation of the medical
technologies business in 2004 and expansion obtismess in 2005, the Company is devoting sigaifiattention to the successful
integration and restructuring of these acquiredriasses.

Although the Company has a U.S. Dollar functionatency for reporting purposes, a substantial portf its sales are derived from foreign
countries. Sales of subsidiaries operating outsidee United States are translated using excheatgs effective during the respective period.
Therefore, reported sales are affected by chamgesriency rates, which are outside of the comifohanagement. The Company has
generally accepted the exposure to exchange ratememnts relative to its investment in foreign ofierss without using derivative financial
instruments to manage this risk. Therefore, bo#titppe and negative movements in currency exchaatgs against the U.S. Dollar will
continue to affect the reported amount of salespaofit in the Company’s consolidated financialtstaents.

As noted above, the impact of currency trends énGbmpany’s international businesses during 200&nvadompared to 2004 was negligible
for the full year, despite fluctuations during pei$ within the year. The following sensitivity aygis demonstrates the recent strengthening o
the U.S. Dollar against other major currencies. Igipg the exchange rates in effect at DecembefB@5 to the translation of the financial
statements for the Company’s non-U.S. operation23065 would result in approximately 1.3% lower mleCompany sales than what was
actually reported using the rates in effect duthig reporting period. Any further strengtheninglué U.S. Dollar against other major
currencies would have a further adverse impacherCompany’s reported sales and results of opesatio

RESULTS OF OPERATIONS
The following table summarizes sales by businegmsat for each of the periods indicated:

For the years ended December 31

($ in millions)
2005 2004 2003
Professional Instrumentatic $3,782.. $2,963.! $1,939.
Industrial Technologie 2,908.: 2,619t 2,157.(
Tools & Component 1,294t 1,306.: 1,197.:
Total $7,984.. $6,889.! $5,293.¢

PROFESSIONAL INSTRUMENTATION

As of December 31, 2005, the Professional Instriatem segment was Danaher’s largest segment arah®grasses three strategic
businesses: environmental, electronic test, andaakigchnologies.

Professional Instrumentation Selected Financial Dat

For the years ended December 31

($ in millions)
2005 2004 2003
Sales $3,782.: $2,963.! $1,939.°
Operating Profi 677.C 554.t 362.¢
Operating profit as a % of sal 17.% 18.7% 18.7%

21



Table of Contents

Components of Sales Growth

2005 vs. 200 2004 vs. 200
Existing businesse 4.5% 8.5%
Acquisitions 23.(% 40.5%
Impact of foreign currenc 0.C% 4.C%
Total 27.5% 53.(%

2005 COMPARED TO 2004

As detailed in the table above, segment salesaser27.5% for 2005 compared to 2004. Price ineseaghich are included in sales from
existing businesses, contributed less than 1% ¢oativsales growth compared to 2004. Sales fromstieg businesses increased in all three of
the Companys strategic lines of business with the highest ¢ginawsulting from the electronic test and environtakwater quality business:
Sales in the Company’s environmental and retafiopeim automation business were up low single gifgit the year. The Company’s dental
equipment businesses were essentially flat compaitedhe period of ownership in 2004, but showdd-single digit growth for the fourth
quarter of 2005 and on a full year pro forma bagien compared with the prior year.

Operating profit margins for the segment were 17i82005 compared to 18.7% for 2004. Operatingipnoérgins in the segment for 2005
compared with 2004 were adversely impacted by tliéve impact of acquisitions, principally Leicaidfosystems and KaVo. These recent
acquisitions operate at lower overall operatindiproargins than the segmesthngoing businesses. In addition, 2005 operatiofitpnargins
for the segment reflect additional costs associaftiirestructuring actions within the dental besis, which generally commenced in the
quarter of 2005. Operating profit margins for 20@&re also impacted by higher expense levels tomtigfrategic growth initiatives in cert:
businesses. On-going cost reduction initiativesugh the application of the Danaher Business Sydt®mcost region sourcing and
production initiatives and the additional leverageated from sales growth compared with the pré@ryperiod, partially offset these adverse
impacts. The ongoing application of the Danaherifiss System in each of the segment’s businesse€dmpany’s low-cost region
sourcing and production initiatives and the addiideverage from anticipated sales growth arexected to further improve operating
margins at both existing and newly acquired busiegsincluding Leica Microsystems and KaVo, in fatperiods, but are expected to be
offset to varying extents by continued investmémigrowth and restructuring initiatives. In partiay the Company expects that operating
margins in its dental businesses will improve iB@@s the Company’s integration activities in thibgsinesses take hold.

Overview of Businesses within Professional Instrunrgation Segment

Environmental Sales from the Company’s environmental businesspsesenting approximately 44% of segment sale2G05b, increased
approximately 12.5% in 2005 compared to 2004. Sates existing businesses accounted for approxiip&t®% growth. Acquisitions
accounted for approximately 7.5% growth. The immdaurrency translation was negligible for 2005npared to 2004.

The Company’s Hach/Lange water quality businessgsrted high-single digit growth in 2005 primarilsiven by mid-single digit growth in
laboratory sales and low-double digit growth ingess instrumentation sales in both the United State European markets. New product
launches in 2005 positively impacted process insémtation sales. The business’ sales in Chinagusw over 35% in 2005 on a year-over-
year basis. The Compge’s Hach Ultra Analytics business reported mid-séngigit growth in 2005, driven primarily by highagile digit

growth in the U.S. partially offset by slowing saia electronics end-markets and in Europe. Satasth from acquired businesses primarily
reflects the impact of the acquisition of Trojarchieologies in November 2004 and two smaller watedity businesses during 2005.

The Gilbarco Veeder-Root environmental and retaiitgdeum automation business reported low-singié dales growth for 2005 compared
to 2004. The business experienced growth in sdlesvaronmental equipment in Asia and Latin Ameri8ales in Europe were down
compared to 2004, due in part to the fact that 230ds included the impact of a large shipmenesSial the U.S. were flat compared to 2004.

Electronic TestSales from the Company'’s electronic test businesspgesenting approximately 25% of segment sale2G05, grew 16.0%
compared to 2004. Sales from existing businessesuated for 6.5% growth. Acquisitions accountedd@% growth and favorable currency
translation accounted for 1.0% growth.
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Sales growth from existing businesses for 2005 builstrong performance experienced by this busitte®ughout 2004. Key contributors to
the 2005 growth included strength in the U.S. antbpean industrial and electrical channels, in ezd® driven by strong demand for
recently introduced product offerings. Sales inMahalso showed strong growth during 2005. The Caryipanetwork-test business reported
flat sales growth for 2005 compared to a very g2004. The business2004 results benefited from delivery of a lafg@ment in the fourt
guarter of 2004 for test equipment to service ecminmunication customer.

Medical TechnologiesSales from the Company’s medical technologies legsinrepresenting approximately 31% of segmens $ale2005,
increased 75.5% compared to 2004. Sales from egibtisinesses contributed approximately 2.5% gralwting 2005. Acquisitions
accounted for 75.0% growth. Unfavorable currenapdtation accounted for a 2.0% sales decline. Asrideed above, the Company
established the medical technologies businessthdttacquisitions of Radiometer and Gendex in tfst Guarter of 2004 and added to this
business with the acquisition of KaVo in May 200% acquisition of Leica Microsystems AG in Auga605 as well as the acquisition of
three smaller dental and medical instrumentatiadlpcts companies during 2005.

Radiometer’s business experienced mid-single digitvth for 2005 over the comparable period of 200#s performance was primarily the
result of growth in North America and Japan, dribgrplacements of recently introduced productsratated accessory sales, offset by
weaker performance in Europe.

Sales from existing businesses in the Company’tatibnsinesses experienced mid-single digit grawtlourth quarter of 2005 compared to
the fourth quarter of 2004. For the full year 200t dental businesses sales growth was flat éopéhiod of ownership, but would have
reported mid-single digit growth on a full year gooma basis had they been included for a full yedroth 2005 and 2004. Sales for 2005
were negatively impacted by changes in German neisgment regulations as well as the reductionamptional activity in 2005 while the
business restructured certain German operationshwdticurred in the third and fourth quarters of2@ales for 2005 benefited from strong
growth experienced with the introduction of a nagitdl imaging product offering in the second hafif2005. The business also experienced
sales growth due to the third quarter launch adreser line with US distribution as well as stroagps growth at Pelton & Crane, the
Company’s newest dental acquisition.

The results of Leica Microsystems have been refteot the Company’s results of operations sincadgtgiisition in August 2005. Leica
Microsystems had annual revenues from continuirggatons of approximately $540 million in 2004 (kxting approximately $120 million
of revenue attributable to the semiconductor eqgeiprnbusiness that has been divested). Leica MisteBys’ current gross margins
approximate the Company'’s overall gross marginsaaacot expected to dilute gross margins in fupgéods. However, Leica
Microsystems operating profit margins are below@uoepany and segment average and will be dilutiike near-term. The Company
expects to enhance the business’ operating matfyiosgh the application of the Danaher Businessefys

2004 COMPARED TO 2003

Sales of the Professional Instrumentation segnmenéased approximately 53.0% in 2004 compared @3,2@rgely as a result of sales from
acquired businesses, which contributed approximdt@l5% of the overall increase. Sales from exgshinsinesses for this segment
contributed approximately 8.5% growth compared@03, principally from sales increases in the envinental and electronic test and
measurement businesses. Price increases, whidghchrded as a component of sales from existingriassies, contributed less than 1% to
overall sales growth compared to 2003. Favorableenay translation impact accounted for approximyate0% of the overall sales increase.

Operating profit margins for the segment were 1872004, flat compared to 2003. Operating profirgin improvements in the Compaay’
existing operations were offset by the lower opegaiargins of acquired businesses, primarily Kawbich diluted segment margins
compared with 2003. The Company continues to pupgsdagoing cost reductions through application ef fBranaher Business System and
low-cost region sourcing and production initiatiwelsich are expected to further improve operatinggims at both existing and newly
acquired businesses in future periods.

Overview of Businesses within Professional Instrunrgation Segment

Environmental Sales from the Company’s environmental busineissesased approximately 16.0% in 2004 compar&D@s. Acquisitions
accounted for approximately 3.0% growth, sales fexisting businesses provided 9.0% growth and fercurrency translation provided
4.0% growth.

Sales were positively impacted by continued stiteingthe Gilbarco Veeder-Root retail petroleum pguént business. Gilbarco Veeder-Root
delivered low double-digit growth rates for thel fgg¢ar 2004, but slowed to a mid-single digit growate on a comparable basis during the
fourth quarter of 2004 compared to the fourth crraof 2003 as a result of comparisons with the éniglales levels that began in the fourth
quarter of 2003. In addition, growth rates for tingt quarter of 2004 benefited from the comparitmthe softness experienced in the first
quarter of 2003 prior to the Iraq war. Strengtlsates of retail automation and leak-detection egeift in the U.S., Europe and China were
the primary drivers of the growth from existing messes.
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Hach/Lange’s sales growth from existing businestss contributed to the increase with high singtgtgrowth. Hach/Lange achieved
higher- thanmarket growth in both the laboratory and processgimentation markets in both the U.S. and, tessdeextent, Europe, and &
experienced continued strength in China. The ComigdrAach Ultra Analytics business reported acceldrgtewth in the second half of 2C
driven by strong U.S. and Asian sales. The busihersfited from strength in the electronics andifand beverage end markets.

Electronic Test Electronic test sales grew 19.5% during 2004 cmexbto 2003. Acquisitions accounted for approxatyaf .5% growth,
revenues from existing businesses provided 8.5%thrand favorable currency translation provided/@growth.

Year-over-year growth rates in the second half#f2declined somewhat from the rates reporteddrfitht half of 2004. The decline is the
result of lapping stronger sales quarters whichahdgr this business in the second half of 200@elsas a result of the expiration of a multi-
year resale agreement relating to a-margin product line. Growth resulted from strenigtthe U.S. industrial channel, the European
electrical channel and overall strong growth inr@hiThe Company’s network-test business achieved @@wth during the year, reflecting
continued strength in network analysis, copperféat equipment sales and strong enterprise matkaate gains. The business also benefited
from delivery of a large order in the fourth quaidé 2004 for test equipment to service a telecomigation customer’s next generation
service offerings.

Medical TechnologiesAll of the medical technologies sales growth esgints acquisition related growth as this lineusifiess was
established in 2004 with the acquisitions of Raditen Gendex and KaVo. Radiomesectitical care diagnostics business experiencedit)
across all major geographies, driven by stronguns¢ént placements and related accessory salesoRetdir's high single digit sales growth
was somewhat offset by the KaVo and Gendex deniabusiness, which was impacted by significant@rquisition sales incentive
programs in the United States and Japan implemédaytélde former owners.

INDUSTRIAL TECHNOLOGIES

The Industrial Technologies segment encompassesttategic businesses, product identification antion, and three focused niche
businesses, power quality, aerospace and defem$sgasors & controls.

Industrial Technologies Segment Selected Financidlata

For the years ended December 31,

($ in millions)
2005 2004 2003
Operating Performance
Sales $2,908.: $2,619.! $2,157.(
Operating profit 426.2 383.1 311.%
Operating profit as a % of sal 14.7% 14.€% 14.5%
2005 vs. 200 2004 vs. 200

Components of Sales Growtl
Existing businesse 5.C% 9.C%
Acquisitions 6.C% 9.5%
Impact of foreign currenc 0.C% 3.C%

Total 11.(% 21.5%
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2005 COMPARED TO 2004

As detailed in the above table, sales of the Intistechnologies segment increased 11.0% in 2@@5 2004. Sales from existing businesses
increased due primarily to sales growth in the pobddentification and aerospace and defense bss#se Sales from existing businesses for
the Company’s motion businesses were flat durir@b2tbmpared to 2004. Price increases, which ataedad as a component of sales from
existing businesses, contributed less than 1% ¢oativsales growth compared to 2004. The first gua2005 acquisition of Linx Printing
Technologies PLC together with several other smaltguisitions in 2005 accounted for a 6.0% inaeasegment sales. The impact of
currency translation in the year was negligible.

Operating profit margins for the segment were 1472005 including the effect of a $15.5 millionacge (0.5%) to settle litigation
associated with activities of a business that aeclprior to the Company’s ownership of the businésder U.S. generally accepted
accounting principles, the impact of this settletiemequired to be accounted for in 2005 sincestitlement occurred after December 31,
2005 but before the release of the financial statém(refer to Note 18 to the Consolidated Findr&tatements for further information)
Operating profit margins were 14.6% in 2004. Therovements in operating profit margins for the yesdilect additional leverage from sales
growth; on-going cost reductions associated with@anaher Business System initiatives completethdl2004 and 2005, primarily within
the Company’s motion businesses; and margin impnewes in businesses acquired in prior years, wiyjgically have higher cost structures
than the Company’s existing operations. Operatiaggin also benefited from a $4.6 million pgee¢ gain on the sale of a small business w
occurred in the second quarter of 2005. Theseipesipacts were partly offset by a $5 million inmp@ent charge recorded in the third
quarter of 2005 related to a minority investmehng dilutive effects of operating margins from besises recently acquired; and higher
expense levels to support strategic growth andugsiring initiatives, primarily in the product idéfication and motion businesses. The
ongoing application of the Danaher Business Systeaach of the segment’s businesses, and the Corisdaw-cost region sourcing and
production initiatives, are both expected to furtingprove operating margins at both existing andlpecquired businesses in the segment in
future periods.

Overview of Businesses within Industrial Technologis Segment

Product IdentificationThe product identification businesses accountedpgroximately 28% of segment sales in 2005. Sedes the
Company’s product identification businesses ina@da6.0% in 2005 compared to 2004. Existing busiggrovided 9.5% growth.
Acquisitions accounted for 16.0% growth, and fabtgaurrency impacts accounted for approximateb@y@growth.

Sales of marking systems equipment and relatedcgenithin the Videojet business for 2005 increaaenhid-single digit rates over 2004.
This marking systems growth primarily resulted fretrength in the North American, China and Latingkiman markets. The Company also
continued to see growth in both its laser prodtfgrimgs and thermo-transfer overlay product ofigd. The Company’s increased sales and
marketing efforts implemented earlier in 2005 aleatributed to this growth. In addition, growthdales from existing operations for 2005
were driven by strong systems installation salékiwithe Accu-Sort scanning business, particulaales to the United States Postal Service
(USPS). The Company expects AccuSort’s sales tingea 2006 compared to 2005 as a result of cotimgehis large USPS project in early
2006.

Motion. Sales in the Company’s motion businesses, repiiageapproximately 34% of segment sales in 2005¢e@®ed approximately 2.5%
compared to the same period of 2004. Sales frostiegibusinesses were flat compared with prior y@zels; acquisitions accounted for
approximately 2.5% growth in sales and the imp&cuorency translation was negligible.

Sales from existing businesses slowed from str@tg 2evels. The business continued to experiemeagth in its electric vehicle product
line, although at lower growth rates than experghin 2004, as well as growth in the aviation aefédse market. In addition, the elevator
end-market showed continued strength in 2005. Heweklie business experienced softness in the teannand electronic assembly end
markets in 2005.

Focused Niche Business@$ie segment’s niche businesses in the aggregatedht0.0% sales growth in 2005 compared to 200dw@rin
the existing businesses was primarily driven bgsgrowth from the Company’s aerospace and defarsinesses, principally the electro-
optical and safety product lines as well as stteingthe Company’s power quality businesses. Timapeovements were partially offset by
slight declines in the Company’s sensors and ctinlnesiness due to a slowing technology marketaock difficult comparisons with the
business’ 2004 results which were strong by hisabstandards. 2005 sales were negatively impdutedd0% due to the sale of a small
business in June 2005 for which previously repostdds have not been restated.
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2004 COMPARED TO 2003

Sales of the Industrial Technologies segment irsa@approximately 21.5% in 2004 compared to 208B:sSrom existing businesses for 1
segment contributed approximately 9% to the ovepailvth compared to 2003, driven by sales increasal businesses with particularly
strong sales increases in the Company’s motiombases. Price increases, which are included as\pareent of sales from existing
businesses, were negligible compared to 2003. Adanis contributed approximately 9.5% to the gtowtiring the year driven in large part
by acquisitions within the Company’s product id&adition business. The impact of favorable curremapslation generated approximately
3% growth compared to 2003.

Operating profit margins for the segment were 14i62004 compared to 14.5% in 2003. The overallrompment in operating profit
margins for 2004 was driven primarily by additiof@lerage from sales growth, on-going cost redust@ssociated with Danaher Business
System initiatives and reductions in manufactudogts through low-cost region sourcing and produadiiitiatives implemented during 2004
and 2003. Margin improvements were partially offsgtower margins associated with the start-upestafignew business initiatives with
certain OEMs in the Company’s motion business.

Overview of Businesses within Industrial Technologis Segment

Product Identification For 2004, product identification revenues grewb38compared to 2003, with acquisitions providi®g026 growth,
favorable currency impacts of approximately 3.5%g aales from existing operations providing 6.0%ngh.

Growth in sales from existing businesses was bh@esetd across the product portfolio. The growth dvagen by strong equipment sales,
primarily continuous ink-jet printer sales in Chigad North America, but increasingly in the laskermal transfer overprint and binary array
product offerings. Year-over-year growth ratestfer second half of 2004 were somewhat lower condgpaith the growth rates in the first
half of 2004 reflecting the normalization of reveswassociated with the 2003 Willett acquisitionvali as continued integration activities
related to recent acquisitions. The reading andrsng business acquired in late 2003 also expegikigecowth, primarily from systems
installation projects with the United States PoS&ivice.

Motion . Sales in the Company’s motion businesses grewig@®804 compared to 2003, as sales from existirginesses contributed 13.0%
to the overall reported growth, acquisitions preddjrowth of 3.5% and favorable currency transtaéffects provided 3.5% growth.

The growth in sales from existing businesses waadivased, both geographically and across the marksted The North American mark
for direct drive products, and the worldwide semitioctor and flat-panel display markets demonstrageticular strength during 2004 and
contributed significantly to the businesses’ oMegedwth. The business experienced a significattease in sales associated with electric
vehicle projects won in prior periods and belieitemaptured market share in 2004 as many motioitrebapplications have shifted to the use
of AC motor technology solutions. The Company’®#nactuator product businesses continued to gr@004, primarily resulting from
strong market growth for ball screw and gearboxdpob offerings in both North America and Europe.

Focused Niche Businessefhe segment’s niche businesses in the aggrelgateesl 16% sales growth in 2004, primarily from highgle
digit growth from existing businesses, largelyibtitable to the Company’s sensors & controls amdspace & defense businesses, and to a
lesser extent due to the impact of acquisitionthénCompany’s aerospace and defense businesses.

TOOLS & COMPONENTS

The Tools & Components segment is one of the ladmmestic producers and distributors of genergb@se and specialty mechanics’ hand
tools. Other products manufactured by the busirsaissthis segment include tool boxes and storagees; diesel engine retarders; wheel
service equipment; drill chucks; and precisiondasts and miniature components.

Tools & Components Selected Financial Data

For the years ended December 31,

($ in millions)
2005 2004 2003
Sales $1,294.! $1,306.: $1,197.:
Operating profit 199.: 198.: 173.¢
Operating profit as a % of sal 15.4% 15.2% 14.5%
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Components of Sales Growth

2005 vs. 200 2004 vs. 200
Existing businesse 4.C% 9.5%
Divestiture (5.0% (0.5%
Impact of foreign currenc 0.C% 0.C%

Total (1.0% 9.C%

2005 COMPARED TO 2004

Sales in the Tools & Components segment decrea8ét ih 2005 compared to 2004. The 2005 period seéze negatively impacted by

5.0% on a year-over-year basis due to the salesnfadl business in late 2004 for which previouslyarted sales have not been restated. Sale
from existing businesses contributed approximatedyo growth for the segment in 2005, including agpnately 2.0% growth due to price
increases that the Company implemented as a @&stdist increases in steel and other commoditieerd were no acquisitions in this
segment during 2004 or 2005 and currency impactatas were negligible in both periods.

Mechanics’ Hand Tools sales, representing appragipawo-thirds of segment sales in 2005, grew apionately 4.0% in 2005, compared
with 2004. The sales growth was driven primarilysayes growth in the group’s high-end mobile tastribution business which experienced
low-double digit growth during the year driven Imgieases in both the number of distributors anil &wverage purchase levels. Mechanics’
Hand Tools also experienced significant growth@02in the China market. The business’ retail meiisahand tools business declined at
low-single digit levels during 2005 compared withD2. The integration of Sears and Kmart, a majstaruer of the segment, tempered the
business’ 2005 sales growth. The Company belidheesierger of Sears and Kmart may result in funtbductions to Sears/Kmastinventory
levels during the first half of 2006. The segmenihe businesses also experienced mid-single gligitth during 2005 due primarily to
strength in the truck box and engine retarder lassies.

Operating profit margins for the segment were 1542005 compared to 15.2% in 2004. The improverrenperating profit margins for
2005 primarily relates to the pricing initiativesplemented to offset a portion of the steel an@otommodity cost increases experienced
beginning in 2004, the impact of higher sales Ieaid the impact of Danaher Business System atsttien programs implemented in 2004
and 2005; and the impact of a gain recorded osdleof real estate totaling $5.3 million ($3.9lioil after taxes) during the first quarter of
2005. These improvements more than offset the inen¢al costs associated with closing one of theneedjs manufacturing facilities. The
Company incurred approximately $11 million in cos$sociated with this plant closure in 2005. Théspclosure provided minimal benefit
operating margins in 2005 but is expected to cbute to earnings in 2006. The ongoing applicatibthe Danaher Business System in each
of the segment’s businesses and the Company’séstregion sourcing and production initiatives @fexpected to further improve segm
operating margins in future periods.

2004 COMPARED TO 2003

Sales in the Tools & Components segment grew 9r02004 compared to 2003. Sales volumes from egigtusinesses contributed 9.5%
were offset slightly by the impact of a small ditiese during 2004. Price increases, which arevidetl as a component of sales from existing
businesses, contributed less than 1% to reportethue. There were no acquisitions in this segmeribg either 2004 or 2003 and currency
impacts on revenues were negligible in both periods

Sales in the Mechanics Hand Tools business grevoajppately 8.5% for the year, driven primarily ycreases in sales from the group’s
retail hand tool product lines, high-end mobilgrilsition business and industrial distribution mesises. The Company’s Matco business
grew at low double-digit rates for 2004 which then@pany believes outpaced the overall market growie. Company’s engine retarder and
chuck businesses also experienced low double-gligitth rates. The other niche businesses withirséiggnent also experienced mid to high-
single digit growth rates during 2004.

Operating profit margins for the segment were 15122004 compared to 14.5% in 2003. This improvetmes driven by leverage on
increased sales volume and the impact of cost tietugrograms implemented in 2003 and 2004 offsetiglly by increases in price and
surcharges related to steel purchases incurrégeithird quarter. Price increases were implemetat@edcover a portion of the increase in raw
material costs. The Company commenced a planthgasithe fourth quarter of 2004 which reduced allaperating profit for 2004 by abc
$5 million.
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GROSS PROFIT

For the years ended December 31,

($ in millions)
2005 2004 2003
Sales $7,984.° $6,889.: $5,293.¢
Cost of sale: 4,539.° 3,996.¢ 3,154.¢
Gross profi $3,445.( $2,892. $2,139.:
Gross profit margit 43.1% 42.(% 40.4%

Gross profit margins for 2005 improved 110 basig{sao 43.1% from 42.0% in 2004. This improvemessulted primarily from generally
higher gross profit margins in businesses recextttjuired, leverage on increased sales volume,itfgomg cost improvements in existing
business units driven by our DBS processes ancttmstiregion initiatives, and cost reductions irerdgty acquired business units. In addition,
selected increases in selling prices and recemnttiohs of commodity costs also contributed to gnaofit expansion. Partly offsetting these
improvements are the costs associated with clasimgnufacturing facility in the Tools & Componesegment referred to above. Gross
profit could be negatively impacted in future peisdoy higher raw material costs and supply congBaesulting from the improving overall
economy or any significant slowdown in the economy.

Gross profit margins for 2004 improved 160 basisifzao 42.0% compared to 40.4% in 2003. This improent resulted primarily from
leverage on increased sales volume. In additiamsgyprofit margins benefited from generally higherss profit margins in businesses
acquired (principally Radiometer) and the ongoingtémprovements in existing business units drivgithe Company’s DBS processes and
low-cost region sourcing and production initiativesreases in cost and surcharges related tosteethases patrtially offset these
improvements.

OPERATING EXPENSES

For the years ended December 31,

($ in millions)
2005 2004 2003
Sales $7,984.° $6,889.: $5,293.¢
Selling, general and administrative exper 2,175.¢ 1,795. 1,316.¢
SG&A as a % of sale 27.2% 26.1% 24.%

The year-over-year increases in selling, genemlaaiministrative expenses are due primarily tariqgact of recently acquired businesses
(principally KaVo and Leica Microsystems in 2005d&Radiometer and KaVo in 2004) and their higheatred operating expense structures,
additional spending to fund growth opportunitiesotighout the Company, and the increased propootigales derived from our international
operations which generally have higher operatirgeese structures compared to the Company as a whaddition, selling, general and
administrative expenses for 2005 reflect a changsdttiement of pre-acquisition litigation (referNote 18 of the Consolidated Financial
Statements for additional information).

GAIN ON PENSION PLAN CURTAILMENT

The Company recorded a curtailment gain in 2008 i&sult of freezing substantially all associategjoing participation in its Cash Balance
Plan effective December 31, 2003. The gain tot&R215 million ($14.6 million after tax, or $0.05rmhare) and represented the unrecogt
benefits associated with prior plan amendmentswiea¢ being amortized into income over the remajisiervice period of the participating
associates prior to freezing the plan. The Compahyontinue recording pension expense relatethi® plan, primarily representing interest
costs on the accumulated benefit obligation andrazation of actuarial losses accumulated in ttegdrior to the curtailment.
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INTEREST COSTS AND FINANCING TRANSACTIONS

For a description of the Company’s outstanding lnteléness, please refer to “~Liquidity and Capitas®urces — Financing Activities and
Indebtedness” below. Interest expense for 2005levasr than the prior year by approximately $10.1liom. The decrease in interest expense
was due primarily to lower debt levels in 2005 assult of the repayment of the Company’s 6.25%oBand notes and to a lesser extent,
lower borrowing rates on new borrowings during pleeiod.

Interest expense of $55 million in 2004 was appr@tely $4 million lower than the corresponding 2@@8iod. The decrease in interest
expense was due primarily to the cessation of araiin of deferred financing costs related to@mmpany’s LYONS, offset slightly by the
unfavorable impact of the Euro/US Dollar excharafe on interest expense related to the Comga®¥06.8 million of 6.25% Eurobond no
(which were subsequently repaid in the third quasfe2005).

Interest income of $14.7 million, $7.6 million a$#i0.1 million was recognized in 2005, 2004 and 2088pectively. During the second
quarter of 2005, the Company collected $4.6 milbdimterest on a note receivable which had notiptesly been recorded due to collection
risk (see Note 2 to the Consolidated Financialedtaints for additional information). In additionghéer overall interest rates in 2005
compared to 2004 increased interest income froor gear levels. Average invested cash balancesdsed in 2004 compared with the 2003
levels due to deploying these cash balances to ledengeveral acquisitions. The decline in inteiesdtme as a result of these lower invested
cash balances was partially offset by the Compaaiptaining a higher proportion of available casiniiernational markets which had higher
overall interest rates and higher short-term rate&904.

INCOME TAXES

The Company'’s effective tax rate for 2005 of 27 8%s 2.2 percentage points lower than the 2004 teféerate, mainly due to the effect of a
higher proportion of foreign earnings in 2005 congpiato 2004. The Company also resolved examinatibosrtain previously filed U.S. and
international tax returns and provided additiomslarves for other matters arising during the tfigechl quarter of 2005. Resolution of these
matters resulted in a small benefit from the readen$ previously provided tax reserves. The effartax rate for the first quarter of 2006 is
expected to be approximately 26.5%.

The 2004 effective tax rate of 29.5% was 3.1 pdeggnpoints lower than the 2003 effective rate nigadue to the effect of a higher
proportion of non-U.S. earnings in 2004 compare?ld03 as well as the impact of changes made t€tmepany’s international tax structure,
primarily related to the acquisition and integrataf Radiometer and KaVo during 2004.

The Company'’s effective tax rate can be affectedianges in the mix of earnings in countries wiffedng statutory tax rates (including as
a result of business acquisitions and dispositiat&gnges in the valuation of deferred tax asswtdiabilities, material audit assessments and
changes in tax laws. The tax effect of significamtisual items or changes in tax regulations igcedld in the period in which they occur. The
Companys effective tax rate in 2005, 2004 and 2003 difidrem the United States federal statutory ratd858f% primarily as a result of low
effective tax rates on certain earnings from openatoutside of the United States. United Stategrire taxes have not been provided on
earnings that are planned to be reinvested indefinbutside the United States. The amount of Wn8&ates income taxes that may be
applicable to such earnings is not readily deteatvie given the various tax planning alternatives@ompany could employ should it decide
to repatriate these earnings. As of December 315,2Be total amount of earnings planned to bevesited indefinitely outside the United
States was approximately $2.1 billion. The Ameridahs Creation Act of 2004 (the Act) provided therany with an opportunity to
repatriate up to $500 million of foreign earningsidg 2005 at an effective US tax rate of 5.25%e Tompany did not repatriate any foreign
earnings under the provisions of the Act.

The amount of income taxes the Company pays i€suty) ongoing audits by federal, state and for¢gagrauthorities, which often result in
proposed assessments. Management performs a campiahreview of its global tax positions on a ¢erdy basis and accrues amounts for
potential tax contingencies. Based on these revawisthe result of discussions and resolutionsaiters with certain tax authorities and the
closure of tax years subject to tax audit, reseavesadjusted as necessary. However, future resafsnclude favorable or unfavorable
adjustments to the Company’s estimated tax lidgddliin the period the assessments are determimedaved. Additionally, the jurisdictions
in which the Company’s earnings and/or deductiorg@alized may differ from current estimates.

INFLATION

Other than increases in commaodity pricing notedvabthe effect of inflation on the Company’s openag has been minimal in 2005, 2004,
and 2003.
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FINANCIAL INSTRUMENTS AND RISK MANAGEMENT

The Company is exposed to market risk from chamgegerest rates, foreign currency exchange rateiscredit risk, which could impact its
results of operations and financial condition. Twmpany addresses its exposure to these risksgiitainormal operating and financing
activities. In addition, the Company’s broad-babasdiness activities help to reduce the impact\bbitility in any particular area or related
areas may have on its operating earnings as a whole

Interest Rate Risk

The fair value of the Company’s fixed-rate longatetebt is sensitive to changes in interest ratessiBvity analysis is one technique used to
evaluate this potential impact. Based on a hypmhleimmediate 100 basis-point increase in interates at December 31, 2005, the fair
value of the Company’s fixed-rate long-term debtidadecrease by approximately $4 million. This noelitlogy has certain limitations, and
these hypothetical gains or losses would not Heatefd in the Compang’results of operations or financial condition unclgrent accountin
principles. In January 2002, the Company enter&dtimo interest rate swap agreements for the tdrineo$250 million aggregate principal
amount of 6% notes due 2008 having an aggregaienabprincipal amount of $100 million whereby tiective interest rate on $100
million of these notes is the six month LIBOR rptes approximately 0.425%. In accordance with SIN®5 133, “Accounting for Derivative
Instruments and Hedging Activities”, as amended,Glompany accounts for these swap agreements aslia¢ hedges. These instruments
qualify as “effective” or “perfect” hedges. Othéan the above noted swap arrangements, there warmaterial derivative financial
instrument transactions during any of the periagsgnted. Additionally, the Company does not hayeificant commodity contracts or oth
derivatives.

Exchange Rate Risk

The Company has a number of manufacturing sitesitfirout the world and sells its products globallg.a result, it is exposed to moveme
in the exchange rates of various currencies agtiedt).S. Dollar and against the currencies ofrothentries in which it manufactures and
sells products and services. In particular, the @amy has more sales in European currencies theas ixpenses in those

currencies. Therefore, when European currenciesgtinen or weaken against the U.S. Dollar, opegatiofits are increased or decreased,
respectively. The Company has generally acceptéxposure to exchange rate movements relatiie tmn-U.S. operations without using
derivative financial instruments to manage thik.rithe Company’s previously outstanding Eurobontsiowhich were repaid in the third
quarter of 2005, provided a natural hedge to dgodf the Company’s European net asset position.

Credit Risk

Financial instruments that potentially subject @@mmpany to significant concentrations of credik @ensist of cash and temporary
investments, interest rate swap agreements angl a@mbunts receivable. The Company is exposedttbtdosses in the event of
nonperformance by counter parties to its financisiruments. The Company anticipates, however,abamter parties will be able to fully
satisfy their obligations under these instrumenfkte Company places cash and temporary investmedtigsainterest rate swap agreements
with various high-quality financial institutionsrtfughout the world, and exposure is limited at ang institution. Although the Company
does not obtain collateral or other security topgupthese financial instruments, it does periddicavaluate the credit standing of the counter
party financial institutions. In addition, conceattons of credit risk arising from trade accourmtsaivable are limited due to the diversity of
the Company'’s customers. The Company performs ogguwiedit evaluations of its customers’ financiahditions and obtains collateral or
other security when appropriate.
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LIQUIDITY AND CAPITAL RESOURCES
Overview of Cash Flows and Liquidity

For the years ended, December 31,

($ in millions)

2005 2004 2003
Total operating cash flow $1,203.¢ $1,033.: $861.F
Purchases of property, plant and equipn (121.9) (115.9 (80.9)
Cash paid for acquisitior (885.7) (1,591.) (312.9)
Other source 40.¢ 74.C 24.5
Net cash used in investing activiti (965.9) (1,633.6) (368.7)
Proceeds from the issuance of common s 59.¢ 45.¢ 50.t
Repayments of borrowings, r (292.7) (66.3) (145.5
Dividends paic (21.€) (17.9) (15.9
Purchase of treasury sto (257.%) — —
Net cash used in financing activiti (511.¢ (38.7) (110.9)

Operating cash flow, a key source of the Compaliytsdity was $1,203.8 million for 2005, an increasf $170.6 million, or
approximately 16.5% as compared to 2004. Earningsth contributed $151.8 million to the increaseperating cash flow in
2005 compared to 2004. As of December 31, 2005Ctrapany held $315.6 million of cash and cash edeits.

Acquisitions constituted the most significant useash in all periods presented. The Company aeduiB companies and product
lines during 2005 for total consideration of $88fillion in cash, including transaction costs amd of cash acquirel

In the second quarter of 2005, the Company’s Bo&irectors also authorized the repurchase obujltmillion shares of the
Company’s common stock from time to time. Durin@2@®@he Company repurchased approximately 5 miioares of Company
common stock at an aggregate cost of $257.7 mijlfiemded from available cash and from borrowingdarruncommitted lines of
credit.

The Company’s Eurobond notes with a stated amdu@3@0 million were issued in July 2000 and borteiriest at 6.25% per
annum. Upon maturity in July 2005, the Company it fzese notes from available cash in the amoui862 million.

The Company currently has a total of $1 billionitalde for borrowing under two $500 million line$ @edit which mature in June
and July, 2006, respectively. As of December 3052here were no amounts outstanding under theskt ¢acilities.

Operating Activities

The Company continues to generate substantialfoashoperating activities and remains in a strangricial position, with resources
available for reinvestment in existing businessesitegic acquisitions and managing its capitaicstire on a short and long-term basis.
Operating cash flow, a key source of the Compaliytgdity, was approximately $1.2 billion for 200&n increase of $171 million, or
approximately 16.5% as compared to 2004. Earningaty contributed $152 million to the increase perating cash flow in the 2005
compared to 2004. Depreciation and amortizatiomacted for $21 million of the improvement in cakiwf
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on a year-over year basis. Operating working chpitaich the company defines as accounts receivalbkinventory less accounts payable,
also favorably impacted the year-over-year compari€ash used for accounts receivable decreas®&ddwnillion during 2005 compared to
2004. This decrease primarily relates to signifiaoreases in accounts receivable in 2004 asudt ifsan accelerating sales environment. In
addition, the Company realized higher cash flowelfigmfrom accounts payable compared to 2004, piiynas a result of the timing of
vendor payments. These improvements were parbéfibet by cash used for inventory to support graysales levels which used $88 million
more cash in 2005 compared to 2004. Inventory tumpsoved on a year-tgear basis, driven particularly by improvementséaly acquirec
businesses. The timing of tax payments and changisferred taxes in 2005 compared to 2004 nedgtingacted cash flow by $17 million
for 2005 compared to 2004. In addition, timing tethincreases in prepaid expenses associatedheittiniing of payments for certain of the
Company'’s benefit programs, including 401(k) angkayee health plan contributions negatively impd@805 cash flow.

In connection with its acquisitions, the Compangorels appropriate accruals for the costs of clodingicate facilities, severing redundant
personnel and integrating the acquired businesse®kisting Company operations. Cash flows froraraping activities are reduced by the
amounts expended against the various accrualslisi&din connection with each acquisition.

Investing Activities

Net cash used in investing activities was $965iomlin 2005 compared to approximately $1.6 billior2004. Capital spending increased
million in 2005 from 2004 levels to $121 milliona@ital expenditures are made primarily to suppmtpct development, for increasing
capacity, replacement of equipment and improvifigrmation technology systems.

Net cash used in investing activities was approsagesl.6 billion in 2004 compared to $368 milliohnet cash used in 2003. Gross cay
spending of $116 million for 2004 increased $3@iolfrom 2003, due to capital spending relatingnéav acquisitions and spending related
to the Company’s low-cost region manufacturingiatives, new products and other growth opportusitie 2006, the Company expects
capital spending of approximately $150 millionhaligh actual expenditures will ultimately dependasiness conditions. Disposals of fixed
assets yielded approximately $19 million and $3Mioni of cash proceeds for 2005 and 2004, respelgtiv

As discussed below, the Company completed sevasahdss acquisitions and divestitures during 22084 and 2003. All of the acquisitio
during this time period have resulted in the redagm of goodwill in the Company’s financial statents. This goodwill typically arises
because the purchase prices for these busineslees tikge competitive nature of the process by White businesses are acquired and the
complementary strategic fit and resulting synertfiese businesses are expected to bring to exigtiaations. For a discussion of other
factors resulting in the recognition of goodwilesidotes 2 and 5 to the accompanying Consolidateahi€ial Statements.

2005 Acquisitions

In the first quarter of 2005 the Company acquirédfahe outstanding shares of Linx Printing Teologies PLC, a publicly-held U.K based
coding and marking business, for $171 million isfgancluding transaction costs and net of cashiead of $2 million. Linx complements
the Company’s product identification businessestattiannual revenue of approximately $93 millio2@94.

In August 2005, the Company acquired all of thestautding shares of Germaased Leica Microsystems AG, for an aggregate mseipric

of €210 million in cash, including transaction sahd net of cash acquired of €12 million and gsumption and repayment at closing of
€125 million outstanding Leica debt ($429 millionaggregate). The Company funded this acquisitiehthe payment of debt assumed using
available cash and through borrowings under uncdtadiines of credit totaling $222 million, a pani of which was repaid prior to
December 31, 2005. Leica complements the Compangdical technologies business and had annualuegeof approximately $540 millic

in 2004 (excluding the approximately $120 millicirevenue attributable to the semiconductor busitieat has been divested, as described
below).

In September 2005, the Company also completedatieeo Leica Microsystems semiconductor equipmesiriess which was held for sale at
the time of the acquisition. This business hadhisilly operated at a loss. Proceeds from thelsale been reflected as a reduction in the
purchase price for Leica Microsystems in the accaimgjng Consolidated Statement of Cash Flows. Ojperédsses for this business for the
period from acquisition to disposition totaled appmately $1.3 million and are reflected in “Otlexpense (income), net” in the
accompanying Consolidated Statement of Earnings.

In addition to Linx and Leica Microsystems, the Gmmy acquired 11 smaller companies and product lilseing 2005 for total considerati
of $285 million in cash, including transaction cahd net of cash acquired. In general, each coyipanmanufacturer and assembler of
environmental or instrumentation products, in megleeich as electronic test, dental, sensors artdot®raerospace and defense and motion
controls. These companies were all acquired to ¢emgnt existing units of either the Professionatimmentation or Industrial Technologies
segments. The aggregated annual sales of thesmjliiteal businesses at the time of their respeeiiggiisitions were approximately $260
million and each of these companies individuallg kess than $125 million in annual revenues anagwerchased for a purchase price of
than $125 million.
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In June 2005, the Company divested one insignifibarsiness that was reported as a continuing aparadthin the Industrial Technologies
segment for aggregate proceeds of $12.1 milliczesh net of related transaction expenses. The Qompaorded a pre-tax gain of $4.6
million on the divestiture which is reported asoaponent of “Gains in Real Estate and Other As$&tt), in the accompanying Consolidated
Statement of Earnings. Sales related to this besimeluded in the Company’s results for 2005 v@at® million. Net cash proceeds received
on the sale are included in “Proceeds from Dive#” in the accompanying Consolidated Statemeftash Flows.

In June 2005, the Company collected $14.6 milliofull payment of a retained interest that washim form of a $10 million note receivable
and an equity interest arising from the sale ofiarfpusiness. The Company had recorded this rettefrapplicable allowances and had not
previously recognized interest income on the nogtd uncertainties associated with collectiorhefprincipal balance of the note and the
related interest. As a result of the collectior, @ompany recorded $4.6 million of interest incarlated to the cumulative interest received
on this note in the second quarter of 2005. Intaafdithe Company recorded a pre-tax gain of $5IBom related to collection of the note
balance in the second quarter of 2005 which has tsorded as a component of “Other expense (inpame# in the accompanying
Consolidated Statement of Earnings. Cash proceedsthe collection of the principal balance of $aillion are included in “Proceeds from
Divestitures” in the accompanying Consolidated Staint of Cash Flows.

2004 Acquisitions

In January 2004, the Company acquired all of tlegeshapital of Radiometer S/A for $684 million st (net of $77 million in acquired
cash), including transaction costs. In additioe, Gompany assumed $66 million of debt in conneatiith the acquisition. Radiometer
designs, manufactures, and markets a variety afdodms diagnostic instrumentation, primarily usetaspital applications. The Company
also provides consumables and services for itsumgnts. Radiometer is a worldwide leader in itse@é markets, and had total annual sales
of approximately $300 million at the time of acqtié.

In May 2004, the Company acquired all of the oudilag shares of Kaltenbach & Voight Gmbh (KaVo) €350 million ($412 million) in
cash, including transaction costs and net of $4bomin acquired cash. KaVo, headquartered in Babh, Germany, with 2003 revenues of
approximately $450 million, is a worldwide leaderthe design, manufacture and sale of dental eqenprmcluding hand pieces, treatment
units and diagnostic systems and laboratory equipme

In November 2004, the Company acquired all of thistanding shares of Trojan Technologies, Incaffgregate consideration of $185
million in cash, including transaction costs antdafeb23 million in acquired cash. In addition, tBempany assumed $4 million of debt in
connection with the acquisition. Trojan is a leaidethe ultraviolet disinfection market for drinijrand wastewater applications and had
annual revenues of approximately $115 million attiime of acquisition.

In addition to Radiometer, KaVo and Trojan, the @amy acquired ten smaller companies and produgs kituring 2004 for total
consideration of $311 million in cash, includingrisaction costs and net of cash acquired. In gemaeh company is a manufacturer and
assembler of instrumentation products, in markett &is medical technologies, electronic test, mpgavironmental, product identification,
sensors and controls, and aerospace and deferese §bmpanies were all acquired to complementiegibtisinesses or as additions to the
newly formed medical technology line of businesthimithe Professional Instrumentation segment. dggregate annual sales of these
acquired businesses as of the respective datesgjoisition were approximately $280 million and eaflthese companies individually had
less than $125 million in annual revenues and \warehased for a purchase price of less than $1Riomi

In addition, the company sold a business that vaasgf the Tools & Components segment during 20bds business was insignificant to
reported sales and earnings. Proceeds from tlashsak been included in proceeds from divestitiréise accompanying Consolidated
Statements of Cash Flows. The pre-tax gain ondleeas $1.5 million ($1.1 million after tax) is iled in “Other expense (income), net” in
the accompanying Consolidated Statements of Eagning

2003 Acquisitions

The Company acquired twelve companies and prothes Huring 2003 for total consideration of $312iom in cash, including transaction
costs and net of cash acquired. The Company assoreesl debt with an estimated fair market value4&f illion in connection with these
acquisitions. In connection with one of the 2008uasitions, the Company entered into an agreenoepay an additional maximum
contingent consideration of up to $36.8 milliorNovember 2008 based on future performance of thaieed business through November
2008. In general, each company is a manufactutaasembler of environmental or instrumentatiompets, in markets such as product
identification, environmental and aerospace andrd. These companies were all acquired to complegésting business units of the
Professional Instrumentation or Industrial Techg@e segments. The aggregated annual revenues attjuired businesses at the time of
their respective acquisitions were approximatel§g1$gillion and each of these
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twelve companies individually had less than $128ioniin annual revenues and were purchased farahase price of less than $125
million. In addition, the Company sold one facilagquired in connection with a prior acquisition &pproximately $11.6 million in net
proceeds. No gain or loss was recognized on tlecasal the proceeds have been included in procemdsdivestitures in the accompanying
Consolidated Statements of Cash Flows.

Recent Acquisition Developments

Subsequent to December 31, 2005, the Company ctedplee acquisition of Visual Networks, Inc. foro#al purchase price of $75 million
cash, including transaction costs and net of estidheash acquired. Visual Networks will complemeumdinesses within the electronic test
business and had 2004 revenues of approximatelyrfi§an.

In January 2006, the Company commenced an allteaster offer for all of the outstanding ordinarnasts of First Technology plc, a U.K.
based public company. In connection with the offtee, Company acquired an aggregate of 19.5% of Fashnology's issued share capital
for approximately $86 million. A competing biddertxsequently made an offer that surpassed the Corigphiu, and as a result the Comp.
has lapsed its offer for First Technology. The Campis evaluating its options, one of which mayd&ender its shares into the other
bidder’s offer. If the Company tenders into theesthidder’s offer and such other offer obtains tetuy approval and successfully closes at
the current offer price, the Company would recoghi related to this transaction of approximag&l® million, including a break-up fee of
approximately $3 million, net of transaction retht®sts.

Financing Activities and Indebtedness

Financing activities used cash of $512 million dgrk005 compared to $38 million used during the marable period of 2004, primarily for
the repurchase of common stock and the repaymentiebtedness.

On April 21, 2005, the Company’s Board of Directartghorized the repurchase of up to 10 million ekaf the Company’s common stock
from time to time on the open market or in privateégotiated transactions. There is no expiratite for the Company’s repurchase
program. The timing and amount of any shares réyased will be determined by the Company’s managebssed on its evaluation of
market conditions and other factors. The repurchasgram may be suspended or discontinued at arey thny repurchased shares will be
available for use in connection with the Compariy988 Stock Option Plan and for other corporate psep.

During 2005, the Company repurchased 5 million shaf Company common stock in open market trarmactt an aggregate cost of $2¢
million. The repurchases were funded from availalaleh and from borrowings under uncommitted liffegedit. At December 31, 2005, the
Company had 5 million shares remaining for stogurehases under the existing Board authorizatibe. Company expects to fund any
further repurchases using the Company’s availadd ©alances or existing lines of credit.

Total debt was $1,042 million at December 31, 2€@Hpared to $1,350 million at December 31, 2004s Tlcrease was due primarily to
repayment of $362 million of the Company’s Eurob®ad required upon maturity in July 2005. This ease was partially offset by $104

million in borrowings, net of repayments, assoaa#éth the purchase of Leica Microsystems descrigale and by the accretion of amot
due under the LYONs discussed below.

The Company'’s debt financing as of December 31520 comprised primarily of $580 million of zemupon Liquid Yield Option Notes
due 2021 (“LYONSs"), $250 million of 6% notes duedBX(subject to the interest rate swaps describedegtand $177 million of borrowings
under uncommitted lines of credit.

During the first quarter of 2001, the Company iss$830 million (value at maturity) in LYONSs. Thetrroceeds to the Company were $505
million, of which approximately $100 million wasetsto pay down debt and the balance was used farglecorporate purposes, including
acquisitions. The LYONSs carry a yield to maturify20375%. Holders of the LYONs may convert eacthefr LYONs into 14.5352 shares of
Danaher common stock (in the aggregate for all L'¥Odpproximately 12.0 million shares of Danaher wam stock) at any time on or
before the maturity date of January 22, 2021. ABefember 31, 2005, the accreted value of theandstg LYONs was $48 per share wh
at that date, was lower than the traded markeevalihe underlying common stock issuable upon ewion. The Company may redeem all
or a portion of the LYONSs for cash at any time. ¢tk may require the Company to purchase all @riop of the notes for cash and/or
Company common stock, at the Company’s option,amudry 22, 2011. The holders had a similar optoretjuire the Company to purchase
all or a portion of the notes as of January 22 420ich resulted in notes with an accreted vafuglal million being redeemed by the
Company for cash. The Company will pay contingatgriest to the holders of LYONs during any six-niopériod commencing after
January 22, 2004 if the average market price of@MN for a measurement period preceding such sixtmpariod equals 120% or more of
the sum of the issue price and accrued originakisiscount for such LYON. The Company has notiamt currently required to pay
contingent interest under this agreement. Excaphfo contingent interest described above, the Goywill not pay interest on the LYONs
prior to maturity.

The Company maintains two revolving senior unseteredit facilities totaling $1 billion availablerf general corporate purposes.
Borrowings under the revolving credit facilitiesapénterest of Eurocurrency rate plus 0.21% to @&,/8epending on the Company’s

34



Table of Contents

debt rating. The credit facilities, each $500 roilli have a fixed term expiring June 28, 2006 amg 2, 2006, respectively. There were no
borrowings outstanding under either of the Compsueyédit facilities at any time during 2004 or 2006e Company expects to enter into a
new credit facility in 2006.

The Company does not have any rating downgradgerrggthat would accelerate the maturity of a maltarount of outstanding debt.
However, a downgrade in the Company'’s credit ratwogld increase the cost of borrowings under then@any’s credit facilities. Also, a
downgrade in the Company’s credit rating could fjrar in the case of a significant downgrade, préelthe Company’s ability to consider
commercial paper as a potential source of financing

The Company declared a regular quarterly divider®Dd2 per share payable on January 27, 2006ltefwoof record on December 31,
2005. Aggregate cash payments for dividends ddap were $21.6 million.

Cash and Cash Requirements

As of December 31, 2005, the Company held $316anibf cash and cash equivalents that were invasthiyhly liquid investment grade
debt instruments with a maturity of 90 days or léssof December 31, 2005, the Company was in campé with all debt covenants under
the aforementioned debt instruments, includingthtions on secured debt and debt levels. In additie of the date of this Form 10-K, the
Company could issue up to $1 billion of securitiegler its shelf registration statement with theusides and Exchange Commission.

The Company will continue to have cash requiremtngsipport working capital needs and capital egfiares and acquisitions, to pay
interest and service debt, fund its pension planmgquired, pay dividends to shareholders and cbase shares of the Company’s common
stock. In order to meet these cash requiremergsCtdmpany generally intends to use available cadhrdaernally generated funds. The
Company currently anticipates that any acquisitimmssummated during 2006 would be funded from afeél cash and internally generated
funds and, if necessary, through the establishimfemicommercial paper program, through borrowingdeu its credit facilities, under
uncommitted lines of credit or by accessing thetahmarkets. The Company believes that it hasi@efit liquidity to satisfy both short-term
and long-term requirements.

The Company’s cash balances are generated anéhhaldherous locations throughout the world, inahgdsubstantial amounts held outside
the United States. Most of the amounts held out$iddJnited States could be repatriated to theddnBtates, but, under current law, would
potentially be subject to United States federabine taxes, less applicable foreign tax credits.aegtion of some foreign balances is
restricted by local laws. Where local restrictigmevent an efficient inter-company transfer of fsinthe Company’s intent is that cash
balances would remain in the foreign country andatild meet United States liquidity needs througbgang cash flows, external borrowin

or both. The Company utilizes a variety of tax plgwy and financing strategies in an effort to eagbat its worldwide cash is available in the
locations in which it is needed.

Pension and Other Post Retirement & Employee BenéfPlans

Due to declines in the equity markets in 2001 ab@P2? the fair value of the Company’s United Staiession fund assets decreased below the
accumulated benefit obligation due to the participan the plan. In addition, certain of the Comgamon-United States plans are under-
funded. As a result, in accordance with SFAS Ng."Bimployers’ Accounting for Pensions”, the Compdmas recorded a minimum pension
liability of $175.5 million ($116.0 million net dbix benefits) cumulatively through December 31,20the minimum pension liability is
calculated as the difference between the actuadailermined accumulated benefit obligation andviilee of the plan assets as of
September 30, 2005 (see Note 8 to the consolidetaacial statements for the year ended Decembge2@15 for additional

information). This adjustment results in a direaduction of stockholders’ equity and does not imiaiedly impact net earnings, but is

included in other comprehensive income (loss).

Calculations of the amount of pension and othetrpirement benefits costs and obligations depenthe assumptions used in such
calculations. These assumptions include discouesyaxpected return on plan assets, rate of salergases, health care cost trend rates,
mortality rates, and other factors. While the Conmypbelieves that the assumptions used in calcgjdtsnpension and other postretirement
benefits costs and obligations are appropriatéerdiiices in actual experience or changes in thergasons may affect the Company’s
financial position or results of operations. Fag thnited States plan, the Company used a 5.5%udiscate in computing the amount of the
minimum pension liability to be recorded at Decenidi, 2005, which represented a decrease in tlcewlis rate of 0.25% from the rate used
at December 31, 2004. For non-U.S. plans, ratesopppte for each plan are determined based orsiment grade instruments with
maturities approximately equal to the average eggelioenefit payout under the plan. A further 25%$psint reduction in the discount rate
used for the plans would have increased the adteminimum pension liability $9.4 million ($6.8 ridn on an after-tax basis) from the
amount recorded in the financial statements at Déee 31, 2005.

For 2005, the expected long-term rate of returnragsion applicable to assets held in the UnitedeStplan was estimated at 8.0% which
reflects a 50 basis point reduction from the rateduin 2004. This expected rate of return refldetsasset allocation of the plan and the
expected long-term returns on equity and debt imvests included in plan assets. The plan maintaétseen 60% to 70% of its assets in
equity portfolios, which are invested in funds theg expected to mirror broad market returns faiitgcecurities. The balance of the asset
portfolio is invested in corporate bonds and bardek funds. Pension expense for the U.S. plarhfoyear
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ended December 31, 2005 was $8.1 million (or $5I8omon an after-tax basis), compared with $4.i8iam (or $3.0 million on an after-tax
basis) for this plan in 2004. If the expected Idagn rate of return on plan assets was reducedh Iagditional 0.50%, pension expense for
2005 would have increased $2.2 million (or $1.6ionlon an after-tax basis). While the Company waisrequired to make a contribution to
the plan in 2005, it made a voluntary contributdd$10 million in the fourth fiscal quarter of 200Bhe Company is not statutorily requirec
make contributions to the plan in 2006. The Com{mngn-U.S. plan assets are comprised of variosigrance contracts, equity and debt

securities as determined by the administrator ofigdan. The estimated long-term rate of return eetermined on a plan by plan basis based

on the nature of the plan assets and ranged fro# 8 7.5% for 2005.

CONTRACTUAL OBLIGATIONS

The following table sets forth, by period due oaref expected expiration, as applicable, a sumroftize Companys contractual obligatior
as of December 31, 2005 under (1) long-term deligations, (2) leases, (3) purchase obligations @hather long-term liabilities reflected
on the Company’s balance sheet under GAAP.

Less Than More Than
Total One Year 1-3 Years 3-5 Years 5 Years
($ in millions)
Debt & Leases:
Long-Term Debt Obligations (a)(t $1,024.¢ 181.¢ 252.¢ 6.4 584.t
Capital Lease Obligations ( 16.€ 2.€ 5.3 6.C 2.8
Total Lon¢-Term Debit 1,041.7 184.C 257.¢ 12.4 587.
Interest Payments on Lo-Term Debt and Capital Lease Obligatic 307.2 25.€ 31.€ 1.€ 248.2
Operating Lease Obligations { 285.( 58.¢ 100.2 68.1 57.¢
Other:
Purchase Obligations ( 5.3 5.3 — — —
Other Liabilities Reflected on the Compi’'s Balance Sheet Under GAAP 2,258.; 1,301.¢ 158.¢ 119.C 678.
Total $3,897.« $1,575.! $548.6 $201.1 $1,572.

(@) As described in Note 7 to the Consolidated Findrgtatement:

(b) Amounts do not include interest payments. bgepn long-term debt and capital lease obligatismsflected in a separate line in the
table.

(c) As described in Note 10 to the Consolidated Firerfgiatement

(d) Consist of agreements to purchase goods oicesrthat are enforceable and legally binding enGbmpany and that specify all
significant terms, including fixed or minimum quiets to be purchased; fixed, minimum or variabiegprovisions; and the
approximate timing of the transactic

(e) Primarily consist of obligations under prodsetvice and warranty policies and allowances, perdmce and operating cost guarantees,
estimated environmental remediation costs, selfrarsce and litigation claims, post-retirement bigsgefertain pension obligations,
deferred tax liabilities and deferred compensdiilities. The timing of cash flows associatediwtinese obligations are based upon
managemer's estimates over the terms of these agreementsranddrgely based upon historical experiel
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OFF-BALANCE SHEET ARRANGEMENTS

The Company has no off-balance sheet arrangenteaithdve or are reasonably likely to have a cuwwefiture effect on the Company’s
financial condition, changes in financial conditioevenues or expenses, results of operationsditgucapital expenditures or capital
resources that are material to investors.

The following table sets forth, by period due oaref expected expiration, as applicable, a sumrohoff-balance sheet commercial
commitments of the Company.

Amount of Commitment Expiration per Period

Total

Amounts Less Thar More Than
Committed One Year 1-3 Years 3-5 Years 5 Years
($ in millions)
Standby Letters of Credit and Performance Bc $ 1362 $ 33« $ 556 $ 13.C $ 34.¢
Guarantee 36.€ 25.2 1.9 0.3 9.2
Contingent Acquisition Consideratic 47.2 6.C 4.4 36.¢ —
Total $ 220.(C $ 64.C $ 61.¢ $ 50.1 $ 43¢

Standby letters of credit and performance bondgenerally issued to secure the Company’s obligatilmder short-term contracts to
purchase raw materials and components for manuaand for performance under specific manufactuaigigeements.

In connection with four separate past acquisititms,Company has entered into agreements withegpective sellers to pay certain amounts
in the future as additional purchase price. The @amy could pay nothing in the aggregate over tix¢ finee years pursuant to these
agreements, or a maximum of up to $47.2 millionrakie next five years depending on the future perémce of the respective businesses.

The Company has from time to time divested ceibéits businesses and assets. In connection wathetdivestitures, the Company often
provides representations, warranties and/or indéesrtio cover various risks and unknown liabilitisgch as environmental liabilities and tax
liabilities. The Company cannot estimate the paathiaibility from such representations, warrantéesl indemnities because they relate to
unknown conditions. However, the Company does rti¢be that the liabilities relating to these resgnatations, warranties and indemnities
will have a material adverse effect on the Compsifipancial position, results of operations or idity.

Due to the Company’s downsizing of certain operaipursuant to acquisitions, restructuring planstierwise, certain properties leased by
the Company have been sublet to third partieshdretvent any of these third parties vacates atlyese premises, the Company would be
legally obligated under master lease arrangem&hts Company believes that the financial risk ofadéifby such sub-lessors is individually
and in the aggregate not material to the Compdimascial position, results of operations or ligityd

Except as described above, the Company has natdritdo any offealance sheet financing arrangements as of Dece3db@005. Also, th
Company does not have any unconsolidated speaipbpe entities as of December 31, 2005.

Legal Proceedings

Please refer to Notes 11 and 18 to the Consolidgitezhcial Statements included in this Annual Refmrinformation regarding certain
outstanding litigation matters.

In addition, the Company is, from time to time, jgab to routine litigation incidental to its buss®e These lawsuits primarily involve claims
for damages arising out of the use of the Compaprgducts, allegations of patent and trademarlngément and trade secret
misappropriation, and litigation and administratpreceedings involving employment matters and cororakdisputes. The Company may
also become subject to lawsuits as a result ofgrdsiture acquisitions. Some of these lawsuitfuite claims for punitive as well as
compensatory damages. While the Company maintasnkans compensation, property, cargo, auto, product
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general liability, and directors’ and officers’ ibidity insurance (and have acquired rights undenilar policies in connection with certain
acquisitions) that it believes covers a portiothafse claims, this insurance may be insufficientravailable to protect the Company against
potential loss exposures. In addition, while thenpany believes it is entitled to indemnificatioorr third parties for some of these claims,
these rights may also be insufficient or unavadablprotect the Company against potential losesxes. The Company believes that the
results of existing litigation matters will not lea materially adverse effect on the Company’s fas¥s or financial condition, even before
taking into account any related insurance recoserie

The Company carries significant deductibles anflisslired retentions for workers’ compensation perdy, automobile, product and general
liability costs, and management believes that then@any maintains adequate accruals to cover theet liability. Management determines
the Company’s accrual for self-insurance liabibgsed on claims filed and an estimate of claimsriec! but not yet reported. For more
information regarding how the Company determinagsmees for certain self-insurance liabilities, $&&itical Accounting Policies — Risk
Insurance”. The Company maintains third party ingae policies up to certain limits to cover lidlyilcosts in excess of predetermined
retained amounts.

The Company’s Certificate of Incorporation requiitae indemnify to the full extent authorized cermitted by law any person made, or
threatened to be made a party to any action ording by reason of his or her service as a directofficer of the Company, or by reason
of such director or officer serving any other gnéit the request of the Company, subject to liméeceptions. While the Company maintains
insurance for this type of liability, any such liéy could exceed the amount of the insurance cage.

For a discussion of risks related to environmetm@alth and safety laws, please refer to “Iltem Ri&k Factors.”

CRITICAL ACCOUNTING POLICIES

Management’s discussion and analysis of the Compdimancial condition and results of operations based upon the Company’s
Consolidated Financial Statements, which have pegpared in accordance with accounting principkrsegally accepted in the United Sta
The preparation of these financial statements requnanagement to make estimates and judgmentaftbat the reported amounts of assets,
liabilities, revenues and expenses, and relatazlodisre of contingent assets and liabilities. Thenfany bases these estimates on historical
experience and on various other assumptions tedialieved to be reasonable under the circumstatieesesults of which form the basis for
making judgments about the carrying values of asmed liabilities that are not readily apparentrfrather sources. Actual results may differ
from these estimates.

The Company believes the following critical accangtpolicies affect management’s more significaiigments and estimates used in the
preparation of the Consolidated Financial Statemdtur a detailed discussion on the applicatioth@$e and other accounting policies, see
Note 1 in the Compar's Consolidated Financial Statements.

Accounts receivableThe Company maintains allowances for doubtfubaats for estimated losses resulting from the iitglof the
Company’s customers to make required paymentsChimepany estimates its anticipated losses from digidtcounts based on historical
collection history as well as by specifically raedag for known doubtful accounts. Estimating losgesn doubtful accounts is inherently
uncertain because the amount of such losses depehdtantially on the financial condition of ther@many’s customers, and the Company
typically has limited visibility as to the specifimancial state of its customers. If the finan@ahdition of the Company’s customers were to
deteriorate beyond estimates, resulting in an impet of their ability to make payments, the Conypawould be required to write off
additional accounts receivable balances, which vadiversely impact the Company’s net earnings amaah¢ial condition.

Inventories. The Company records inventory at the lower of cosnarket. The Company estimates the market vaits inventory based ¢
assumptions for future demand and related pridistimating the market value of inventory is inhélsenncertain because levels of demand,
technological advances and pricing competition anynof the Company’s markets can fluctuate sigaiftty from period to period due to
circumstances beyond the Company’s control. Asaltiesuch fluctuations can be difficult to predi€tactual market conditions are less
favorable than those projected by management, dmep@ny would be required to reduce the value ahitentory, which would adversely
impact the Company’s net earnings and financiatlitoon.

Acquired intangibles The Company’s business acquisitions typicallyltas goodwill and other intangible assets, whidfect the amount of
future period amortization expense and possiblaimpent expense that the Company will incur. ThenBany follows Statement of

Financial Accounting Standards (“SFAS”) No. 142 #@itcounting standard for goodwill, which requitest the Company, on an annual
basis, calculate the fair value of the reportingsutihat contain the goodwill and compare thati¢arrying value of the reporting unit to
determine if impairment exists. Impairment testingst take place more often if circumstances or &viedicate a change in the impairment
status. In calculating the fair value of the refmoyunits, management relies on a number of fadgtmiading operating results, business plans,
economic projections, anticipated future cash floavel transactions and market place data. Thenalaesnt uncertainties related to these
factors and management’s judgment in applying ttethe analysis of goodwill impairment. If actualrfvalue is less than the Company’s
estimates, goodwill and other intangible assets beagverstated on the balance sheet and a chargd need to be taken against net
earnings.
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The Company’s annual goodwill impairment analysisich was performed during the fourth quarter s€él 2005, did not result in an
impairment charge. The excess of fair value ovelyoay value for each of the Company’s reportingisias of October 1, 2005, the annual
testing date, ranged from approximately $130 nrilio approximately $2.8 billion. In order to evaki#he sensitivity of the fair value
calculations on the goodwill impairment test, tren@pany applied a hypothetical 10% decrease toahedlues of each reporting unit. This
hypothetical 10% decrease would result in excess#étue over carrying value ranging from approxieia $100 million to approximately
$2.4 billion for each of the Company’s reportingtsin

Longlived assets The Company reviews its long-lived assets foraimpent whenever events or changes in circumstandesate the
carrying amount of an asset may not be recover®aeoverability of assets to be held and used ssomed by a comparison of the carrying
amount of the assets to the future net cash floyweaed to be generated by the assets. If suctsasseconsidered to be impaired, the
impairment to be recognized is measured by the aitfmuwhich the carrying amount of the assets edsdeir fair value. Judgments made
by the Company relate to the expected useful bfdsng-lived assets and its ability to realize amgiscounted cash flows in excess of the
carrying amounts of such assets and are affectéaichyrs such as the ongoing maintenance and irprents of the assets, changes in the
expected use of the assets, changes in econonidioos, changes in operating performance and igatied future cash flows. Since
judgment is involved in determining the fair valfdong-lived assets, there is risk that the carrying galfithe Company’s long-lived assets
may require adjustment in future periods. If acfaalvalue is less than the Company’s estimateygived assets may be overstated on the
balance sheet and a charge would need to be tglémsanet earnings.

Purchase accountingn connection with its acquisitions, the Compémymulates a plan related to the future integratibthe acquired entit
In accordance with Emerging Issues Task Force ISeu®5-3, “Recognition of Liabilities in Conneatiavith a Purchase Business
Combination”, the Company accrues estimates fdateof the integration costs anticipated at thie @d acquisition, including personnel
reductions and facility closures or restructuringgdjustments to these estimates are made up tooh2h® from the acquisition date as plans
are finalized. The Company establishes these dedpaged on information obtained during the duigeliice process, the Company’s
experience in acquiring other companies, and inédion obtained after the closing about the acquiadpany’s business, assets and
liabilities. The accruals established by the Conypare inherently uncertain because they are basdichded information on the fair value of
the assets and liabilities of the acquired busiasssell as the uncertainty of the cost to exethdentegration plans for the business. If the
accruals established by the Company are insuffi¢eaccount for all of the activities requiredintegrate the acquired entity, the Company
would be required to incur an expense, which waualdersely affect the Company’s results of operatidio the extent these accruals are not
utilized for the intended purpose, the excessdended as a reduction of the purchase price, tipibg reducing recorded goodwill balances.

Risk Insurance The Company carries significant deductibles atidisgsured retentions with respect to various basarisks. The business
risk areas involving the most significant accougtastimates are workers’ compensation and prodalatity. For domestic workers’
compensation and product liability risk, the Compgenerally purchases outside insurance coveragdamsevere losses (“stop loss”
insurance) and must establish and maintain reserithsespect to the retained liability. These rees are comprised of specific reserves for
individual claims and additional amounts expectaddievelopment of these claims as well as for ireibut not yet reported claims. The
specific reserves for individual known claims awantified by third party administrator specialiis workers’ compensation and by outside
risk insurance experts for product liability. Indéttbn, outside risk experts recommend reserveifarrred but not yet reported claims by
evaluating the Company’s specific loss historyuattlaims reported, and industry trends amongs$itz! and other factors. The Company
believes the liability recorded for such risk iremoce reserves as of December 31, 2005 is adeduiatdye to judgments inherent in the
reserve process it is possible the ultimate costsliffer from this estimate.

EnvironmentalThe Company has made a provision for environmeatakdiation and environmental-related personalynjlaims with
respect to sites owned or formerly owned by the Gamy and its subsidiaries. The Company generalkesian assessment of the costs
involved for its remediation efforts based on eonimental studies as well as its prior experiendh similar sites. If the Company determii
that it has potential remediation liability for perties currently owned or previously sold, it ags the total estimated costs, including
investigation and remediation costs, associateld thi site. The Company also estimates its expdeuenvironmental-related personal
injury claims and accrues for this estimated ligpts such claims become known. While the Compattively pursues appropriate insurance
recoveries as well as appropriate recoveries frisrargotentially responsible parties, it does eabgnize any insurance recoveries for
environmental liability claims until realized. Thiéiimate cost of site cleanup is difficult to predgiven the uncertainties of the Company’s
involvement in certain sites, uncertainties regagdhe extent of the required cleanup, the avditaluf alternative cleanup methods,
variations in the interpretation of applicable laavel regulations, the possibility of insurance vec@s with respect to certain sites and the
fact that imposition of joint and several liabiliith right of contribution is possible under ther@prehensive Environmental Response,
Compensation and Liability Act of 1980 and otheviesnmental laws and regulations. As such, therelmno assurance that the Company’s
estimates of environmental liabilities will not citge. Refer to Note 11 of the Notes to the Constdili&inancial Statements for additional
information.
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Contingent LiabilitiesThe Company is, from time to time, subject to noetitigation incidental to its business. Thesedaits primarily
involve claims for damages arising out of the ulsthe Company’s products, allegations of patenttaademark infringement and trade secret
misappropriation, and litigation and administratpreceedings involving employment matters and cororakdisputes. The Company may
also become subject to lawsuits as a result ofgrasiture acquisitions. Some of these lawsuittuihe claims for punitive as well as
compensatory damages. The Company recognizesilgyifdr any contingency that is probable of ocamnce and reasonably estimable. The
Company periodically assesses the likelihood okasky judgments or outcomes for these matters, hasvpotential amounts or ranges of
probable losses, and if appropriate recognizealdlity for these contingencies with the assistaofdegal counsel and, if applicable, other
experts. These assessments require judgments norgeratters such as the anticipated outcome dftismpns, the number and cost of
pending and future claims, and the impact of evideyirequirements. Because most contingencieseamved over long periods of time,
liabilities may change in the future due to newalepments or changes in the Company’s settlemeategly. For a discussion of these
contingencies, including management’s judgmentiagph the recognition and measurement of spek#lities, refer to Note 11 of the
Notes to Consolidated Financial Stateme

ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES A BOUT MARKET RISK

The information required by this item is includeter “Item 7. Management'’s Discussion and Analg$§iBinancial Condition and Results of
Operations.”
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ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA
Report of Management on Danaher Corporation’s Intenal Control Over Financial Reporting

The management of the Company is responsible fabkshing and maintaining adequate internal cdmtver financial reporting. Internal
control over financial reporting is defined in Rdl@a-15(f) or 15d-15(f) promulgated under the SiiesrExchange Act of 1934. Because of
its inherent limitations, internal control overdimcial reporting may not prevent or detect misstatgs. Projections of any evaluation of
effectiveness to future periods are subject taidiethat controls may become inadequate becauskasfges in conditions, or that the degree
of compliance with the policies or procedures matedorate.

The Company’s management assessed the effectivehes Companys internal control over financial reporting as afd@mber 31, 2005.
making this assessment, the Companganagement used the criteria set forth by therittiee of Sponsoring Organizations of the Tread
Commission (COSO) in “Internal Control-Integrate@fework”. Based on this assessment, managemeciuded that, as of December 31,
2005, the Company'’s internal control over financggdorting is effective based on those criteria.

The Company’s independent auditors have issuedidib r@port on management’s assessment of thetisffeess of the Company’s internal
control over financial reporting. This report dateebruary 22, 2006 appears on page 42 of this BOxNK.
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Report of Independent Registered Public Accountindrirm
To the Board of Directors and Shareholders of Dan&lorporation:

We have audited management’s assessment, inclonded accompanying Report of Management on Dar@bggoration’s Internal Control
Over Financial Reporting, that Danaher Corporati@intained effective internal control over finahciporting as of December 31, 2005,
based on criteria established in Internal Contraltegrated Framework issued by the Committee of Smimg Organizations of the
Treadway Commission (the COSO criteria). Danahep@mation’s management is responsible for maintgim@ffective internal control over
financial reporting and for its assessment of fifirecéiveness of internal control over financial oefing. Our responsibility is to express an
opinion on management’s assessment and an opinitimeceffectiveness of the Company’s internal edraver financial reporting based on
our audit.

We conducted our audit in accordance with the stadwdof the Public Company Accounting OversightriBq@nited States). Those stande
require that we plan and perform the audit to ebtagsonable assurance about whether effectivenaiteontrol over financial reporting was
maintained in all material respects. Our auditudeld obtaining an understanding of internal cordver financial reporting, evaluating
management’s assessment, testing and evaluatirpiign and operating effectiveness of internatrobrand performing such other
procedures as we considered necessary in the @tanoes. We believe that our audit provides a redde basis for our opinion.

A company'’s internal control over financial repogiis a process designed to provide reasonablessesuregarding the reliability of
financial reporting and the preparation of finahstatements for external purposes in accordantiegeinerally accepted accounting
principles. A company'’s internal control over fircgal reporting includes those policies and proceduhat (1) pertain to the maintenance of
records that, in reasonable detail, accuratelyfainly reflect the transactions and dispositionshaf assets of the company; (2) provide
reasonable assurance that transactions are recasdegtessary to permit preparation of financakestents in accordance with generally
accepted accounting principles, and that receipdsexpenditures of the company are being madeinrdgcordance with authorizations of
management and directors of the company; and @jge reasonable assurance regarding preventibmely detection of unauthorized
acquisition, use, or disposition of the companysats that could have a material effect on thenGiizd statements.

Because of its inherent limitations, internal cohtver financial reporting may not prevent or @¢tmisstatements. Also, projections of any
evaluation of effectiveness to future periods afgexct to the risk that controls may become inadégbecause of changes in conditions, or
that the degree of compliance with the policieprocedures may deteriorate.

In our opinion, management’s assessment that Dai@rporation maintained effective internal contaér financial reporting as of
December 31, 2005, is fairly stated, in all mategapects, based on the COSO criteria. Also, mopinion, Danaher Corporation maintain
in all material respects, effective internal cohtreer financial reporting as of December 31, 20f¥sed on the COSO critetia

We also have audited, in accordance with the stasdi the Public Company Accounting Oversight Bo@/nited States), the consolidated
balance sheets of Danaher Corporation as of Deaeddh@005 and 2004, and the related consoliddasgdreents of earnings, stockholders’
equity and cash flows for each of the three yeaathé period ended December 31, 2005 of DanahgydCation and our report dated
February 22, 2006, except for Note 18, as to wthehdate is March 14, 2006, expressed an unqubifiénion thereon.

Ernst & Young LLP

Baltimore, Maryland
February 22, 2006
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Report of Independent Registered Public Accountindrirm
To the Board of Directors and Shareholders of Dan&lorporation:

We have audited the accompanying consolidated balsineets of Danaher Corporation and subsidiasie$ Recember 31, 2005 and 2004
and the related consolidated statements of earnstgskholders’ equity and cash flows for eachhefthree years in the period ended
December 31, 2005. These financial statementshareesponsibility of the Company’s management. i@sponsibility is to express an
opinion on these financial statements based omodits.

We conducted our audits in accordance with auditiegstandards of the Public Company Accountingr€lght Board (United States). Those
standards require that we plan and perform thet &amdbtain reasonable assurance about whethdindmecial statements are free of material
misstatement. An audit includes examining, on Blasis, evidence supporting the amounts and digds in the consolidated financial
statements. An audit also includes assessing t@uating principles used and significant estimat@sle by management, as well as
evaluating the overall financial statement pred@raWe believe that our audits provide a reastmbhsis for our opinion.

In our opinion, the financial statements refer@alove present fairly, in all material respedts, ¢onsolidated financial position of Danaher
Corporation and subsidiaries at December 31, 26852804 and the consolidated results of its opmratand its cash flows for each of the
three years in the period ended December 31, 20@®nformity with U.S. generally accepted accoogiprinciples.

We have also audited, in accordance with the stasd# the Public Company Accounting Oversight Bo@nited States), the effectiveness
of Danaher Corporation’s internal control over fin&l reporting as of December 31, 2005, basedherrtiteria established in Internal
Control—Integrated Framework issued by the CommitteSponsoring Organizations of the Treadway Cassion and our report dated
February 22, 2006, expressed and unqualified opitiiereon.

Ernst & Young LLP

Baltimore, Maryland
February 22, 2006, except for Note 18, as to wthehdate is March 14, 2006
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED S TATEMENTS OF EARNINGS

Year Ended December 31 (in thousands) 2005 2004 2003
Sales $7,984,70. $6,889,30. $5,293,87!
Cost of sale: 4,539,68! 3,996,63I 3,154,80!
Selling, general and administrative exper 2,175,75! 1,795,67. 1,316,35
Gain on pension plan curtailme — — (22,500
Other expense (income), r 4,59¢ (8,147 (78E)
Total operating expens 6,720,03 5,784,16! 4,447,88.
Operating profit 1,264,66 1,105,13: 845,99!
Interest expens (44,937 (54,989 (59,049
Interest incom 14,70" 7,56¢ 10,08¢
Earnings before income tax 1,234,44. 1,057,71 797,03!
Income taxe: 336,64 311,71 260,20:
Net earningy $ 897,80 $ 746,000 $ 536,83:
Earnings Per Shar

Basic net earnings per shi $ 291 $ 241 $ 1.7t

Diluted net earnings per she $ 27¢ $ 23C $ 1.6¢
Average common stock and common equivalent sharssamding

Basic 308,90! 308,96¢ 306,79:

Diluted 327,98 327,70: 323,14(

See the accompanying Notes to the ConsolidatedhEimleStatements.
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED B ALANCE SHEETS

As of December 31 (in thousands) 2005 2004
ASSETS
Current asset:
Cash and equivalen $ 31555. $ 609,11!
Trade accounts receivable, less allowance for dioldtcounts of $91,115 and $78,4 1,407,85! 1,231,06!
Inventories 825,26: 703,99t
Prepaid expenses and other current a: 396,34 374,51
Total current asse 2,945,01! 2,918,69!
Property, plant and equipment, | 748,17. 752,96¢
Other asset 160,78( 91,70¢
Goodwill 4,474,99. 3,970,26!
Other intangible assets, r 834,14 760,26:
$9,163,10' $8,493,89:
LIABILITIES AND STOCKHOLDERS ' EQUITY
Current liabilities:
Notes payable and current portion of I-term debt $ 183,95. $ 424,76!
Trade accounts payak 782,85: 612,06¢
Accrued expense 1,301,78 1,165,45
Total current liabilities 2,268,58! 2,202,28i
Other liabilities 956,40: 746,39(
Long-term debt 857,77 925,53!
Stockholder' equity:
Common stock, one cent par value; 1,000,000 slzarborized; 338,547 and 336,946 issued; 305,571 and
308,920 outstandin 3,38¢ 3,36¢
Additional paic-in capital 861,87! 1,052,15.
Accumulated other comprehensive income (li (109,279 116,03
Retained earning 4,324,36! 3,448,12.
Total stockholdel equity 5,080,35! 4,619,68.
$9,163,10' $8,493,89:

See the accompanying Notes to the ConsolidatedhEimleStatements.
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED S TATEMENTS OF CASH FLOWS

Year Ended December 31 (in thousands) 2005 2004 2003
Cash flows from operating activitie
Net earnings from operatiol $ 897,80( $ 746,000 $ 536,83:
Depreciation and amortizatic 176,97. 156,12¢ 133,43t
Change in trade accounts receivable, (66,617) (110,00 1,50¢
Change in inventorie (22,479 65,52¢ 21,06:
Change in accounts payal 138,14« 65,31¢ 58,20¢
Change in accrued expenses and other liabi 118,60! 135,61¢ 72,097
Change in prepaid expenses and other a (38,63) (25,369 38,40:
Total operating cash flow 1,203,80. 1,033,211 861,54«
Cash flows from investing activitie
Payments for additions to property, plant and egeipt (121,206 (115,906 (80,349
Proceeds from disposals of property, plant andpgent 18,78: 30,89 12,92¢
Cash paid for acquisitior (885,08 (1,591,71) (312,28
Proceeds from divestitur 22,10( 43,10( 11,64¢
Net cash used in investing activit| (965,406 (1,633,63) (368,057
Cash flows from financing activitie
Proceeds from issuance of common si 59,93: 45,95} 50,497
Dividends paic (21,559 (17,73) (15,32¢)
Proceeds from debt borrowin 355,74! 130,00( 5,26%
Purchase of treasury sto (257,69¢) — —
Debt repayment (647,98 (196,28 (150,777
Net cash used in financing activiti (511,560 (38,05%) (110,339
Effect of exchange rate changes on ¢ (20,399 17,42¢ 36,53¢
Net change in cash and equivale (293,56¢) (621,04) 419,69:
Beginning balance of cash and equivale 609,11! 1,230,15! 810,46:
Ending balance of cash and equivale $ 315,55: $ 609,11! $1,230,15!

See the accompanying Notes to the ConsolidatedhEimleStatements.
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DANAHER CORPORATION AND SUBSIDIARIES CONSOLIDATED S TATEMENTS OF STOCKHOLDERS’ EQUITY

Accumulated
Other

Additional Comprehensive Comprehensive
Common Stock Paid-in Retained

(in thousands) Shares Amount Capital Earnings Income (Loss) Income
Balance, December 31, 2002 166,54 $1,66t $ 915,56. $2,198,34! $ (105,97)
Net earnings for the ye — — — 536,83¢ — $ 536,83
Dividends declare — — — (15,326) — —
Amendment of deferred compensation plan, commarksto

issued for options exercised and restricted stoaktg 1,14¢ 12 84,22 — — —
Increase from translation of foreign financial staents — — — — 68,48 68,48
Minimum pension liability (net of tax benefit of $985) — — — — (37,11%) (37,115
Balance, December 31, 20C 167,69« 1,671 999,78t 2,719,85: (74,607 $ 568,20(
Net earnings for the ye — — — 746,00( — $ 746,00(
Dividends declare — — — (17,73) — —
Common stock issued for options exercised andictsdr

stock grant: 1,03¢ 10 54,05( — — —
Stock dividenc 168,21: 1,682 (1,682 — — —
Increase from translation of foreign financial staénts — — — — 183,75« 183,75«
Minimum pension liability (net of tax expense of, $80) — — — — 6,89( 6,89(
Balance, December 31, 20C 336,94t 3,36¢ 1,052,15. 3,448,12, 116,03° $ 936,64
Net earnings for the ye — — — 897,80( — $ 897,80(
Dividends declare — — — (21,557 — —
Common stock issued for options exercised andicesdr

stock grant: 1,601 16 67,417 — — —
Treasury stock purchase (5 million shai — — (257,699) — — —
Decrease from translation of foreign financial estag¢nts — — — — (216,44) (216,44))
Minimum pension liability (net of tax benefit of E¥9) — — — — (8,869) (8,869
Balance, December 31, 20C 338,54 $3,38: $ 861,87' $4,324,360 $ (109,279) $ 672,48«

See the accompanying Notes to the ConsolidatedhEimleStatements.
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(1) BUSINESS AND SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES:

Business—Danaher Corporation designs, manufactures andetsankdustrial and consumer products with strorrmtémames, proprietary
technology and major market positions in threemess segments: Professional Instrumentation, IridLi§echnologies and Tools &
Components. Businesses in the Professional Instrtatien segment offer professional and technicatamers various products and services
that are used in connection with the performanabeif work. As of December 31, 2005, Professidnsfrumentation was Danaher’s largest
segment and encompassed three strategic businessasonmental, electronic test, and medical tebbgies. These businesses produce and
sell compact, professional electronic test tools$ @alibration equipment; water quality instrumeiotaiand consumables and ultraviolet
disinfection systems; retail/commercial petroleuoducts and services, including underground stotagle leak detection and vapor recov
systems; critical care diagnostic instruments, fpggrision optical systems for the analysis of wstructures and a wide range of products
used by dental professionals. Businesses in thestridl Technologies segment manufacture produatssab-systems that are typically
incorporated by customers and systems integrattwproduction and packaging lines and by origatalipment manufacturers (OEMS) into
various end-products and systems. Many of the lasis also provide services to support their ptedincluding helping customers
integrate and install the products and helping nproduct uptime. The Industrial Technologies seginencompassed two strategic
businesses, motion and product identification, thnele focused niche businesses, aerospace andégsemsors & controls, and power
quality. These businesses produce and sell prodectification equipment and consumables; moti@siion, speed, temperature, and level
instruments and sensing devices; power switchesamigols; power protection products; liquid flowdaquality measuring devices; aerosy
safety devices and defense articles; and electeordanechanical counting and controlling devicdse Tools & Components segment is one
of the largest domestic producers and distributbigeneral purpose and specialty mechanics’ hanld.t®ther products manufactured by the
businesses in this segment include toolboxes amdgst devices; diesel engine retarders; wheel@eequipment; and drill chucks.

Accounting Principles—The consolidated financial statements includeaiteounts of the Company and its subsidiaries. igili§cant
intercompany balances and transactions have berimaled upon consolidation.

Use of Estimates—-The preparation of financial statements in confbrwith accounting principles generally acceptedtie United States
requires management to make estimates and assasftat affect the reported amounts of assetsiabitities and the disclosure of
contingent assets and liabilities at the date effittencial statements as well as the reported atsmf revenue and expenses during the
reporting period. Actual results could differ frahose estimates.

Inventory Valuation—Inventories include the costs of material, labed averhead. Depending on the business, domesgatories are
stated at either the lower of cost or market u#lireglast-in, first-out method (LIFO) or the lowdramst or market using the first-in, first-out
(FIFO) method. Inventories held outside the Uni¢altes are primarily stated at the lower of cosharket using the FIFO method.

Property, Plant and EquipmentProperty, plant and equipment are carried at ddst.provision for depreciation has been computed
principally by the straight-line method based oa éistimated useful lives (3 to 35 years) of thaegpble assets.

Other Assets—Other assets include principally noncurrent treebeivables and capitalized costs associated pidiring financings which
are amortized over the term of the related debt.

Fair Value of Financial InstrumentsFor cash and equivalents, the carrying amountéasonable estimate of fair value. For long-teehtd
where quoted market prices are not available, mtadable for debt with similar terms and remagnmaturities are used to estimate the fair
value of existing debt.

Goodwill and Other Intangible AssetsGoodwill and other intangible assets result frive €ompany’s acquisition of existing businesses. In
accordance with Statement of Financial Accountitep®&ard (SFAS) No. 142, amortization of recordeddyall balances ceased effective
January 1, 2002. However, amortization of certdentifiable intangible assets continues over thienased useful lives of the identified asset.
Amortization expense for all other intangible asseas $36.0 million, $26.6 million, and $11.1 naitli for the years ended December 31,
2005, 2004, and 2003, respectively. See Notes Bdadadditional information.

Shipping and Handling—Shipping and handling costs are included as a oot of cost of sales. Shipping and handling doiied to
customers are included in sales.

Revenue Recognitior-As described above, the Company derives reveniresily from the sale of industrial and consumsesducts and
services. For revenue related to a product or sema qualify for recognition, there must be pessumevidence of a sale, delivery must have
occurred or the services must have been rendéregyrice to the customer must be fixed and detexiodnand collectibility of the balance
must be reasonably assured. The Company’s statetand of sale are FOB Shipping Point and, as shehCompany principally records
revenue upon shipment. If any significant obligasi®o the customer with respect to such sale
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remain to be fulfilled following shipment, typicalinvolving obligations relating to installation duacceptance by the buyer, revenue
recognition is deferred until such obligations haeen fulfilled. Product returns consist of estiatateturns for products sold and are reco
as a reduction in reported revenues at the tinsalefas required by SFAS No. 48. Customer allowsaand rebates, consisting primarily of
volume discounts and other short-term incentivegmms, are recorded as a reduction in reportechtegeat the time of sale because these
allowances reflect a reduction in the purchaseepioc the products purchased in accordance with-BIT-9. Product returns, customer
allowances and rebates are estimated based onidastxperience and known trends. Revenue relatesaintenance agreements is
recognized as revenue over the term of the agreemseequired by FASB Technical Bulletin 90-1.

Research and DevelopmeriThe Company conducts research and developmenitiastifor the purpose of developing new products a
services and improving existing products and sessiResearch and development costs are expenseaiaed and totaled $379 million,
$294 million, and $207 million in the years endeecBmber 31, 2005, 2004, and 2003, respectively.

Foreign Currency Translatior-Exchange adjustments resulting from foreign curyanansactions are recognized in net earningsraese
adjustments resulting from the translation of ficiahstatements are reflected as a component ohawlated other comprehensive income
within stockholders’ equity. Net foreign currencgirisaction gains or losses are not material incditlye years presented.

Cash and Equivalents-The Company considers all highly liquid investnsanith a maturity of three months or less at the @é purchase to
be cash equivalents.

Income Taxes—The Company accounts for income taxes in accoedaith SFAS No. 109, “Accounting for Income Taxes.”

Accumulated Other Comprehensive Income (Les#)ccumulated other comprehensive income (loss)istsef cumulative foreign
translation gain adjustments of $6.7 million, $22&illion, and $39.4 million, as of December 310802004, and 2003, respectively and a
cumulative minimum pension liability loss adjustrhen$116.0 million (net of $59.5 million tax beitgf$107.2 million (net of $55.9 million
tax benefit) and $114.1 million (net of $59.6 naiflitax benefit), as of December 31, 2005, 2004203, respectively. See Note 8.

Accounting for Stock Options-As described in Note 14, the Company accountgh@issuance of stock options under the intringice
method under Accounting Principles Board (APB) &tagnt No. 25, “Accounting for Stock Issued to Engpkes” and the disclosure
requirements of SFAS Nos. 123 and 148, “Accountimgstock-Based Compensation.” The Company hastaddpe fair value method of
accounting for stock options beginning in the faaarter of 2006 (see Note 17 for additional infation).

Nonqualified options have been issued at granepregjual to the fair market value of the underhgagurity as of the date of grant during

the periods presented. Under APB No. 25, the Cosngdagrs not recognize compensation costs for optigtiisno intrinsic value at the grant
date. The weightedverage grant date fair value of options issued®8sper share in 2005, $16 per share in 2004$&8cer share in 200
The weighted average value of options granted 0b2@as calculated using the Black-Scholes optigcimg model and assuming a 4.3% risk-
free interest rate, a 7-year life for the optio238 expected volatility and dividends at the coir@nual rate.
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The following table illustrates the pro forma etfe€ net earnings and earnings per share if thevédue based method had been applied to all
outstanding and unvested awards in each yeart{usands, except per share amounts):

2005 2004 2003
Net earning- as reportes $897,80( $746,00( $536,83:
Deduct: Stock-based employee compensation exp&tesrdned under fair value based method for all
awards, net of related tax bene (29,507 (28,487) (26,75%)
Pro forma net earning $868,29¢ $717,51. $510,07¢
Earnings per shan
Basic— as reportel $ 291 $ 241 $ 1.7t
Basic- pro forma $ 281 $ 232 $ 1.6¢€
Diluted — as reporte: $ 27¢ $ 23C $ 1.6¢
Diluted - pro forma $ 267 $ 222 $ 1.6C

New Accounting Pronouncemer—See Note 17.

(2) ACQUISITIONS AND DIVESTITURES:

The Company has completed numerous acquisitiobsisihesses during the years ended December 31, 2005 and 2003. These
acquisitions have either been completed becauttenfstrategic fit with an existing Company busis@r because they are of such a nature
and size as to establish a new strategic line sifless for growth for the Company. All of the aaitions during this time period have been
accounted for as purchases and have resulted ned¢bgnition of goodwill in the Company’s financi&htements. This goodwill arises
because the purchase prices for these busines$lses aenumber of factors including the future éags and cash flow potential of these
businesses; the multiple to earnings, cash flowathdr factors at which similar businesses have Ipeiechased by other acquirers; the
competitive nature of the process by which the Camypacquired the business; and because of the eamplary strategic fit and resulting
synergies these businesses bring to existing apesat

The Company makes an initial allocation of the pase price at the date of acquisition based ugamiterstanding of the fair market value
of the acquired assets and liabilities. The Compabtgins this information during due diligence dmabugh other sources. In the months ¢
closing, as the Company obtains additional inforamaébout these assets and liabilities and leaore mbout the newly acquired business, it
is able to refine the estimates of fair market gadnd more accurately allocate the purchase f#icmples of factors and information that
Company uses to refine the allocations includegitda and intangible asset appraisals; cost détedkto redundant facilities;
employee/personnel data related to redundant fumgtiproduct line integration and rationalizatinformation; management capabilities; and
information systems compatibilities. The only itecomsidered for subsequent adjustment are itenmsifidel as of the acquisition date. The
Company’s acquisitions in 2005, 2004 and 2003 dichave any significant pre-acquisition contingesdias contemplated by SFAS No. 38,
“Accounting for Preacquisition Contingencies of €hased Enterprises”) which were expected to haigréficant effect on the purchase
price allocation.

The Company also periodically disposes of existipgrations that are not deemed to strategicallyifft its ongoing operations or are not
achieving the desired return on investment. Thiefohg briefly describes the Company’s acquisitéord divestiture activity for the above-
noted periods.

In January 2005, the Company acquired all the antihg shares of Linx Printing Technologies PL@ualicly held United Kingdom
company, for $171 million in cash, including tractsan costs and net of cash acquired of $2 millldnx is a manufacturer of continuous ink-
jet and laser marking equipment and complement€tmepan’s product identification businesses and had anravanue of approximately
$93 million in 2004. This acquisition resulted iretrecognition of goodwill of $96 million, primayirelated to the future earnings and cash
flow potential of Linx and its synergies with th@@pany’s existing operations. Linx has been inailisethe Company’s Consolidated
Statement of Earnings since January 3, 2005.

In August 2005, the Company acquired all of thestautding shares of Germaased Leica Microsystems AG, for an aggregate mseipric
of €210 million in cash, including transaction coahd net of cash acquired of €12 million and gpayment at closing of €125 million
outstanding Leica debt ($429 million in aggregafdé)e Company funded the acquisition and the repaywfedebt using available cash and
through borrowings under uncommitted lines of dr&ataling $222 million, a portion of which was eeg prior to December 31, 2005. Leica
Microsystems is a leading global provider of lifgenices instrumentation. Leica
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complements the Company’s medical technologiesiessiand had annual revenues of approximately $H46n in 2004 (excluding the
approximately $120 million of revenue attributatileéhe semiconductor business that has been dijestedescribed below). The Leica
acquisition resulted in the recognition of a prétiary estimate of goodwill of $332 million primayritelated to Leica’s future earnings and
cash flow potential and world-wide leadership pgosiof Leica in its served markets. Leica has baeluded in the Company’s Consolidated
Statement of Earnings since August 31, 2005.

In September 2005, the Company completed the $&leica Microsystems semiconductor equipment bissiehich was held for sale at the
time of the acquisition. This business had histdlycoperated at a loss. Proceeds from the sale bagn reflected as a reduction in the
purchase price for Leica Microsystems in the acamming Consolidated Statement of Cash Flows. Ojpgr&isses for this business for the
period from acquisition to disposition totaled appmately $1.3 million and are reflected in “ Otlexpense (income), net” in the
accompanying Consolidated Statement of Earnings.

In addition to Linx and Leica Microsystems, the Gamy acquired 11 smaller companies and product lineing 2005 for total considerati
of $285 million in cash, including transaction coahd net of cash acquired. In general, each coyripanmanufacturer and assembler of
environmental or instrumentation products, in meglgeich as medical technologies, electronic testiom, environmental, product
identification, sensors and controls and aerospadalefense. These companies were all acquirezhtplement existing units of either the
Professional Instrumentation or Industrial Techgae segments. The Company recorded an aggregé®2dfmillion of goodwill related to
these acquired businesses. The aggregate annemiodahese acquired businesses as of the tinleinfrespective acquisitions was
approximately $260 million and each of these 11 pames individually had less than $125 million immaal revenues at the time of their
respective acquisition and were purchased for elyase price of less than $125 million.

In June 2005, the Company divested one insignifibasiness that was reported as a continuing aparadthin the Industrial Technologies
segment for aggregate proceeds of $12.1 milliazash net of related transaction expenses. The Qonrpaorded a pre-tax gain of $4.6
million on the divestiture which is reported asoanponent of “Other expense (income), net” in theoatpanying Consolidated Statement of
Earnings. Sales related to this divested busimedsded in the Company’s results for 2005 were $7ilbon. Net cash proceeds received on
the sale are included in “Proceeds from Divestgline the accompanying Consolidated Statement shGdows.

In June 2005, the Company collected $14.6 milliofull payment of a retained interest that washim form of a $10 million note receivable
and an equity interest arising from the sale ofiarfpusiness. The Company had recorded this rettefrapplicable allowances and had not
previously recognized interest income on the no&td uncertainties associated with collectiorhefprincipal balance of the note and the
related interest. As a result of the collectiorimiy the second fiscal quarter of 2005 the Compasgrded $4.6 million of interest income
related to the cumulative interest received onttbig. In addition, during the second fiscal quanfe2005 the Company recorded a pre-tax
gain of $5.3 million related to collection of theta balance which has been recorded as a compoh&ther expense (income), net” in the
accompanying Consolidated Statement of Earningsh @eoceeds from the collection of the principdhbae of $10 million are included in
“Proceeds from Divestitures” in the accompanyingn&iidated Statement of Cash Flows.

In January 2004, the Company acquired all of tlaeshapital in Radiometer S/A for $684 million st (net of $77 million in acquired
cash), including transaction costs. In additioe, @ompany assumed $66 million of debt in conneatith the acquisition. Radiometer
designs, manufactures, and markets a variety afdbyms diagnostic instrumentation, primarily inhited applications. Radiometer also
provides consumables and services for its instregndinis acquisition resulted in the recognitiorgobdwill of $445 million primarily relate
to the anticipated future earnings and cash flotemttal and worldwide leadership position of Radater in critical care diagnostic
instrumentation. Radiometer is a worldwide leaddts served segments, and had total annual shgspooximately $300 million at the time
of acquisition. The results of Radiometer have breluded in the Company’s Consolidated StatemehEarnings since January 22, 2004.

In May 2004, the Company acquired all of the outdilag stock of Kaltenbach & Voigt GmbH (“KaVo”) f@&350 million ($412 million) in
cash, including transaction costs and net of $4bomin acquired cash. KaVo, headquartered in Bibh, Germany, with 2003 revenues of
approximately $450 million, is a worldwide leadertihe design, manufacture and sale of dental eqripnmncluding hand pieces, treatment
units and diagnostic systems and laboratory equipriidis acquisition resulted in the recognitiorgobdwill of $82 million primarily relate
to the anticipated future earnings of KaVo andeglership position in dental instrumentation. Tdmults of KaVo have been included in the
Company'’s Consolidated Statements of Earnings $¥ee28, 2004.

In November 2004, the Company acquired all of thistanding shares of Trojan Technologies, Incafigregate consideration of $185
million in cash, including transaction costs antdafeb23 million in acquired cash. In addition, tBempany assumed $4 million of debt in
connection with the acquisition. This acquisiti@sulted in the recognition of goodwill of $117 nafi primarily related to the anticipated
future earnings. The acquisition is being includethe Company’s Professional Instrumentation Sedrimethe environmental business.
Trojan is a leader in the ultraviolet disinfectimarket for drinking and wastewater applications had annual revenues of approximately
$115 million at the time of acquisition. The resudf Trojan have been included in the Company’ssbbdated Statements of Earnings since
November 8, 200«
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In addition to Radiometer, KaVo, and Trojan, thexpany acquired ten smaller companies and produes kluring 2004 for total
consideration of $311 million in cash, includingrisaction costs and net of cash acquired. In gemach company is a manufacturer and
assembler of instrumentation products, in markath &s medical technology, electronic test, motmvjronmental, product identification,
sensors and controls and aerospace and defens® @tmpanies were all acquired to complement agisthits of the Professional
Instrumentation and Industrial Technologies segmertie Company recorded an aggregate of $182 midf@oodwill related to these
acquired businesses. The aggregate annual satessefacquired businesses is approximately $28@mind each of these ten companies
individually has less than $125 million in annuadenues and was purchased for a purchase prieefian $125 million. In addition, the
Company sold a business that was part of the T@smponents segment during 2004 for approximakdly million in cash and the
proceeds have been included in proceeds from dive=st in the accompanying Consolidated StatemaBash Flows. A gain of
approximately $1.5 million ($1.1 million net of fawas recognized and has been included in “Othpemse (income), net” in the
accompanying Consolidated Statements of Earnings.

The Company completed twelve business acquisitiomisag 2003 for total consideration of $312 millioncash including transaction costs
and net of cash acquired. The Company also assdet#dvith an estimated fair market value of $45iarilin connection with these
acquisitions. In connection with one of the 2008uasitions, the Company entered into an agreenoepay an additional maximum
contingent consideration of up to $36.8 milliorNovember 2008 based on future performance of thaieed business through November
2008. In general, each company is a manufactutaasembler of environmental or instrumentatiompets, in markets such as product
identification, environmental and aerospace andrd. These companies were all acquired to complegxésting units of either the
Professional Instrumentation or Industrial Techg@e segments. The aggregated annual revenue attjuéred businesses at the time of
their respective acquisition were approximately®86llion and each of these twelve companies irliglly had less than $125 million in
annual revenues and was purchased for a purchiasegptess than $125 million. In addition, the Gmany sold one facility in connection
with a prior acquisition for $11.6 million in netqreeds. No gain or loss was recognized on theasal¢he proceeds have been included in
proceeds from the divestiture in the accompanyiogSlidated Statements of Cash Flows.

The following table summarizes the estimated falues of the assets acquired and liabilities asduahéhe date of acquisition for alll
acquisitions consummated during 2005, 2004, an@ 20@ the individually significant acquisitionsclissed above (in thousands):

Overall 2005 2004 2003
Accounts Receivabl $ 171,97¢ $ 232,69t $ 64,79
Inventory 138,62t 224,70: 48,36¢
Property, Plant and Equipme 77,08¢ 224,68! 25,16:
Goodwill 650,26. 825,86¢ 253,50:
Other Intangible Assets, Primarily Customer Relatlups, Trade Names and

Patents 172,36. 466,90: 48,46¢
Accounts Payabl (65,70¢) (67,449 (31,06)
Other Assets and Liabilities, n (245,167) (245,826 (52,349
Assumed Dek (14,36¢) (69,86¢) (44,609
Net Cash Consideratic $ 885,08 $1,591,71 $312,28:
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Significant 2005 Acquisitions

2005
Leica Linx All Others Total
Accounts Receivabl $123,06:0 $ 17,09¢ $ 31,82( $171,97¢
Inventory 105,45: 8,431 24,73¢ 138,62¢
Property, Plant & Equipmel 56,23¢ 8,49¢ 12,35 77,08¢
Goodwill 331,80t 96,48( 221,97! 650,26
Other Intangible Assets, Primarily Customer Relahips, Trade Names and Pate 85,59: 47,18¢ 39,58: 172,36:
Accounts Payabl (40,359 (7,430 (17,919 (65,70¢)
Other Assets and Liabilities, n (226,919 60C (18,85() (245,16
Assumed Dek (5,509 — (8,86)) (14,369
Net Cash Consideratic $429,38: $170,86° $284,83: $885,08:
Significant 2004 Acquisitions
2004
Radiometer KaVo Trojan All Others Total

Accounts Receivabl $ 66,17 $ 98,53¢ $ 35,26¢ $ 32,72 $ 232,69¢
Inventory 40,991 131,15( 10,17¢ 42,38: 224,702
Property, Plant & Equipmel 86,13¢ 96,56¢ 15,247 26,73 224,68!
Goodwill 445,14. 81,85¢ 117,17 181,69: 825,86¢
Other Intangible Assets, Primarily Customer Relslups, Trade Names

and Patent 207,17( 132,59 62,617 64,52( 466,90:
Accounts Payabl (21,12) (10,999 (16,069 (19,26 (67,444
Other Assets and Liabilities, n (74,75  (117,92) (35,107 (18,04) (245,826
Assumed Dek (65,927 — (3,947 — (69,86¢)
Net Cash Consideratic $683,82. $411,79: $185,36° $310,73t $1,591,71!

The unaudited pro forma information for the perisdsforth below gives effect to the above notegligsitions as if they had occurred at the
beginning of the period. The pro forma informatisipresented for informational purposes only anwbisnecessarily indicative of the results
of operations that actually would have been achiehax the acquisitions been consummated as ofithatunaudited, in thousands except
per share amounts):

2005 2004
Net sales $8,475,37! $8,163,24
Net earning: 886,37 735,51
Diluted earnings per sha $ 2.7: $ 2.27

In connection with its acquisitions, the Compangeagses and formulates a plan related to the firttegration of the acquired entity. This
process begins during the due diligence processsacahcluded within 12 months of the acquisitibhe Company accrues estimates for
certain costs, related primarily to personnel réidns and facility closures or restructurings, eiptited at the date of acquisition, in
accordance with Emerging Issues Task Force (EI3$)d No. 95-3, “Recognition of Liabilities in Comtien with a Purchase Business
Combination.” Adjustments to these estimates aréemug to 12 months from the acquisition date asspéae finalized. To the extent these
accruals are not utilized for the intended purptse excess is recorded as a reduction of the paecprice, reducing recorded goodwiill
balances. Costs incurred in excess of the recaadedials are expensed as incurred. The Compatiyf #nalizing its restructuring plans wi
respect to certain of its 2005 acquisitions, incigd_eica, and will adjust current accrual levaséflect such restructuring plans as such
are finalized.
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Accrued liabilities associated with these exit\tigs include the following (in thousands, excepadcount):

Planned Headcount Reduction:

Balance December 31, 20

Headcount related to 2003 acquisitic

Headcount reductions in 20!

Adjustments to previously provided headcount ests
Balance December 31, 20

Headcount related to 2004 acquisitic

Headcount reductions in 20!

Adjustments to previously provided headcount ests
Balance December 31, 20

Headcount related to 2005 acquisitic

Adjustments to previously provided headcount ests
Headcount reductions in 20!

Balance December 31, 20

Involuntary Employee Termination Benefits:

Balance December 31, 20

Accrual related to 2003 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2004 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2005 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser

Balance December 31, 20
Facility Closure and Restructuring Costs:

Balance December 31, 20

Accrual related to 2003 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2004 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser
Balance December 31, 20

Accrual related to 2005 acquisitio

Costs incurred in 20C

Adjustments to previously provided reser

Balance December 31, 20

All

Radiometer KaVo Trojan Linx Others Total
— — — — 1,40¢ 1,40¢
— — — — 75€ 75€
— — — — (1,49¢) (1,496)
— — — — (27¢) (27¢)
— — — — 391 391
131 32t 26 — 16C 642
(100) — — — (501) (601)
— — — — 131 131
31 32E 26 — 181 562
— — — 18t 63E 82C
— 22¢ — — (24) 204
(29) (494) (26) (185) (157) (891)
2 59 — — 63E 69€
$ — $ — $ — $ — $51,93t $51,93¢
— — — — 9,07: 9,07:
— — — — (33,110 (33,110
- - - - (11,109 (11,10
— — — — 16,79¢ 16,79¢
7,19¢ 21,66¢ 1,341 — 3,81¢ 34,02:
(2,615 — — — (15,329 (17,939
_ — — — 2,221 2,22¢
4,58¢ 21,66¢ 1,341 — 7,51¢ 35,10¢
— — — 2,79% 21,55 24,34¢
(3,190  (15,47Y (572) (2,709 (5,116 (27,059
(1,159 (1,516) (81) - (1,759 (4,505)
$ 24C $ 467/ $ 68 $ 88 $2219¢ $27,88¢
$ — $ — $ — $ — $34,90¢ $ 34,90¢
— — — — 5,67¢ 5,67¢
— — — — (20,019 (20,019
- - - - (69E5) (695)
— — — — 19,87 19,87
2,231 16,21: — — 3,91- 22,354
(134) — — — (10,87 (11,009
— — — — 2,38¢ 2,38¢
2,097 16,21: — — 15,30¢( 33,60¢
— — — 65¢ 13,68: 14,34:
(2,097) (5,332 (137) (59¢) (9,799 (17,969
— (4,047) 43( — (3,796) (7,407
$ — $ 683 $ 29t $ 61 $15387 $22,57¢
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In 2003, the adjustments to previously providee@ess relate primarily to the Company’s Thomsorugition. These reductions related to
reserves that were not necessary and reservesaisdowith facilities that were not closed due texpected delays in commencing certain
planned integration activities. In 2004, the adpestits to previously provided reserves establiskgdrance and facility closure reserves for
acquisitions which occurred in late 2003 and forchtplans for integrating the businesses wereinatifed until 2004. The 2005 adjustme

to previously provided reserves for KaVo refleciization of the restructuring plans for this mgsis and include costs and headcount
reductions associated with the planned sale o&iceoperations in lieu of closure. All adjustmetatshe previously provided reserves resulted
in adjustments to Goodwill in accordance with EG%-3. Involuntary employee termination benefits pmesented as a component of the
Company’s compensation and benefits accrual indir@ccrued expenses in the accompanying baldrees. Facility closure and
restructuring costs are reflected in other acceigiEnses (See Note 6).

(3) INVENTORY:
The major classes of inventory are summarized lasife (in thousands):

December 31, 20C December 31, 200
Finished good $ 314,77 $ 281,32!
Work in proces: 178,63l 138,26:
Raw materia 331,86: 284,41(
$ 825,26 $ 703,99¢

If the first-in, first-out (FIFO) method had beesed for inventories valued at LIFO cost, such inegas would have been $9.4 million and
$4.6 million higher at December 31, 2005 and 208dpectively.
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(4) PROPERTY, PLANT AND EQUIPMENT:
The major classes of property, plant and equipraensummarized as follows (in thousands):

December 31, 20C December 31, 20C

Land and improvemen $ 66,67 $ 55,71«
Buildings 474,36: 451,68
Machinery and equipme 1,337,911 1,260,60!
1,878,95. 1,768,00:

Less accumulated depreciati (1,130,77)) (1,015,03))
$ 748,17 $ 752,96t

(5) GOODWILL:

As discussed in Note 2, goodwill arises from theess of the purchase price for acquired businesseseding the fair value of tangible and
intangible assets acquired. Management assessdwigjdor impairment for each of its reporting usiat least annually at the beginning of
fourth quarter or as “triggering” events occur. Baer has nine reporting units closely aligned withCompany’s strategic lines of business
and specialty niche businesses. They are as fallmets, motion, electronic test, power qualityyieonmental, aerospace and defense, se
and controls, product identification and medicaht®logies. In making its assessment of goodwilaimment, management relies on a
number of factors including operating results, hass plans, economic projections, anticipated éutash flows, and transactions and market
place data. The Company’s annual impairment testpeaformed in the fourth quarters of 2005, 2004 2003 and no impairment requiring
adjustment was identified. There are inherent uagsres related to these factors and managesgrdgment in applying them to the anal

of goodwill impairment which may effect the carrgimalue of goodwill.

The following table shows the rollforward of goodlwéflected in the financial statements resultirgn the Company’s acquisition activities
for 2003, 2004, and 2005 ($ in millions).

Balance January 1, 20l $2,777
Attributable to 2003 acquisitior 254
Adjustments due to finalization of purchase prittecations (22
Effect of foreign currency translatic 55

Balance December 31, 20 3,06¢
Attributable to 2004 acquisitior 82¢
Adjustments due to finalization of purchase prittecations (2
Attributable to 2004 dispositic (18)
Effect of foreign currency translatic 10C

Balance December 31, 20 3,97(
Attributable to 2005 acquisitior 65C
Adjustments due to finalization of purchase priltecations (@D}
Attributable to 2005 dispositic (5)
Effect of foreign currency translatic (139

Balance December 31, 20 $4,47¢

The carrying amount of goodwill changed by appratiely $505 million in 2005. The components of tharmge were $650 million of
additional goodwill associated with business coratians completed in the year ended December 35,200et decrease of $1 million in
adjustments related to finalization of purchasegéllocations associated with prior year acquisgtj a decrease of $5 million due to the
disposition of a small business in 2005 and foreigmency translation adjustments of $139 millibhe carrying value of goodwill at
December 31, 2005 for the Tools & Components segreafessional Instrumentation segment and Ind@ustechnologies segment was
approximately $194 million, $2,308 million and $23¥million, respectively.

The carrying amount of goodwill changed by appraatiely $906 million in 2004. The components of thargge were $826 million of
additional goodwill associated with business coratioms completed in the year ended December 34,200et decrease of $2 million in
adjustments related to finalization of purchasegoéillocations associated with prior year acqoisgj a decrease of $18 million due to the
disposition of a small business in 2004 and foreigmency translation adjustments of $100 millibhe carrying value of goodwill at
December 31, 2004 for the Tools & Components segneafessional Instrumentation segment and InduStechnologies segment was
approximately $194 million, $1,848 million and $28million, respectively.

56



Table of Contents

The carrying amount of goodwill changed by appratiely $287 million in 2003. The components of tharmge were $254 million of
additional goodwill associated with business coratians completed in the year ended December 313,200et decrease of $22 million in
adjustments related to finalization of purchasegéillocations associated with acquisitions consatachin prior years and foreign currency
translation adjustments of $55 million. There weoedispositions of businesses with related goodwi#l003. The Company reduced
previously recorded goodwill related to acquisitiadhat occurred in 2002 primarily as a result péfization of the integration plans with
respect to the Thomson business and other smaljgiisitions, the receipt of information relativetbe fair market value of other assets
acquired and the finalization of the acquired besges deferred tax position reflecting the aboemgés.

(6) ACCRUED EXPENSES AND OTHER LIABILITIES:
Accrued expenses and other liabilities includeftiewing (in thousands):

December 31, 2005 December 31, 2004

Current Non-Current Current Non-Current
Compensation and benef $ 352,68: $ 378,30 $ 342,96¢ $ 186,52
Claims, including se-insurance and litigatio 83,02¢ 71,77 64,28 71,82:
Postretirement benefi 9,00( 97,60( 8,00( 100,90(
Environmental and regulatory compliar 45,01¢ 76,23( 44,91 80,96:
Taxes, income and oth 412,07" 297,61¢ 323,25 277,65:
Sales and product allowanc 135,78 — 100,99: —
Warranty 79,48 13,65( 65,10¢ 15,00
Other, individually less than 5% of overall balai 184,70t 21,22¢ 215,93¢ 13,53(

$1,301,78. $ 956,40: $1,165,45 $ 746,39

Approximately $136.2 million of accrued expensed ather liabilities were guaranteed by standbyetstof credit and performance bonds as
of December 31, 2005. The increase in non-currempensation and benefit accruals primarily reltdggension obligations assumed for
acquired businesses in 2005, primarily Leica Migstsms (refer to Note 8 for additional informatioRgfer to Note 12 for further discussion
of the Company’s income tax obligations.

(7) FINANCING:
Financing consists of the following (in thousands):

December 31, 20C December 31, 200

Notes payable due 20l $ 250,00t $ 250,00(
Notes payable due 20! — 406,80(
Zerc-coupon convertible senior notes due 2 580,37! 566,83¢
Other 211,34 126,66
1,041,72; 1,350,29:

Less- currently payablt 183,95: 424,76:
$ 857,77 $ 925,53!

The Notes due 2008 were issued in October 1998 et@rest cost of 6.1%. The fair value of the 20ftes, after taking into account the
interest rate swaps discussed below, is approxim@gs4.3 million at December 31, 2005. In Janu2092, the Company entered into two
interest rate swap agreements for the term of 2% $nillion aggregate principal amount of 6% natas 2008 having an aggregate notional
principal amount of $100 million whereby the effeetnet interest rate on $100 million of the Natethe six-month LIBOR rate plus
approximately 0.425%. Rates are reset twice pear. yadDecember 31, 2005, the net interest rate 03million of the Notes was 4.77% a
giving effect to the interest rate swap agreemardccordance with SFAS No. 133 (“Accounting forrative Instruments and Hedging
Activities”, as amended), the Company accountdtfese swap agreements as fair value hedges. Tiistagnients qualify as “effective” or
“perfect” hedges.

The Notes due 2005 (the Eurobond Notes), with tedtamount of €300 million were issued in July 2@0@d bore interest at 6.25% per
annum. In July 2005, the company repaid these ot amount of $362 million as required uponumt.

57



Table of Contents

In March 2001, the Company issued $830 millionfeaht maturity) in LYONs. The net proceeds to tloenPany were approximately $505
million. The LYONSs carry a yield to maturity of 228%. Holders of the LYONs may convert each of thONSs into 14.5352 shares of
Danaher common stock (in the aggregate for all L'¥QOdpproximately 12 million shares of Danaher comstock) at any time on or before
the maturity date of January 22, 2021. As of Decamdi, 2005, the accreted value of the outstandifigNs was approximately $48 per
share which was lower, at that date, than the tradarket value of the underlying common stock iableupon conversion. The Company
may redeem all or a portion of the LYONSs for cashrgy time. Holders may require the Company to lpase all or a portion of the notes for
cash and/or Company common stock, at the Compapyian, on January 22, 2011. The holders had dasimption to require the Company
to purchase all or a portion of the notes as ofidgn22, 2004, which resulted in notes with an eted value of $1.1 million being redeemed
by the Company for cash. The Company will pay cayent interest to the holders of LYONs during aixyrsonth period commencing after
January 22, 2004 if the average market price of@MN for a measurement period preceding such sixtmpariod equals 120% or more of
the sum of the issue price and accrued originakisiscount for such LYON. The Company has notiamt currently required to pay
contingent interest under this agreement. Excaphfo contingent interest described above, the Goywill not pay interest on the LYONs
prior to maturity. The fair value of the LYONSs nstis approximately $681 million at December 31,200

The Company had borrowings under uncommitted lgfesedit totaling $177 million as of December 2005 which are included in other
borrowings in the above table. These borrowinggareipally short-term borrowings payable upon @achand bear interest at floating rates
tied to the Euribor and U.S. Libor rates (weightwerage rate of 3.40% at December 31, 2005). Twere no outstanding amounts under
uncommitted lines of credit at December 31, 2004.

The Company maintains two revolving senior unseteredit facilities totaling $1 billion availablerf general corporate purposes.
Borrowings under the revolving credit facilitiesapénterest of Eurocurrency rate plus 0.21% to @&,/8epending on the Company’s debt
rating. The credit facilities, each $500 milliorave a fixed term expiring June 28, 2006 and July2PB6, respectively. There were no
borrowings under bank facilities during the threans ended December 31, 2005. The Company is charfge of 0.065% to 0.175% per
annum for the facility, depending on the Compamyigent debt rating. Commitment and facility fe€$841,000, $828,000 and $613,000
were incurred in 2005, 2004 and 2003, respectively.

The Company has complied with all debt covenantduding limitations on secured debt and debt kevdbne of the Company’s debt
instruments contain trigger clauses requiring tben@any to repurchase or pay off its debt if ratiggncies downgrade the Company’s debt
rating.

The minimum principal payments during the next fpears are as follows: 2006 - $184.0 million; 20&4.7 million; 2008 - $253.2 million;
2009 - $3.5 million, 2010 - $8.9 million and $587MMllion thereafter.

The Company made interest payments of $42.6 mjlsd6.2 million and $47.4 million in 2005, 2004 &2@D3, respectively.

(8) PENSION BENEFIT PLANS:

The Company has noncontributory defined benefisfmenplans which cover certain of its domestic empks. Benefit accruals under mos
these plans have ceased. It is the Company’s pwifiynd, at a minimum, amounts required by thermil Revenue Service.

In January and May 2004, the Company acquired Reatier S/A and Kaltenbach & Voigt GmbH, respectiyétgluding each of their
pension plans. The Company acquired Leica Micresgstin August 2005, including its pension plans.
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The following sets forth the funded status of th&.and norld.S. plans as of the most recent actuarial valoatising a measurement dat
September 30 ($ in millions):

Non-U.S. Pension

U.S. Pension Benefits Benefits

2005 2004 2005 2004
Change in pension benefit obligatior
Benefit obligation at beginning of ye $ 573.C $564.. $ 96.4 $71E
Service cos 2.1 1.8 4.2 2.C
Interest cos 31.€ 32.4 8.€ 5.C
Actuarial loss 6.€ 6.8 20.2 6.€
Acquisition (transfer or divestiturt 58.C — 351.¢ 11.2
Benefits paic (41.79) (32.9) (3.6 (5.4
Foreign exchange rate imp: — — (30.5) 5.4
Benefit obligation at end of ye 629.¢ 573.( 447 .( 96.4
Change in plan asset
Fair value of plan assets at beginning of \ 474.¢ 449.2 48.4 39.4
Actual return on plan asse 36.1 47.: 14.C 3.6
Employer contributiot 0.8 10.€ 4.2 3
Acquisition (transfer or divestitur 39.7 — 189.( —
Benefits paic (41.9) (32.9) (3.6 (5.4
Foreign exchange rate imps — — (16.4) 3.C
Fair value of plan assets at end of y 509.7 474.¢ 235.¢ 48.4
Funded statu (120.7) (98.7) (211.9 (48.0
Accrued contributiot 10.¢ — 3.€ —
Unrecognized los 190.] 193.% 21.¢ (1.5
Prepaid (accrued) benefit cc $ 80.6 $ 95.6 $(186.0 $(49.5

Weighted average assumptions used to determine béin@bligations measured at September 30:

U. S. Plans Non-U.S. Plans

2005 2004 2005 2004
Discount rate 55(% 5.7% 4.052% 5.5(%
Rate of compensation incree 400% 4.0(% 3.0(% 2.9(%
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Non-U.S. Pension
U. S. Pension Benefits Benefits
2005 2004 2005 2004

Components of net periodic pension cost ($ in miths)

Service cos $ 21 $ 1.8 $4.2 $2C
Interest cos 31.¢ 32.4 8.€ 5.C
Expected return on plan ass (37.9) (40.7) (5.0 3.3
Amortization of transition obligatio — (0.2 — —
Amortization of (gain) los 12.C 10.€ (0.2) —
Net periodic pension co $ 81 $ 43 $7.7 $3.7

Weighted average assumptions used to determine n@triodic pension cost measured at September 30:

Non-U.S. Pension
U. S. Pension Benefits
2005 2004 2005 2004

Discount rate 5.7%% 6.0(% 4. 7% 5.5(%

Expected lon-term return on plan asse 8.0(% 8.5(% 6.12% 6.9(%
Rate of compensation incree 40%  4.0(% 2.6€% 2.9(%

Selection of Expected Rate of Return on Assets

For 2005, 2004, and 2003, the Company used an #gpkmg-term rate of return assumption of 8.0%%8and 8.5%, respectively, for the
Company’s U.S. defined benefit pension plan. Then@any intends on using an expected long-term fatetorn assumption of 8.0% for
2006 for its U.S. plan. The expected long-term cdteeturn assumption for the non-U.S. plans wdsrdgned on a plan-by-plan basis based

on the composition of assets and ranged from 309659 in 2005.

Investment Policy

The US plan’s goal is to maintain between 60% t& 40 its assets in equity portfolios, which aredsted in funds that are expected to mirror
broad market returns for equity securities. Thahed of the asset portfolio is invested in corgohainds and bond index funds. Non-U.S.
plan assets are invested in various insuranceaxisirequity and debt securities determined byatlministrator of each plan.

Asset Information
% of measurement date assets by asset categories

Non-U.S. Pension

U. S. Pension Benefits Benefits
2005 2004 200¢ 2004
Equity securitie: 71% 70% 2% 20%
Debt securitie: 26% 27% 48% 45%
Cash & Othe 3% 3% 23% 35%
Total 10C% 10C% 10C% 10(%

Expected Contributions

The Company made no contributions to the U.S. plai2004. While not statutorily required to makentrdoutions to the plan for 2005, the
Company contributed $10 million to the U.S. plarbiecember 2005. The Company anticipates therebeitio statutory funding requireme
for the U.S. defined benefit plan in 2006 and pleEnsake approximately $15 million in contributictesthe non-U.S. plans in 2006.
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Other Matters

The Company recorded a curtailment gain in 2003 i@sult of freezing substantially all of the onptontributions to its Cash Balance
Pension Plan effective December 31, 2003. The tggated $22.5 million ($14.6 million after tax, $0.05 per share) and represented the
unrecognized benefits associated with prior plaera@ments that were being amortized into income theeremaining service period of
participating associates prior to freezing the pleme Company will continue recording pension exggerelated to this plan, representing
interest costs on the accumulated benefit obligadiod amortization of actuarial losses.

Due to declines in the equity markets in 2001 ab@P? the fair value of the Company’s pension fusskts has decreased below the
accumulated benefit obligation due to the particfpan the U.S. plan. In addition, certain non-Upans are not fully funded. As a result, in
accordance with SFAS No. 87, “Employers’ AccountiagPensions”, the Company has recorded a minipension liability of $175.5
million ($116.0 million net of tax benefits) cumtileely through December 31, 2005. The minimum pemdiability is calculated as the
difference between the actuarially determined acdatad benefit obligation and the value of the @asets as of September 30, 2005. This
adjustment results in a direct reduction of stodttéws’ equity and does not immediately impact raehings, but is included in other
comprehensive income.

Substantially all employees not covered by definedefit plans are covered by defined contributitamg, which generally provide funding
based on a percentage of compensation.

Pension expense for all plans, including the $2@lBon gain on curtailment in 2003, amounted t&$bmillion, $63.0 million, and $22.9
million for the years ended December 31, 2005, 200012003, respectively.

(9) OTHER POST RETIREMENT EMPLOYEE BENEFIT PLANS:

In addition to providing pension benefits, the Camyp provides certain health care and life insurdereefits for some of its retired
employees in the United States. Certain employesssbacome eligible for these benefits as they reacmal retirement age while working
for the Company. The following sets forth the fuddgatus of the domestic plans as of the most tex#uarial valuations using a
measurement date of September 30 ($ in millions):

Post Retirement Medical

Benefits

2005 2004
Change in benefit obligation
Benefit obligation at beginning of ye $ 123. $ 159.¢
Service cos 0.7 235
Interest cos 6.3 9.4
Amendments and othi (10.9 (38.9
Actuarial loss (gain (6.5) 9.C
Acquisition (transfer or divestiturt 0.6 (7.0
Retiree contribution 2.4 3.1
Benefits paic (11.6) (14.0
Benefit obligation at end of ye 105.¢ 123.¢
Change in plan assets
Fair value of plan assets at beginning and enckaf — —
Funded statu (105.9 (123.9
Accrued contributiot 1.7 2.7
Unrecognized los 46.C 55.k
Unrecognized prior service cre: (48.9 (43.9)
Accrued benefit cos (106.6) $ (108.9
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Weighted average assumptions used to determine béit®bligations measured at September 30:

2005 2004
Discount rate 5.5(% 5.7%%
Medical trend rat~ initial 10.0(% 11.0(%
Medical trend rat— grading perioc 5 year: 6 year:

Medical trend rat~ ultimate 5.0(% 5.00%

The medical trend rate used to determine the ptisement benefit obligation was 10.00% for 200Be Tate decreases gradually to an
ultimate rate of 5.00% in 2010, and remains at iaal thereafter. The trend is a significant fagtodetermining the amounts reported.

Effect of a one-percentage-point change in assuméealth care cost trend rates ($ in millions)

1% Point Increase 1% Point Decreas!
Effect on the total of service and interest coshponents $ 0.€ $ (0.5)
Effect on post retirement medical benefit obligat $ 7.2 $ (6.4)

Post Retirement
Medical Benefits

2005 2004
Components of net periodic benefit cost ($ in mikins)
Service cos $0.7 $ 2L
Interest cos 6.3 9.4
Amortization of loss 3.C 3.3
Amortization of prior service crec (4.7 (1.0
Net periodic benefit cos $ 5.2 $14.2
Weighted average assumptions used to determine n@triodic benefit cost measured at September 30:

2005 2004

Discount rate 5.7%% 6.0(%
Medical trend rat~ initial 11.(% 11.0(%
Medical trend rat— grading perioc 6 year: 6 year:
Medical trend rat— ultimate 5.0(% 5.0(%

Other Matters

In May 2004, the Financial Accounting Standardsrdadssued Staff Position No. 106-2 (“FSP 106-2A¢tounting and Disclosure
Requirements Related to the Medicare PrescriptiargDmprovement and Modernization Act of 2003"g(tti\ct”). The Act introduces a
prescription drug benefit under Medicare (“MedicReet D”) as well as a federal subsidy to sponebpost-retirement health care benefit
plans that provide a benefit that is at least atlip equivalent to Medicare Part D. FSP 106-2vides authoritative guidance on the
accounting for the federal subsidy and specifiesdisclosure requirements for employers who haepted FSP 106-2. FSP 106-2 was
effective for the Company’s third quarter of 200w avas reflected for all of 2005. Detailed finafjuéations necessary to implement the Act
were issued in 2005, including those that spetiérhanner in which actuarial equivalency must herdgned, the evidence required to
demonstrate actuarial equivalency, and the docuatientrequirements necessary to be entitled tethsidy based on an actuarial analysis
prepared in 2005. The Company has confirmed théioebenefit options within its retiree medicaap$ provide benefits that are at least
actuarially equivalent to Medicare Part D. As aiteshe accrued post-retirement benefit obligatieftects a reduction of approximately $7.6
million at December 31, 2005 and the annual ndbger benefit cost for the year ended Decembe2805 was reduced by approximately
$1.5 million.
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During 2005, the Company amended the retiree migliaa for certain current and future retirees etifee January 1, 2006. The result was a
$10.3 million reduction in the accrued post retieernbenefit obligation, and has been reflectethénAmendments and other line of the
Change in Benefit Obligations.

(10) LEASES AND COMMITMENTS:

The Company’s leases extend for varying periodsmd up to 10 years and, in some cases, contagwadroptions. Future minimum rental
payments for all operating leases having initialeanaining non-cancelable lease terms in excesa®iear are $59 million in 2006, $56
million in 2007, $45 million in 2008, $46 milliomi2009, $22 million in 2010 and $58 million thetteaf Total rent expense charged to
income for all operating leases was $68 millior2 $illion and $56 million, for the years ended Deter 31, 2005, 2004, and 2003,
respectively.

The Company generally accrues estimated warrarsts @ the time of sale. In general, manufacturedycts are warranted against defec
material and workmanship when properly used foir ihéended purpose, installed correctly, and apgetely maintained. Warranty period
terms depend on the nature of the product and rixoge90 days up to the life of the product. Theoamt of the accrued warranty liability is
determined based on historical information suchast experience, product failure rates or numbends repaired, estimated cost of mate
and labor, and in certain instances estimated ptypdamage. The liability, shown in the followingple, is reviewed on a quarterly basis and
may be adjusted as additional information regar@xmgected warranty costs becomes known.

In certain cases the Company will sell extendedavdy or maintenance agreements. The proceedstfrese agreements is deferred and
recognized as revenue over the term of the agreemen

The following is a roll forward of the Company’s manty accrual for the years ended December 315 20@d 2004 ($ in 000’s):

Balance December 31, 20 $ 70,46¢
Accruals for warranties issued during per 56,71
Changes in estimates related to-existing warrantie 3,39¢
Settlements mac (65,387
Additions due to acquisitior 14,91¢
Balance December 31, 20 80,10¢
Accruals for warranties issued during per 86,51¢
Changes in estimates related to-existing warrantie —

Settlements mac (84,809
Additions due to acquisitior 11,32(
Balance December 31, 20 $ 93,13:

(11) LITIGATION AND CONTINGENCIES:

In June 2004, a federal jury in the United Statesriat Court for the District of Connecticut reted a liability finding against Raytek
Corporation, a subsidiary of the Company, in apatgringement action relating to sighting techomy for infrared thermometers, finding
that the subsidiary willfully infringed two paterdad awarding the plaintiff, Omega Engineering lapproximately $8 million in damages.
October 2004, the judge entered an order treblisgatvarded damages and requiring the subsidigrgytglaintiff’s legal fees. After
appealing the finding to the Court of Appeals fog Federal Circuit, in November 2005 Raytek settiedcase with Omega for an amount
than the judgment and which the Company believestisnaterial to its financial position. Pursuanthe settlement the parties agreed to
dismiss the case with prejudice and to a releastaohs related to the litigation. The purchasesagrent pursuant to which the Company
acquired the subsidiary in 2002 provides indematfan for the Company with respect to these mattadsthe Company is pursuing recovery
under the agreement.

Accu-Sort, Inc., a subsidiary of the Company, waefendant in a suit filed by Federal Express Caon on May 16, 2001 and
subsequently removed to the United States Disietrt for the Western District of Tennessee allgdireach of contract, misappropriatior
trade secrets, breach of fiduciary duty, unjustoliment and conversion. Plaintiff engaged Accu-8opdevelop a scanning and dimensioning
system, and alleged that prior to becoming a sidrgiodf the Company Accu-Sort breached its contralabbligations to, and misappropriated
trade secrets of, plaintiff by developing dimensignand scanning/dimensioning products for othatamers. Subsequent to December 31,
2005, this matter was settled. See Note 18 foh&urinformation.
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In addition, the Company is, from time to time, jgab to routine litigation incidental to its bussse These lawsuits primarily involve claims
for damages arising out of the use of the Compapngducts, allegations of patent and trademarkrigément and trade secret
misappropriation, and litigation and administratpreceedings involving employment matters and cororakdisputes. The Company may
also become subject to lawsuits as a result ofgrasiture acquisitions. Some of these lawsuittuihe claims for punitive as well as
compensatory damages. While the Company maintainkens compensation, property, cargo, auto, prodgateral liability, and directors’
and officers'liability insurance (and have acquired rights urglarilar policies in connection with certain acdudms) that it believes covers
portion of these claims, this insurance may beffitsent or unavailable to protect the Company agapotential loss exposures. In addition,
while the Company believes it is entitled to indéfication from third parties for some of these olai these rights may also be insufficient or
unavailable to protect the Company against potelloia exposures. The Company believes that thétsesf existing litigation matters will

not have a materially adverse effect on the Comigarash flows or financial condition, even befaakibg into account any related insurance
or indemnification recoveries.

The Company carries significant deductibles anfliestred retentions for workers’ compensation,pemy, automobile, product and general
liability costs, and management believes that them@any maintains adequate accruals to cover theet liability. Management determines
the Company’s accrual for self-insurance liabibgsed on claims filed and an estimate of claimgriec but not yet reported. The Company
maintains third party insurance policies up toaertimits to cover liability costs in excess oegetermined retained amounts.

The Company’s Certificate of Incorporation requiitede indemnify to the full extent authorized cermitted by law any person made, or
threatened to be made a party to any action oreeiding by reason of his or her service as a directofficer of the Company, or by reason
of such director or officer serving any other gnét the request of the Company, subject to liméecdeptions. While the Company maintains
insurance for this type of liability, any such liity could exceed the amount of the insurance cage.

Certain of the Compang’operations are subject to environmental lawsragdlations in the jurisdictions in which they ogtey, which impos
limitations on the discharge of pollutants into greund, air and water and establish standardghégeneration, treatment, use, storage and
disposal of solid and hazardous wastes. The Compasy also comply with various health and safegylations in both the United States
and abroad in connection with its operations. Then@any believes that it is in substantial compléanith applicable environmental, health
and safety laws and regulations. Compliance widséhaws and regulations has not had and, basear@nt information and the applicable
laws and regulations currently in effect, is ngbested to have a material adverse effect on thep@ayis capital expenditures, earnings or
competitive position.

In addition to environmental compliance costs,@toenpany may incur costs related to alleged enviental damage associated with past or
current waste disposal practices or other hazardwmisrials handling practices. For example, geoesaif hazardous substances found in
disposal sites at which environmental problemsa#iegied to exist, as well as the owners of tho®s sind certain other classes of persons, ar
subject to claims brought by state and federalleggrty agencies pursuant to statutory authoritye Tompany has received notification from
the U.S. Environmental Protection Agency, and fsiate and non-U.S. environmental agencies, thatitons at a number of sites where the
Company and others disposed of hazardous wastese@tpan-up and other possible remedial actimeiuding sites where the Company has
been identified as a potentially responsible pangter federal and state environmental laws andaigns. The Company has projects
underway at several current and former manufaguanilities, in both the United States and abraadnvestigate and remediate
environmental contamination resulting from pastrafiens. In particular, Joslyn Manufacturing Comp#&dMC”), a subsidiary of the
Company acquired in September 1995 and the adsetsiah were divested in November 2004, previowgdgrated wood treating facilities
that chemically preserved utility poles, pilingailmoad ties and wood flooring blocks. These féieii used wood preservatives that included
creosote, pentachlorophenol and chromium-arserpp&am All such treating operations were discontithaesold prior to 1982. While
preservatives were handled in accordance with éxesting law, environmental law now imposes rettivacliability, in some circumstances,
on persons who owned or operated wood-treating.sIdC is remediating some of its former sites expkcts to remediate other sites in the
future. In connection with the divestiture of tresats of IMC, JMC retained the environmental licédsl described above and agreed to
indemnify the buyer of the assets with respecettain environmental-related liabilities. The Comypés also from time to time party to
personal injury or other claims brought by privaseties alleging injury due to the presence ofxposure to hazardous substances.

The Company has made a provision for environmeatakdiation and environmental-related personahynflaims. The Company generally
makes an assessment of the costs involved faentediation efforts based on environmental studiesdl as its prior
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experience with similar sites. If the Company dwsiees that it has potential remediation liability properties currently owned or previously
sold, it accrues the total estimated costs, inalydivestigation and remediation costs, associattidthe site. The Company also estimate
exposure for environmental-related personal inplayms and accrues for this estimated liabilitysash claims become known. While the
Company actively pursues appropriate insurancevezs as well as appropriate recoveries from gboéentially responsible parties, it does
not recognize any insurance recoveries for enviemtal liability claims until realized. The ultimatest of site cleanup is difficult to predict
given the uncertainties of the Compamiivolvement in certain sites, uncertainties rduy the extent of the required cleanup, the akbditg
of alternative cleanup methods, variations in titerpretation of applicable laws and regulatiohs,gossibility of insurance recoveries with
respect to certain sites and the fact that impositif joint and several liability with right of coibution is possible under the Comprehensive
Environmental Response, Compensation and Liaitlyof 1980 and other environmental laws and retipa. As such, there can be no
assurance that the Company’s estimates of envirotahi@bilities will not change. In view of the @gpany’s financial position and reserves
for environmental matters and based on currentimétion and the applicable laws and regulationsectily in effect, the Company believes
that its liability, if any, related to past or cent waste disposal practices and other hazardotesiala handling practices will not have a
material adverse effect on its financial conditarcash flow.

The Company’s Matco subsidiary had sold, with reseuor provided credit enhancements for certaitsaccounts receivable and notes
receivable. Amounts outstanding under this progagproximated $29 million as of December 31, 2004 alounts were outstanding as of
December 31, 2005.

As of December 31, 2005, the Company had no knawhgble but inestimable exposures that are expéatedve a material effect on the
Company’s financial position and results of openadi

(12) INCOME TAXES:
The provision for income taxes for the years eridedember 31 consists of the following (in thousands

2005 2004 2003

Current:

Federal U.S $ 96,91¢ $ 18,90( $ —

Other than U.S 124,16( 106,94! 64,65:

State and loce 12,65¢ 9,81¢ 15,18¢
Deferred:

Federal U.S 87,56: 179,67" 163,94

Other than U.S 9,90: (9,605) 13,60¢

State and Loce 5,44¢ 5,98¢ 2,814
Income tax provisiol $336,64: $311,71°  $260,20:

Current deferred income tax assets are reflectpdeipaid expenses and other current assets. Lomgdieferred income tax liabilities are
included in other long-term liabilities in the acepanying balance sheets. Deferred income taxesstarfithe following (in thousands):

2005 2004
Bad debt allowanc $ 10,20¢ $ 10,92:
Inventories 63,72% 55,631
Property, plant and equipme (49,220) (48,577
Pension and postretirement bene 56,96¢ 17,88t
Insurance, including se- insurance (29,660) (25,120
Basis difference in LYONs Note (64,987 (48,75¢6)
Goodwill and other intangible (299,329 (251,167
Environmental and regulatory compliar 29,94 29,40
Other accruals and prepayme 100,21 80,57¢
Deferred service incomr (145,65 (131,15¢)
Tax credit and loss carryforwar 83,55¢ 85,95
All other account: (15,449 (8,840
Net deferred tax liabilit $(259,67)  $(233,22)
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Deferred taxes associated with temporary differemesulting from timing of recognition for incomextpurposes of fees paid for services
rendered between consolidated entities are retiextaleferred service income in the above tables&lfees are fully eliminated in
consolidation and have no effect on reported reggimecome or reported income tax expense.

The effective income tax rate for the years endeddinber 31 varies from the statutory federal inctaneate as follows:

Percentage of Pre-tax

Earnings

2005 2004 2003
Statutory federal income tax re 35.(% 35.(% 35.%
Increase (decrease) in tax rate resulting fr
Basis difference on sale of busin 0.1 0.€ —
State income taxes (net of Federal income tax i 1.C 1.C 1.t
Taxes on foreign earning (8.3 (6.€) (3.0
Research and experimentation credits and ¢ 05 (05 (0.9
Effective income tax rat 27.5% 29.8% 32.%

The Company made income tax payments of $168.3mil$126.9 million, and $93.7 million in 2005, 20@&nd 2003, respectively. The
Company recognized a tax benefit of approximatély.$ million, $16.5 million, and $27.5 million ir0R5, 2004 and 2003, respectively,
related to the exercise of employee stock optiséch has been recorded as an increase to addipaithin capital. During 2003, the
Company made U.S. Federal payments of $65 millielated to reviews of prior years’ tax return fis) which are included in the total tax
payments for 2003.

Included in deferred income taxes as of DecembgP@05 are tax benefits for U.S. and non-U.S. petating loss carryforwards primarily
associated with acquired businesses totaling appedgly $30 million (net of applicable valuationcalances of approximately $103 millio
Certain of the losses can be carried forward imitefy and others can be carried forward to varidaes through 2025. The recognition of
any future benefit resulting from the reductiortted valuation allowance will reduce goodwill of thequired business. In addition, the
Company also had general business and foreigrréaikt carryforwards of approximately $53 millioretrof applicable valuation allowances
of approximately $48 million) at December 31, 2005.

The Company provides income taxes for unremittediegs of foreign subsidiaries that are not congidgpermanently reinvested overseas.
As of December 31, 2005, the approximate amougtafings from foreign subsidiaries that the Compaonsiders permanently reinvested
and for which deferred taxes have not been prowuagslapproximately $2.1 billion. United States meotaxes have not been provided on
earnings that are planned to be reinvested indefinbutside the United States and the amount cif saxes that may be applicable is not
readily determinable given the various tax planrafigrnatives the Company could employ should didketo repatriate these earnings.

The Companys legal and tax structure reflects both the nunobacquisitions and dispositions that have occuonest the years as well as-
multi-jurisdictional nature of the Company’s busises. Management performs a comprehensive reviéw gibbal tax positions on a
quarterly basis and accrues amounts for potemtatontingencies. Based on these reviews and st &f discussions and resolutions of
matters with certain tax authorities and the clesafrtax years subject to tax audit, reserves djtessted as necessary. Reserves for these tax
matters are included in “Taxes, income and otheddcrued expenses as detailed in Note 6 in thengzanying financial statements.

(13) EARNINGS PER SHARE (EPS):

Basic EPS is calculated by dividing earnings bywegghted-average number of common shares outsigufidi the applicable period. Diluted
EPS is calculated after adjusting the numeratorthedlenominator of the basic EPS calculationtierdffect of all potential dilutive common
shares outstanding during the period. Informatéaiated to the calculation of earnings per shammaimon stock before the effect of the
accounting change and reduction of income tax vesaelated to a previously discontinued operas@summarized as follows:
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Net Earnings Per Share
For the Year Ended December 31, 2005: Shares
(in thousands, except per share amounts) (Numerator) (Denominator) Amount
Basic EPS $ 897,80( 308,90! $ 291
Adjustment for interest on convertible debentt 8,80z —
Incremental shares from assumed exercise of dédudptions — 7,04(
Incremental shares from assumed conversion ofdheertible debentur — 12,03¢
Diluted EPS $ 906,60: 327,98 $ 2.7¢

For the Year Ended December 31, 2004:
(in thousands, except per share amounts)

Basic EPS $ 746,00( 308,96 $ 241
Adjustment for interest on convertible debentt 8,59¢ —

Incremental shares from assumed exercise of ddwdptions — 6,69¢
Incremental shares from assumed conversion ofgheectible debentur — 12,03¢

Diluted EPS $ 754,59¢ 327,70: $ 2.3C
For the Year Ended December 31, 2003:

Basic EPS $ 536,83: 306,79: $ 1.7%
Adjustment for interest on convertible debentt 8,412 —

Incremental shares from assumed exercise of ddwdptions — 4,28¢
Incremental shares from assumed conversion ofgheectible debentur — 12,06:

Diluted EPS $ 545,24¢ 323,14( $ 1.6¢

(14) STOCK TRANSACTIONS:

On April 21, 2005, the Company’s Board of Directartghorized the repurchase of up to 10 million ekaf the Company’s common stock
from time to time on the open market or in privatetgotiated transactions. There is no expiratate for the Company’s repurchase
program. The timing and amount of any shares réyased will be determined by the Company’s managebased on its evaluation of
market conditions and other factors. The repurcpasgram may be suspended or discontinued at arey thny repurchased shares will be
available for use in connection with the Compariy988 Stock Option Plan and for other corporate psep.

During 2005, the Company repurchased 5 million shaf Company common stock in open market trarszctit an aggregate cost of $2¢
million. The repurchases were funded from availalaleh and from borrowings under uncommitted liffegedit. At December 31, 2005, the
Company had approximately 5 million shares remaijrfian stock repurchases under the existing Boatidagization. The Company expects
fund any further repurchases using the Companyadahle cash balances or existing lines of credit.

On April 22, 2004, the company’s Board of Directdeslared a two-for-one split of its common stobke split was effected in the form of a
stock dividend paid on May 20, 2004 to shareholdérgcord on May 6, 2004. All share and per sli@ficrmation presented in this Form 10-
K has been retroactively restated to reflect tfiecef this split.

67



Table of Contents

Changes in stock options outstanding under the Ale@and Restated Danaher Corporation 1998 StodkrOPptan were as follows:

Number of Shares

(in thousands, except per share data) Under Option
Outstanding at December 31, 2002 (average $22.55 phare) 18,80(
Granted (average $35.82 per shi 6,46:
Exercised (average $15.39 per shi (2,120
Cancelled (average $23.25 per sh (1,399
Outstanding at December 31, 2003 (average $27.14 gbare) 21,75(
Granted (average $ 48.85 per shi 3,70z
Exercised (average $ 21.10 per sh (1,487
Cancelled (average $ 32.42 per sh. (459
Outstanding at December 31, 2004 (average $30.8Q gbare) 23,50¢
Granted (average $ 56.66 per shi 3,07¢
Exercised (average $ 23.55 per sh (1,607
Cancelled (average $ 39.00 per sh. (1,599
Outstanding at December 31, 2005

(at $ 10.41 to $ 57.14 per share, average $ 3414hare 23,39:

All options under the plan are granted at not thas existing market prices, expire ten years ftioendate of grant and generally vest ratably
over a five-year period. As of December 31, 20@Bioms with a weighted average remaining life gfe@rs covering 11.5 million shares were
exercisable at $10.41 to $57.00 per share (av&$25€3 per share) and options covering 15.0 mililbares remain available to be granted.

Options outstanding at December 31, 2005 are suipetbbelow:

Outstanding Exercisable
Average
Remaining
Shares Average Shares Average
Exercise Price (thousands Exercise Price Life (thousands Exercise Price
$10.41 to $13.5 1,46¢ $ 11.7¢ 1 1,46¢ $ 11.7¢
$14.85 to $20.7. 474 16.17 2 461 16.2(C
$22.69 to $30.6 8,54¢ 24.8¢ 5 7,231 24.2¢
$31.85to $41.7. 6,824 35.52 7 1,822 34.61
$41.75 to $57.1 6,07¢ 52.4¢ 9 47C 50.2(

Nonqualified options have been issued only atrfairket value exercise prices as of the date oftgharing the periods presented herein,
the Company has not recognized compensation amstgpfions of this type. The weighted-average gdane fair market value of options
issued was $20 per share in 2005, $16 per sh&@04, and $13 per share in 2003. The weighted gearasts of options granted in 2005
calculated using the Black-Scholes option pricinggdiel and assuming a 4.3% risk-free interest rafeyear life for the option, a 23%
expected volatility and dividends at the curremul rate.
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The following table illustrates the pro-forma effe€ net income and earnings per share if theviaime based method had been applied to all
outstanding and unvested awards in each yeart{biusands, except per share amounts):

2005 2004 2003
Net earning- as reportes $897,80( $746,00( $536,83:
Deduct: Stock-based employee compensation exp&tesrdned under fair value based method for all
awards, net of related tax effe (29,507 (28,487) (26,75%)
Pro forma net earning $868,29¢ $717,561. $510,07¢
Earnings per shan
Basic— as reportel $ 291 $ 241 $ 1.7t
Basic- pro forma $ 281 $ 232 $ 1.6¢€
Diluted — as reporte: $ 27¢ $ 23C $ 1.6¢
Diluted - pro forma $ 267 $ 222 $ 1.6C

At various dates in 2003, 2004 and 2005, the CowigaBoard of Directors granted an aggregate of 1lBomirestricted share units to cert:
members of management. At December 31, 2005, there 1.1 million restricted share units outstandimane of which are vested at
December 31, 2005. The Company expensed $7.5 mjl8.1 million and $3.6 million in 2005, 2004 a2@03, respectively, in connection
with these awards which were amounts equal toxpected ultimate fair value of the awards on thasneement date recorded ratably over
the respective vesting periods.

In August 2003, the Company amended its ExecutiefeiDed Incentive Program available to certairhnef€Company’s executives. In
connection with this amendment, certain deferredmensation amounts, that previously could have betted for cash, will be settled in
Company stock. Due this change, approximately $ildbmwas reclassified as additional paid-in-capfrom other liabilities in 2003.

(15) SEGMENT DATA:
The Company reports under three segments: Profegsitstrumentation, Industrial Technologies, andl$ & Components.

Operating profit represents total revenues lessatipg expenses, excluding other expense, intarestncome taxes. The identifiable assets
by segment are those used in each segment’s apesalintersegment amounts are not significant ameléminated to arrive at consolidated
totals.
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Detailed segment data for the years ended DeceBih@005, 2004 and 2003 is presented in the foligwéble (in thousands):

2005 2004 2003
Total Sales
Professional Instrumentatic $3,782,10¢0 $2,963,54' $1,939,65!
Industrial Technologie 2,908,14. 2,619,49! 2,157,022
Tools & Component 1,294,45. 1,306,25 1,197,191

$7,984,70. $6,889,30. $5,293,87!

Operating Profit

Professional Instrumentatic $ 676,99: $ 55445. $ 362,61:
Industrial Technologie 426,39¢ 383,07¢ 311,73:
Tools & Component 199,28 198,25: 173,82:
Other (38,019 (30,644 (24,669
Pension curtailmer — — 22,50(

$1,264,66! $1,105,13. $ 845,99

Identifiable Assets

Professional Instrumentatic $4,997,59° $4,116,24. $1,889,93.
Industrial Technologie 3,236,291 3,472,241 3,423,88.
Tools & Component 785,83: 768,65¢ 786,94¢
Other 143,38 136,74« 789,28t

$9,163,10¢ $8,493,89. $6,890,05!

Liabilities:

Professional Instrumentatic $1,650,17! $1,092,45( $ 534,35¢
Industrial Technologie 919,98: 854,32: 781,04¢
Tools & Component 240,90° 315,40¢ 313,22.
Other 1,271,69 1,612,02 1,614,711

$4,082,75¢ $3,874,21. $3,243,34.

Depreciation and Amortizatiol

Professional Instrumentatic $ 92,048 $ 66,39C $ 42,09:
Industrial Technologie 62,17: 60,57¢ 62,52¢
Tools & Component 22,75¢ 29,16: 28,81«

$ 176,97, $ 156,12¢ $ 133,43t

Capital Expenditures, Gro

Professional Instrumentatic $ 48,48( $ 46,217 $ 21,53«
Industrial Technologie 49,32( 51,10« 46,75¢
Tools & Component 23,40¢ 18,58t 12,05¢

$ 121,20¢ $ 11590¢ $ 80,34:

Operations in Geographical Areas
Year Ended December 31

2005 2004 2003
Total Sales
United State: $4,592,991 $4,461,38" $3,635,30!
Germany 1,160,63 773,16: 398,31°
United Kingdom 336,82: 250,62° 246,95¢
All other 1,894,25! 1,404,12: 1,013,29!

$7,984,70. $6,889,30. $5,293,87!

Long-lived assets

United State: $3,618,62' $3,509,69' $3,256,11
Germany 950,39 545,02: 201,81¢
United Kingdom 410,08 256,31! 234,82:
All other 1,238,97 1,264,17. 255,14:

$6,218,09 $5,575,20. $3,947,89

Sales Originating outside the |

Professional Instrumentatic $2,231,44. $1,725,97. $ 956,25:
Industrial Technologie 1,366,821 1,153,622 979,29
Tools & Component 181,22« 182,87t 131,69:

$3,779,49. $3,062,47. $2,067,23
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Sales by Major Product Group:

(in thousands) 2005 2004 2003
Analytical and physical instrumentati $2,607,96. $2,384,46. $2,023,82.
Motion and industrial automation contre 1,372,94 1,239,69: 1,098,22.
Medical & dental product 1,181,53. 672,92¢ —
Mechanics and related hand to 892,77! 856,18: 787,67¢
Product identificatiot 826,03: 655,24° 472,88¢
Aerospace and defen 502,85¢ 431,37 311,92:
Power quality and reliabilit 226,47 284,58( 264,70¢
All other 374,124 364,83t 334,63t
Total $7,984,70- $6,889,30. $5,293,87!

(16) QUARTERLY DATA-UNAUDITED (In Thousands, Except Per Share Data):

2005
1st Quarter 2nd Quarter 3rd Quarter 4th Quarter
Net sales $1,825,94: $1,928,62° $1,966,37! $2,263,75
Gross profit 775,18: 849,60: 847,87 972,35
Operating profit 271,83 321,02: 319,68: 352,12¢
Net earning: 188,25¢ 229,02( 228,82: 251,70:
Earnings per shar
Basic $ 0.61 $ 074 $ 074 % 0.82
Diluted $ 0.5¢ % 0.7C $ 0.7C $ 0.7¢
2004
1st Quarter 2" Quarter 3rd Quarter 4th Quarter
Net sales $1,543,19. $1,621,24! $1,745,28! $1,979,58!
Gross profit 631,26: 685,70 739,99: 835,70:
Operating profit 224,96t 272,24. 291,92: 316,00
Net earning: 145,24. 182,23: 200,79: 217,73(
Earnings per shar
Basic $ 047 $ 05¢ $ 0.65 $ 0.7C
Diluted $ 0.4t % 0.5¢ $ 0.6z $ 0.67

(17) NEW ACCOUNTING PRONOUNCEMENTS:

In November 2004, the FASB issued Statement ofrigiiah Accounting Standards (“SFAS”) No. 151, “Intery Costs, an amendment of
ARB No. 43, Chapter 4.” SFAS No. 151 amends AccimgnResearch Bulletin (*“ARB”) No. 43, Chapter 4 darify that abnormal amounts
of idle facility expense, freight, handling costelavasted materials (spoilage) should be recograzexuirrent-period charges. In addition,
SFAS No. 151 requires that allocation of fixed proiibn overhead to inventory be based on the nocaygécity of the production facilities.
SFAS No. 151 will be effective in the Company’'sfiguarter of fiscal 2006. The adoption of SFAS Mgl is not expected to have a
significant impact on the Company’s results obiperations, financial position or cash flows.

In December 2004, the FASB issued SFAS No. 123¢counting for Stock-Based Compensation: Statem@3((r) sets accounting
requirements for “share-based” compensation to eyegls, including employee stock purchase plansPEEHhe statement eliminates the
ability to account for share-based compensatiamsaetions using APB Opinion No. 25, Accounting$tock Issued to Employees, and
generally requires instead that such transactierescbounted for using a fair-value-based methostclBsure of
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the effect of expensing the fair value of equitynp@nsation is currently required under existingréiture. The statement also requires the tax
benefit associated with these share based payemisssified as financing activities in the Stagatrof Cash Flows rather than operating
activities as currently permitted. In April 2006etSecurities and Exchange Commission delayedffiaetige date for this statement from the
Company’s third quarter of 2005 to the beginninghaf Company’s 2006 fiscal year. The Company ctiyrerses the Black-Scholes model to
compute the fair value of our stock options in cation with its disclosure of the pro forma effegtsnet earnings and earnings per share as
if compensation cost had been recognized for sptbres at the date of grant.

In March 2005, the SEC issued Staff Accounting &inl (“SAB”) No. 107 regarding the Staff's interpmion of SFAS No. 123(r). This
interpretation provides the Staff's views regardimgractions between SFAS No. 123(r) and cert&@ 8ules and regulations and provides
interpretations of the valuation of share-basedmmts for public companies. The interpretive guadais intended to assist companies in
applying the provisions of SFAS No. 123(r) and stees and users of the financial statements inyaimg the information provided. The
Company will follow the guidance prescribed in SAB. 107 in connection with its adoption of SFAS Na3(r) in the first quarter of 2006.
The Company intends on continuing to use the Blackeles valuation methodology and will begin redagydin expense for stock
compensation beginning in the first quarter of 2086er the modified prospective method of transit®ee note 14 for the pro forma impact
of stock compensation on earnings for 2005.

In March 2005, the Financial Accounting Standardarf8 published FASB Interpretation No. 47, “Accangtfor Conditional Asset
Retirement Obligations” (FIN 47). FIN 47 clarifidse term “conditional asset retirement obligatioséd in FASB Statement No. 143,
“Accounting For Asset Retirement Obligations,” amden an entity would have sufficient informatiorréasonably estimate the fair value of
an asset retirement obligation. FIN 47 is effecfimefiscal years ending after December 15, 200%& adoption of this statement did not have
a material impact on the Company’s consolidatedltesf operations or financial condition.

In May 2005, the FASB issued SFAS No. 154, “AccinmtChanges and Error Corrections” (“SFAS 154”) ethieplaces Accounting
Principles Board Opinion No. 20 “Accounting Charigaisd SFAS No. 3, “Reporting Accounting Changefiterim Financial Statements—
An Amendment of APB Opinion No. 28.” SFAS 154 paas guidance on the accounting for and reportirecobunting changes and error
corrections. It establishes retrospective appbcator the latest practicable date, as the requiretthod for reporting a change in accounting
principle and the reporting of a correction of aroe SFAS 154 is effective for accounting changed corrections of errors made in fiscal
years beginning after December 15, 2005. The Cogngaes not expect adoption of this statement t@ lzamaterial impact on i
consolidated results of operations and financiaamn.

In July 2005, the FASB issued a proposed interpogtadf FAS 109, “Accounting for Income Taxes”,dlarify certain aspects of accounting
for uncertain tax positions, including issues edato the recognition and measurement of thospdaitions. This interpretation is being
reconsidered by the FASB. As a result, the impaadoption of the interpretation on our financiakjion or results of operations cannot be
determined at this time.

(18) SUBSEQUENT EVENTS

In January 2006, the Company completed the acounsiff Visual Networks, Inc. for a total purchagép of approximately $75 million in
cash, including transaction costs and net of esticheash acquired. Visual Networks will complemmminesses within the electrical test
business and had 2004 revenues of approximatelyriian.

In January 2006, the Company commenced an allteaster offer for all of the outstanding ordinarasts of First Technology plc, a U.K.
based public company. In connection with the offtee, Company acquired an aggregate of 19.5% of Féshnology’s issued share capital
for approximately $86 million. A competing biddertsequently made an offer that surpassed the Cortphit, and as a result the Comp.
has lapsed its offer for First Technology. The Campis evaluating its options, one of which mayd&ender its shares into the other
bidder’s offer. If the Company tenders into theesthidder’s offer and such other offer obtains tetpry approval and successfully closes at
the current offer price, the Company would recoghim related to this transaction of approximag&lg million, including a break-up fee of
approximately $3 million, net of transaction rethtmsts.

Accu-Sort, Inc., a subsidiary of the Company, wagfendant in a suit filed by Federal Express Caion on May 16, 2001 and
subsequently removed to the United States Disiietrt for the Western District of Tennessee allgdireach of contract, misappropriatior
trade secrets, breach of fiduciary duty, unjustoliment and conversion. Plaintiff engaged Accu-8opdevelop a scanning and dimensioning
system, and alleged that prior to becoming a sisdyidf the Company Accu-Sort breached its contralabbligations to, and misappropriated
trade secrets of, plaintiff by developing dimensignand scanning/dimensioning products for othetamers. On March 9, 2006 Accu-Sort
settled the case with Federal Express for an amehith the Company believes is not material tdiitancial position. Pursuant to the
settlement, the parties agreed to a release afisleglated to the litigation and on March 10, 2{ub6tly dismissed the litigation with
prejudice. The purchase agreement pursuant to whic€ompany acquired Accu-Sort in 2003 providetageindemnification for the
Company with respect to this matter and the Compétyursue recovery under the agreement. U.Serly accepted accounting princip
require subsequent events such as the settleménis ditigation to be reflected in the prior yeasults of the Company to the extent they
become known before the release of the prior yiean€ial statements. As a result of this subseqgerest, the Company has increased
previously provided reserves for this matter by $2&illion ($9.9 million after-tax, or $0.03 peragie) through a charge to other expense
(income) in 2005.
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTAN TS ON ACCOUNTING AND FINANCIAL DISCLOSURE
NONE

ITEM 9A. CONTROLS AND PROCEDURES

The Company’s management, with the participatiothefCompany’s President and Chief Executive Offiaad Executive Vice President
and Chief Financial Officer, has evaluated theatifeness of the Company’s disclosure controlspadedures (as such term is defined in
Rules 13a-15(e) and 15d-15(e) under the Exchanglea&f the end of the period covered by this ref@gased on such evaluation, the
Company’s President and Chief Executive Officed BRecutive Vice President and Chief Financial €ffi have concluded that, as of the
end of such period, the Company’s disclosure ctsyind procedures were effective.

Management’s annual report on the Company’s intexoratrol over financial reporting and the indepentdregistered public accounting
firm’s attestation report are included in the Compa 2005 Financial Statements in Item 8 of thisiAal Report on Form 10-K, under the
headings “Report of Management on Danaher Cormoratinternal Control Over Financial Reporting” diiteport of Independent
Registered Public Accounting Firm”, respectivelgdaare incorporated herein by reference.

There have been no changes in the Company’s intesn&rol over financial reporting that occurredidg the Company’s most recent
completed fiscal quarter that have materially aéfdcor are reasonably likely to materially affébe Company’s internal control over
financial reporting.

ITEM 9B. OTHER INFORMATION
None

PART IlI
Code of Ethics

Danaher has adopted a code of business conduetlhind for directors, officers (including Danahestincipal executive officer, principal
financial officer and principal accounting officemhd employees, known as the Standards of ContlnetStandards of Conduct are available
in the “Investors” section of Danaher’s websitevatw.danaher.com. Stockholders may request a frpg abthe Standards of Conduct from:

Danaher Corporation

Attention: Investor Relations
2099 Pennsylvania Avenue, N.W.
12th Floor

Washington, D.C. 20006

Danaher intends to disclose any amendment to tred&tds of Conduct that relates to any elemerteo€tde of ethics definition enumerated
in Item 406(b) of Regulation S-K, and any waivamfra provision of the Standards of Conduct gratdexhy director, principal executive
officer, principal financial officer, principal aoanting officer, or any other executive officer@&naher, in the “Investors” section of
Danaher’s website, at www.danaher.com, within tousiness days following the date of such amendrengiver.

ITEMS 10 THROUGH 14.

The information required under Items 10 throughslihcorporated herein by references to such in&tion included in the RegistraatProxy
Statement for its 2006 annual meeting, and tortf@ration under the caption “Executive Officergtod Registrant” in Part | hereof.
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PART IV

ITEM 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES
a) The following documents are filed as part of tiepart.

(1) Financial Statements. The financial statemargsset forth under “Iltem 8. Financial Statements upplementary Data” of this report
on Form 1-K.

(2) Schedules. An index of Exhibits and Schedwdemipage 74 of this report. Schedules other thasetlisted below have been omitted
from this Annual Report because they are not reqlliare not applicable or the required informaigimcluded in the financial
statements or the notes there

DANAHER CORPORATION
INDEX TO FINANCIAL STATEMENTS, SUPPLEMENTARY DATA A ND FINANCIAL STATEMENT SCHEDULES

Page Number ir
Form 10-K
Schedules
Report of Independent Registered Public Accounfingn on Schedul 78
Valuation and Qualifying Accoun 79

(3) Exhibits. The exhibits listed in the accompanyindnibit Index are filed or incorporated by referersepart of this repor
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DANAHER CORPORATION

EXHIBIT INDEX
Exhibit
Number Description
3.1  Articles of Incorporation of Danaher Corporatios, a Incorporated by reference from Exhibit 3 to DanaBerporation’s
amendec Form 1(-Q for the quarter ended June 28, 2
3.2 Amended and Restated By-laws of Danaher Corporation Incorporated by reference from Exhibit 3.2 to DagraBorporation’s
Current Report on Fornm-K filed on December 9, 20C
4.1 Indenture Agreement dated as of October 28, 19%hhly Incorporated by reference from Exhibit 4 to Danaberporation’s
between Danaher Corporation and The First NatiBaak Registration Statement on Form S-3 (File No. 333933 filed with
of Chicago, as truste the Commission on September 17, 1¢
4.2  Indenture Agreement dated as of January 22, 20@Ghdy Incorporated by reference from Exhibit 4.1 to DavaBorporation’s
between Danaher Corporation and SunTrust Bankuatee Registration Statement on Form S-3 (File No. 33368 filed with
the Commission on March 1, 20
10.1 Amended and Restated Danaher Corporation 1998 Stock Incorporated by reference from Annex B to DanahapGration’s
Option Plan* 2004 Proxy Statement on Schedule 14A filed withGeenmission
on March 29, 200
10.2 Amendment to Amended and Restated Danaher Corporatilncorporated by reference from Appendix A to Damahe
1998 Stock Option Plan* Corporation’s 2005 Proxy Statement on Schedule filéd with the
Commission on March 25, 20!
10.3 Form of Grant Acceptance Agreement under Amended anlIncorporated by reference from Exhibit 10.2 to Desra
Restated Danaher Corporation 1998 Stock Option*F Corporatior's Form 1K for the year ended December 31, 2!
10.4 Danaher Corporation 1987 Stock Option Plan* Incorporated by reference from Danaher Corporagiétegistration
Statement on Form S-8 (File No. 033-54669) filethvifhe
Commission on July 21, 19¢
10.5 Amended and Restated Danaher Corporation & Subsdia Incorporated by reference from Annex A to DanaherpGration’s
Executive Deferred Incentive Program* 2003 Proxy Statement on Schedule 14A filed withGeenmission
on April 1, 2003
10.6 Non-Qualified Stock Option Agreement dated as of March Incorporated by reference from Exhibit 10.3 to Dizara
26, 2003 by and between Danaher Corporation and H.  Corporation’s Form 10-Q for the quarter ended Septr 26, 2003
Lawrence Culp, Jr.
10.7 Description of compensation arrangements for aertai
executive officers’
10.8 Description of incentive compensation program feaitive Incorporated by reference from Exhibit 10.7 to Dizara
officers* Corporatior's Form 1K for the year ended December 31, 2!
10.9 Danaher Corporation 2003 Incentive Plan* Incorporated by reference from Annex B to DanahanpGration’s
2003 Proxy Statement on Schedule 14A filed withGeenmission
on April 1, 2003
10.10 Danaher Corporation Share Award Agreement dated as Incorporated by reference from Annex C to Danah@pGration’s

March 26, 2003 by and between Danaher Corporatidita 2003 Proxy Statement on Schedule 14A filed withGloenmission
Lawrence Culp, Jr. on April 1, 2003
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10.11

10.12

10.1¢

10.14

10.1¢

10.1¢€

10.17

10.1¢

10.1¢

10.2C

10.21

21.1

23.1
311

31.2

32.1

32.2

Employment Agreement dated as of July 18, 2000naly a
between Danaher Corporation and H. Lawrence Cuip

Amendment to Employment Agreement by and between
Danaher Corporation and H. Lawrence Culp, Jr.,ddateof
November 19, 2001

Letter agreement as of May 4, 2000 by and betwesraber
and Philip W. Knisely*

Letter agreement as of March 8, 1996 by and between
Danaher and Steven Simmr

Retirement Agreement dated November 15, 2004 by and

between Danaher Corporation and Patrick W. Alletu

Danaher Corporation Compensation Committee Resoluti

Regarding Early Retirement Treatment for Patrick W.
Allender*

Form of Noncompetition Agreement for Executive Cdfis
(including schedule of parties

Description of Danaher Corporation compensation
arrangements for n-management director:

Credit Agreement dated as of June 28, 2001 by ahdden
Danaher Corporation and Bank of Amer

Credit Agreement dated as of July 23, 2003 by andray
Danaher Corporation, Bank of America, N.A. anddtteer
lenders named therei

Supply Agreement dated as of March 31, 2003 byaanadn¢
Sears, Roebuck and Co., Easco Hand Tools, Inal, et
(portions of this exhibit have been omitted pursuara
request for confidential treatment filed with thecBrities
and Exchange Commissiol

Subsidiaries of Registra

Consent of Independent Registered Public Accouriing

Certification of Chief Executive Officer Pursuantltem 601

(b)(31) of Regulation S-K, as adopted pursuantectiSn
302 of the Sarban-Oxley Act of 2002

Certification of Chief Financial Officer Pursuantitem 601
(b)(31) of Regulation S-K, as adopted pursuantectisn
302 of the Sarban-Oxley Act of 2002

Certification of Chief Executive Officer, Pursudntl18
U.S.C. Section 1350, As Adopted Pursuant to Se&gof
the Sarban«Oxley Act of 2002

Certification of Chief Financial Officer, Pursuant18
U.S.C. Section 1350, As Adopted Pursuant to Se&@gof
the Sarban«-Oxley Act of 200z

Incorporated by reference from Exhibit 10(i) to Rhaer
Corporatior's Form 1K for the year ended December 31, 2!

Incorporated by reference from Exhibit 10(k) to Bhar
Corporation’s Form 10-K for the year ended Decen®ier2001

Incorporated by reference from Exhibit 10.8 to D@raCorporatiors
Form 1(-K for the year ended December 31, 2

Incorporated by reference from Exhibit 10.9 to D@raCorporatiors
Form 1(-K for the year ended December 31, 2

Incorporated by reference from Exhibit 10.1 to DaraCorporatiors
Current Report on Formr-K filed on November 16, 20C

Incorporated by reference from Exhibit 99.1 to DaraCorporatiors
Current Report on Form 8-K filed on November 168)20

Incorporated by reference from Exhibit 10.2 to D@raCorporatiors
Form 1(-Q for the quarter ended July 2, 2C

Incorporated by reference from Exhibit 6.1 to DaraBorporation’s
Form 1(-Q for the quarter ended June 29, 21

Incorporated by reference from Exhibit 10.1 to D@raCorporatiors
Form 10-Q for the quarter ended September 26, 2003

Incorporated by reference from Exhibit 10.1 to DaraCorporatiors
Form 10-Q for the quarter ended June 27, 2003

* Indicates management contract or compensatory ptarract or arrangemel
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SIGNATURES

Pursuant to the requirements of Section 13 or 1&f{(the Securities Exchange Act of 1934, the Resyigthas duly caused this report to be
signed on its behalf by the undersigned, thereduaty authorized.

DANAHER CORPORATION

By: /s/ H. LAWRENCE CULP, JR.

H. Lawrence Culp, J
President and Chief Executive Offic

Date: March 15, 2006

/s/ H. LAWRENCE CULP, JR. President, Chief Executive Officer and Direc
H. Lawrence Culp, J

/s| STEVEN M. RALES Chairman of the Boar

Steven M. Rale

/sl MITCHELL P. RALES Chairman of the Executive Committ
Mitchell P. Rales

/sl WALTER G. LOHR, JR. Director

Walter G. Lohr, Jr

/s/ DONALD J. EHRLICH Director

Donald J. Ehrlict

/sl MORTIMER M. CAPLIN Director

Mortimer M. Caplin

/s/ JOHN T. SCHWIETERS Director

John T. Schwieter

/s/ ALAN G. SPOON Director

Alan G. Spoor

/s A. EMMET STEPHENSON, JR. Director

A. Emmet Stephenson, .

/s/ LINDA P. HEFNER Director
Linda P. Hefne

/s/ DANIEL L. COMAS Executive Vice President and Chief Financial Offi
Daniel L. Coma:

/sl ROBERT S. LUTZ Vice President and Chief Accounting Offic
Robert S. Lut:
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Report of Independent Registered Public Accountindrirm

We have audited the consolidated financial statésngfiDanaher Corporation as of December 31, 20052804, and for each of the three
years in the period ended December 31, 2005 anelisaved our report thereon dated February 22,,20@@pt for Note 18, as to which
date is March 14, 2006 (included elsewhere infloisn 10-K). Our audit also included the financialtement schedule listed in Item 15 of

this Form 10-K. This schedule is the responsibiitghe Company’s management. Our responsibilitg isxpress an opinion based on our
audits.

In our opinion, the financial statement scheduferred to above, when considered in relation toothsic financial statements taken as a
whole, presents fairly in all material respectsitifermation set forth therein.

Ernst & Young LLP

Baltimore, Maryland
February 22, 2006
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DANAHER CORPORATION AND SUBSIDIARIES
SCHEDULE [I—VALUATION AND QUALIFYING ACCOUNTS

Balance at Charged tc Charged to Write Offs, Balance
Beginning of Costs & other Write Downs & at End of
Classification Period Expenses Accounts Deductions Period
(in thousands’
Year Ended December 31, 20
Allowances deducted from asset acco
Allowance for doubtful account $ 78,42: $2053( $ 12514@) $ 20,35:  $91,11f
Year Ended December 31, 20
Allowances deducted from asset accou
Allowance for doubtful account $ 6434 $1793. $ 10,951(a) $ 14,80(  $78,42:
Year Ended December 31, 20
Allowances deducted from asset accou
Allowance for doubtful account $ 6363 $1739% $ 3825@ $ 20,51 $64,34:

Notes: (=—Amounts related to businesses acquired, net ofiatsaelated to businesses disposed.
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Exhibit 10.7

Danaher Corporation

Description of Compensation Arrangements for Certan Executive Officers

Following is a description of the compensation @gements for each of the Company’s named execatfieers and for each other executive
officer who is also a member of the Company’s Ba#ErBirectors (the “officers”). The compensatiomaargements consist of base salary,
benefits and perquisites, and, for all officerseotthan Messrs. Steven M. Rales and Mitchell PeRalnnual cash incentive compensatior
equity awards. Except for Mr. Culp, who is partyatoemployment agreement with Danaher incorpofaye@ference to Exhibits 10.11 and
10.12 to Danaher’s Annual Report on Form 10-K Far year ended December 31, 2005 (the “Form 104&gh of the officers is an at-will
employee of Danaher.

Base Salaries, Benefits and Perquisites

Name and Position Base Salary
Steven M. Rales

Chairman of the Boar $ 295,00(
Mitchell P. Rales

Chairman of the Executive Committ $ 295,00(
H. Lawrence Culp, Jr.

President and Chief Executive Offic $1,100,00!I
Patrick W. Allender

Executive Vice Presidel $ 275,00(
Daniel L. Comas

Executive Vice President and Chief Financial Offi $ 440,00(
Philip W. Knisely

Executive Vice Presidel $ 610,00(
Steven E. Simms

Executive Vice Presidel $ 610,00(

On February 23, 2006, Danaher and Mr. Allenderedjtbat Mr. Allender would continue to serve asdixiwe Vice President of Danaher at
a less than 40 hour per week basis, and that bis ¢elary would be reduced to $275,000 per annum.

The officers are entitled to all benefits made galteavailable to Danaher associates. In additibe perquisites provided to the officers
consist primarily of term life insurance, reimbursnt for club dues and tax preparation and findipd#aning services, parking, an
automobile allowance, relocation costs, annual jghysand, with respect to Messrs. Culp and Allengersonal use of the Company plane
when not in use for business purposes. In addikitessrs. Steven M. Rales and Mitchell P. Raleparmitted to make personal use of
designated Company office space and secretarkafd accounting services.

In addition, each officer (other than Messrs. SteMe Rales and Mitchell P. Rales) participateshia Company’s Executive Deferred
Incentive Program (“EDIP”), a shareholder-approvesh-qualified, unfunded deferred compensation @nog The Company credits an
amount to the officer's EDIP account on an annaaidin accordance with the terms of the EDIP, Widdncorporated by reference as
Exhibit 10.5 the Form 10-K.

Annual cash incentive compensation

Annual cash incentive compensation awards areméated in accordance with the Danaher Corporati@tetive officer incentive
compensation program, which is described in ExHiBiB to the Form 10-K. For 2006, these objectemsompass objective, quantitative
goals relating to Company and business unit firdmesults, including goals relating to revenuenghy operating profit improvement,
earnings per share, working capital performancecgaiating performance, as well as subjective geddding to Company, business-specific
and departme-specific business objective



Equity compensation

Awards of equity compensation are made in accomlarith the Amended and Restated Danaher Corporafilé8 Stock Option Plan, which
is attached as Exhibits 10.1 and 10.2 the on Fd@+{,lor any successor stockholder-approved equitypensation plan.

Employment Agreements and Noncompete Agreements

All officers (other than Messrs. H. Lawrence Culp, Patrick W. Allender, Steven M. Rales and M#tP. Rales) are party to a
Noncompetition Agreement, the form of which is eltted as Exhibit 10.17 to the Form-K. With respect to Messrs. Culp and Allender, non-
competition provisions are included in their empt@nt agreement and retirement agreement, respgctineaddition, Mr. Allender is party

to arrangements incorporated by reference to Etehilfl.15 and 10.16 to the Form 10-K, Mr. Kniselpasty to an arrangement incorporated
by reference to Exhibit 10.13 to the Form 10-K, &rd Simms is party to an arrangement incorporéedeference to Exhibit 10.14 to the
Form 10-K.



Exhibit 10.18

Danaher Corporation
Description of NonManagement Director Compensation Arrangements

Following is a description of the compensation mgements for each of the Company’s non-manageni@ttars. Non-management
directors receive meeting attendance fees of $2)80®oard meeting (whether telephonically or irspa) and $1,000 per committee meeting
(whether telephonically or in person), plus an ahwash retainer of $40,000. In addition, the ntemagement directors are eligible for gre

of equity awards under the Amended and RestatealizarCorporation 1998 Stock Option Plan, whichtsched as Exhibit 10.1 and Exhibit
10.2 to Danaher’s Annual Report on Form 10-K fa ylear ended December 31, 2005.



DANAHER CORPORATION & SUBSIDIARIES

Company Name

AB Quialitrol AKM

ABEK LLC

AC Intermediate Cc

ACC Motion GmbH

ACCU-Sort Asia Pacific PTE.LTI
ACCU-SORT Europe Gmbl

ACCU-SORT Systems Australia PTY.LT
ACCU-SORT Systems, Int
ACME-Cleveland Corporatio

Advanced Motion Controls Al
Aeronautique Systems BIP S/

Alltec Angewandte Laserlicht Technologie Gm
Alltec ltalia S.r.l.

Alltec UK Ltd.

American Precision Industries, Ir
Anderson Instrument Co., In
Anderson Instrument Company |
API Development Corporatic
API Harowe (St. Kitts) LTD

API Portescap Deutschland Gml
API Wisconsin Inc

ApS KBUS 38 nr. 201!

ApS KBUSS38 nr. 201

Aquafine Corporatiol

Armstrong Tools, Inc

ARTUS 3 SAS

ARTUS Mistral SAS

ARTUS S.A.S.

ARTUS Vietnam Co., Ltd
Assembly Technologies LL!
Avesta Technologies, LL!
Aviation Mobility, LLC

Ball Screws and Actuators Co., It

Beijing Chang Gl Service Station Equipment Co., L

Beijing Dianyan Electronic Instruments Co. L

Beijing Fluke Shilu Instruments Maintenance & SeevCo. Ltd.

Beijing Raytek Photoelectric Technology Co. L
Bobinas del Su

Calzoni S.r.l.
Cambridge Instruments LT

Jurisdiction
Organized
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Sweder
Delaware
Ohio
Germany
Singapore
Germany

Australia
Pennsylvani:
Ohio
Sweder
France

Germany
Italy
England
Delaware
New York
Ontario
New York
St. Christopher/Nevi
Germany
Wisconsin
Denmark
Denmark
California
Delaware
France
France
France
Vietnam
Delaware
Delaware
Delaware
California

China
China
China

China
Mexico

Italy
England



CH. BEHA GmbH

China Safu Machinery Hardware Co. |
Cleveland Precision Systems Gm

Codificadora y Etquetadora Willett LTD;

Communications Technology Mexico, S.A.de C

Cryla S.A.S.

Danaher Canada Partners |
Danaher Canadian Finance
Danaher Canadian Holdings |
Danaher Corporatio

Danaher Dental Technology Investments,

Danaher Evolution Gmbl
Danaher Finance AF
Danaher Finance Compa
Danaher Finance Company #

Danaher Finance Company L1
Danaher Finance Company, LI
Danaher Foundatic

Danaher GbF

Danaher Holding B.V

Danaher Holding Company Ag
Danaher Holding Gmbl
Danaher Hong Kong Finance L
Danaher Hong Kong Ltc

Danaher Iceland Finance Company E
Danaher ICG Japan Co. LT

Danaher Industrial Controls Gmk
Danaher Insurance Compa

Danaher Linear Gmbl

Danaher Luxembourg Sz

Danaher Motion GmbH & Co. Kt
Danaher Motion i Flen Al

Danaher Motion Inc

Danaher Motion Indi;

Danaher Motion Israel Ltd. (Servotec
Danaher Motion Japan Co. Lt
Danaher Motion LLC

Danaher Motion S.A

Danaher Motion S.r.

Danaher Motion s.r.

Danaher Motion SARI

Danaher Motion Saro A

Danaher Motion Stockholm A
Danaher Motion Technology, LL
Danaher Power Solutions, LL
Danaher Set-ICG (Tianjin) Co. Ltd.
Danaher Tax Administration Ap
Danaher Tool (Shanghai) Lt

Germany

China
Germany

Chili

Mexico
France
Ontario
Ontario
Ontario
Delaware

Delaware
Germany
Denmark
Delaware
Sweder

Cayman Island
Delaware
lllinois
Germany
Netherland:
Denmark
Germany
Hong Kong
Hong Kong

Iceland
Japar
Germany
Vermont
Germany
Luxembourg
Germany
Sweder
Korea

India

Israel
Japar
Delaware
Switzerland
Italy

Czech Republi
France
Sweder
Sweder
Delaware
Delaware
China
Denmark
China



Danaher Tool Grou

Danaher Tool Shandong Co. L
Danaher UK Finance In
Danaher UK Industries Lt
Danaher UK Partnel

Danaher Verwaltungs Gmb
Data Recorders Incorporat
DCI Consolidated Industries, In
Delta Consolidated Industries, Ir
Dental Equipment LLC

Dexis LLC

DH Denmark Holding Aps¢

DH Holdings Corp

Diesel Engine Retarders, Ir
DMG Partners

DMG Plastics, Inc
Dolar-Jenner Industries, In
DOMS A/S

Dr. Bruno Lange AC

Dr. Bruno Lange Gesellschaft m.b
Dr. Lange Nederland B.\
Dynapar Corporatio

Easco Hand Tools In

Edelweiss Holdings Ap.
ELE International Gmbt
ELE International LLC
ELE International LTC

Environmental Instrumentation Group L

EXE International Inc

Fisher Pierce Compatr

FJ 900, Inc

Flow Measurement Corporatic
Fluke Australia PTY LTC
Fluke Belgium N.V./S.A
Fluke Biomedical Europe A
Fluke Biomedical France SAR
Fluke Biomedical Gmbt

Fluke Biomedical Holding Compar
Fluke Biomedical LLC

Fluke China Limitec

Fluke Corporatior

Fluke Denmark A/¢

Fluke Deutschland Gmb
Fluke Do Brazil LTDA.
Fluke Electronics Canada L
Fluke Electronics Corporatic

Fluke Electronics Sdn. Bhd. (Malays
Fluke Europe B.V
Fluke Finance Company LT

Canads

China
Delaware
England
Scotland
Germany
Delaware
Delaware
Arkansas
Delaware
Delaware
Denmark
Delaware
Delaware
Delaware
Delaware
Massachuseti
Denmark
Switzerland
Austria
Netherland:
lllinois
Delaware

Denmark
Germany
Delaware
England

England

Delaware
California
Delaware
Delaware

New South Wale

Belgium
Norway
France
Germany
Delaware
Delaware

Hong Kong
Washingtor
Denmark
Germany
Brazil
Ontario
Delaware

Malaysia
Netherland
Cayman Island



Fluke Finland OY

Fluke France S.A.¢

Fluke Holding B.V.

Fluke Holding Company Al
Fluke Holding Company LTI
Fluke Iberica S.L

Fluke Industrial B.V

Fluke International Corporatic
Fluke International Holdings B.\
Fluke ltalia S.r.l.

Fluke Japan K.K

Fluke Nederland B.V

Fluke Nederland C.V

Fluke Norge A/<

Fluke Precision Measurements L”
Fluke Shanghai Corporatic
Fluke South East Asia Pte. L
Fluke Sverige AE

Fluke Switzerland Gmbl

Fluke U.K. LTD.

Fluke Vertriebsgesellschaft m.b.
G&L Motion Control Inc.

Gems Sensors Gmk

Gems Sensors In

Gems Sensors Lt

Gems Sensors Pension Trustees Lim
Gendex Corp

Gendex Dental Systems Gml
Gendex Dental Systems K
Gendex Dental Systems |
Gendex Dental Systems PTY L1
Gendex Dental Systems S.a.
Gendex Dental Systems s.

GID Acquisition Compan
Gilbarco (NZ) LTD

Gilbarco Australia Ltd

Gilbarco Canada Corporation /LaCorporation Gilba&Eamadienn:
Gilbarco GmbH & Co. KC
Gilbarco Holdings LTC
Gilbarco Hong Kong Ltd
Gilbarco Inc.

Gilbarco International, Inc
Gilbarco Latin America Andin
Gilbarco Latin America S.A
Gilbarco LTD (UK)

Gilbarco SpA

Gilbarco Verwaltungs Gmbl
Gilbert & Barker (NZ) PTY LTD
Gwendoline Holdings Ltc

Hach Compan

Hach Lange A/¢

Hach Lange AE

Finland
France
Netherland:
Sweder
Cayman Island
Spain
Netherland:
Washingtor
Netherland:
Italy

Japar
Netherland:
Netherland:
Norway
England
China
Singapore
Sweder
Switzerland
England
Austria
Delaware
Germany
Delaware
England

England
Delaware
Germany
Japar
Ontario
Australia
France
Italy
Delaware
New Zealanc
Australia

Nova Scotic
Germany
England
Hong Kong
Delaware
Delaware
Chili
Argentina
England
Italy
Germany
New Zealanc
England
Delaware
Denmark
Sweder



Hach Lange Ap¢

Hach Lange Controle e Analise de Aguas L
Hach Lange EOOD (Bulgarii

Hach Lange Gmbt

Hach Lange Kereskedelmi Kft. (Hungal
Hach Lange LDA

Hach Lange LTLC

Hach Lange N.V

Hach Lange S.L

Hach Lange S.r.l. (Italy

Hach Lange s.r.I. (Romani

Hach Lange s.r.0. (Czech Repub

Hach Lange s.r.o. (Slovaki

Hach Lange Sp. z.o.

Hach Lange, Su Analiz Sistemleri Ltd. Sti (Turk
Hach S.A.S

Hach Sales & Service Canada L
Hach Ultra Analytics Gmbt

Hach Ultra Analytics GVE S.A
Hach Ultra Analytics Inc

Hach Ultra Analytics Japan LL
Hach Ultra Analytics KK

Hach Ultra Analytics Neuchatel S
Hand Tool Design Corporatic
Hart Scientific, LLC

Heat Transfer Guarantee Co., LI
Hecon Properties, Ini

Helen Acquisition Corg

Helen Nova Scotia Unlimited Liability Compa
Hengstler Controle Numerique S.A
Hengstler Gmbt

Hengstler s.r.o. Kezmarc

Hennessy Canada LL

Hennessy Industries Cana

Hennessy Industries, In

Holo-Krome Compan

Hunfin Investment Company LT

Hunfin Kft. / Hunfin Asset Management Limited Lidibi Company

Hunfin Limited

ICG Holdings Sr

Industrial Fasteners, In
Industrial Sensors, In

Infrared Solutions, Inc
Interdent Holding S.A

Intervest S.A

Inverse Network Technology In

Denmark

Portugal
Bulgaria

Germany

Hungary
Portugal
England
Belgium

Spain

Italy

Romanis
Czech Republi
Slovakia
Poland

Turkey
France
Canade
Germany
Switzerland
California
Delaware
Japar
Switzerland
Delaware
Delaware
Delaware
New Jerse

Delaware
Nova Scotie
France
Germany
Slovakia
Delaware
Ontario
Delaware
Delaware
Cayman Island

Hungary
Ireland

Italy
Delaware
Delaware
Minnesota
Switzerland
Argentina
California



Ireland Meter Electronics (Hong Kong) Li

Ireland Meter Electronics Zhuhai Co. L
Jacobs Chuck Ltd. (Hong Kon

Jacobs Chuck Manufacturing Compse
Jacobs Chuck MFG. Co. Ltd. (Suzh¢

Jacobs Chuck Trading Co. Ltd. (Shangl|
Jacobs Holding Compar

Jacobs Mexico, S.A.de C.

Jacobs Vehicle Systems, It

Jennings Land Compat

Jennings Technology Company, LI
Jessie & J Company Limite

Joslyn Canad

Joslyn Clark Controls, LL(

Joslyn Electronic Systems Company, L
Joslyn H-Voltage Company, LL(
Joslyn Holding Compan

Joslyn Manufacturing Company LL

Joslyn Nova Scotia Unlimited Liability Compa
Joslyn Sunbank Company, LL

JS Technology, Inc

Jung Feintechnik Gmb

Kaltenbach & Voight Gmbt

KAVO Austria Dentalwarenhandelsgesellschaft ir
KAVO Benelux N.V.

KAVO CZ spol.s.r.o

KAVO Dental (India) PVT. LTD.
KAVO Dental Asi-Pacific PTE. LTD.
KAVO Dental Corporatior

KAVO Dental GmbH

KAVO Dental Ltd.

KAVO Dental Manufacturing, Inc
KAVO Dental Russland 0.0.

KAVO Dental S.A.

KAVO Dental S.A.S

KAVO Dental S.L.

KAVO Dental Supply (Malaysia) SDN BHI

KAVO Dental Technologies, Int

KAVO do Brasil Industria e Comercio LTD/
KAVO Holding GmbH

KAVO ltalia S.r.l.

KAVO Nederland B.V.

KAVO Osaka K.K.

KAVO Polska Sp.Z.o.c

Germany

China
Hong Kong

Delaware
China

China
England
Mexico
Delaware
Delaware
Delaware
Hong Kong
Ontario
Delaware

Delaware
Delaware
Delaware
Delaware

Nova Scotie
California
Delaware
Germany
Germany

Austria
Belgium
Czech Republi
India
Singapore
lllinois
Germany
England
Delaware
Russis
Switzerland
France
Spain

Malaysia
New Brunswick
(Canada

Brazil
Germany
Italy
Netherland:
Japar
Poland



KAVO Promedi S.r.l

KAVO Scandinavia A.B

KB Instrumate

K-D Tools of Puerto Rico, Int
Kingsley Tools, Inc

Kollmorgen Asia Investment Compa
Kollmorgen Corporatiol

Kollmorgen Holding Company Al

Kollmorgen India Investment Compa
Kollmorgen International LLC

Kollmorgen Overseas Development Corpora
Kollmorgen S.A.S

Kollmorgen Securities Corporatic
Kollmorgen Servotronix Ltd
Launchchange Holding Compa
Launchchange Inc

Launchchange Instrumentation L
Launchchange Limite

Lea Way Hand Tool Corporatic
Leica Instruments (Singapore) Pte |
Leica Instruments Ltd Shangt

Leica Microsistemas Instrumentos de Precisao Sadednipessoal, Limita

Leica Microsistemas S.

Leica Microsystems (SEA) Pte L
Leica Microsystems A/

Leica Microsystems Al

Leica Microsystems AG (Schwei
Leica Microsystems B\

Leica Microsystems Cambridge 2 L1

Leica Microsystems Cambridge Limiti
Leica Microsystems CMS Gmb

Leica Microsystems Gmb

Leica Microsystems Holdings Gmkt
Leica Microsystems Holdings In

Leica Microsystems Imaging Solutions L
Leica Microsystems Inc

Leica Microsystems Inc. (Canac
Leica Microsystems IR Gmb

Leica Microsystems Kk

Leica Microsystems Limited (UK
Leica Microsystems Ltd (Hong Kon
Leica Microsystems Ltd Shangt
Leica Microsystems Nussloch Gmt
Leica Microsystems Pty Lt

Leica Microsystems S.A.¢

Leica Microsystems S.p./

Leica Microsystems Trading Ltd Shang!

Italy
Sweder
Sweder
Delaware
Delaware
Delaware
New York
Sweder

Mauritius
Delaware

Delaware
France

Massachusett

Israel
England
Delaware
England
England
Taiwan
Singapore
China

Portugal
Spain
Singapore
Denmark
Sweder
Switzerland
Netherland:
England

England

Germany
Germany
Germany
Delaware

England
Delaware
Nova Scotie
Germany
Japar
England
Hong Kong
China
Germany
Australia
France
Italy

China



Leica Mikrosysteme Gmb!

Leica Mikrosysteme Handelgesellschaft m
Leica Mikrosysteme Vertrieb Gmb
Leica Technology B.V

Leitz Vermogensverwaltungs und Beteiligungsgesked#tonbH

LEM BE SA

LEM HEME Ltd.

LEM Instruments

LEM Instruments & Meters Co. Lt
LEM NORMA GmbH

Light Controls Corp

Linear Motion LLC

Linx Acquisition Limited

Linx Asia Limited

Linx Printing Technologies PL!

Linx Printing Technologies Share Trustee Limi
Linx SARL

Linx Technologies Limite«

Linx Xymark Limited

Logitron International S.A
Mankeen Investment LTI
Marley Pump Europe B.\
Marsh Interex Ltd

Marsh Label Technologies LL
Marst-McBirney, Inc.

Master Gears Cor|

Matco Tools Corporatio
McCormick Selph Holdings, Int
McCormick Selph, Inc
McCrometer, Inc

Mechanics Custom Tools Corporati
Metron USA, Inc.

Moonsilk LTD

Motion Engineering Gmbk
Motion Engineering Incorporate
Motion Engineering K.K
Motion Engineering UK LTC
Namco Controls Corporatic
Namco Controls Gmbl

NEFF Antriesbstechnik Automation Gmt
Negele Messtechnik Gmb

Negele Verwaltungs Gmb

NET2NET, LLC

Newtown Manufacturing Company, Ir
NMTC Canade

NMTC Holdings ULC

NMTC Partners Inc

NMTC, Inc.

Noglia Vermogensverwaltung Gmk

Austria

Austria
Germany
Netherland:

Germany
Brussels
England
Wisconsin
China
Austria
Delaware
Delaware
England
Hong Kong
England

England
France
England
England
Luxembourg
Netherland:
Jamaice
Missouri
Maryland
Delaware
New Jerse
Delaware
California
Delaware
Delaware
Michigan
England
Germany
California
Japar
England
Ohio
Germany

Germany
Germany
Germany
Delaware

Connecticu
Ontario
Nova Scotic
Ontario
Delaware
Germany



Norcim LLC

OECO Holdings, LLC
OECO LLC
Orbilasers S.A
Orbisphere Gmbt
Orbisphere Ltd

Orbisphere Management Holdings S
Orbisphere South Africa Pty. Lt
OTT France S.a.r.

OTT Hydrometria, S.L

OTT Hydrometrie A.G

OTT Hydrometry LTD

OTT Latinoamerica, C.A

OTT Messtechnik GmbH & Co. K
OTT Messtechnik Verwaltungs Gmtk
OTT Southern Africa PTY LTI
Pacific Scientific Compan

Pacific Scientific Energetic Materials Co. LL

Pacific Scientific Energetics Company, HollistewBion, LLC
Pacific Scientific GmbF

Pacific Scientific Motion Control Ltc

PacSci Motion Control, Inc

Paris Nova Scotia Unlimited Liability Compa
Pelton & Crane

Petroleum Industry Controls, In

Piccadilly Precision Engineering LT

Portescap Danaher Motion Malaysia SDN. B}

Portescap Danaher Motion Singapore PTE |
Portescap Danaher Motion U.K. LT
Portescap Danaher Motion U.S. LI
Portescap France S/

Portescap Internation

Portescap S.A

Portescap U.S. In

Power Tool Holders Incorporatt
Power Transformer Controls Compa
Precision Dynamics, In

Precision Gauges, In

Precision Specialties, In

Prozes und Maschinen Automation Gm
PS/EMC West LLC

Pureflow Ultraviolet, Inc

Qualitrol Company LLC

Qualitrol Finance Corf

Quialitrol GmbH

Qualitrol Holding Compan'

Qualitrol Holding Gmb}

Quialitrol Instruments Ltc

New York
Delaware
Delaware
Switzerland
Germany
England

Switzerland
South Africa
France
Spain
Switzerland
England
Venezuele
Germany
Germany
South Africa
California

Delaware

Delaware
Germany
England
Massachusett

Nova Scotic
Delaware
Delaware
United Kingdom

Malaysia

Singapore
England
Delaware
France
Switzerland
Switzerland
New York
Delaware
Delaware
Delaware
Delaware
Delaware

Germany
Delaware
Georgia

Delaware
Delaware
Germany
Delaware
Germany
England



Qualitrol Luxembourg S.a.r.
Quality Wire Processing, In
R. Jung Gmbt

Radiometer (UK) LTD
Radiometer A/<

Radiometer America In¢
Radiometer Analytical, S.A.¢
Radiometer Basel Al
Radiometer Canac

Radiometer Corporate Development L
Radiometer Danmark A/
Radiometer Finans A/
Radiometer Gmbt

Radiometer Iberica S./
Radiometer Inc

Radiometer Ireland Ltc
Radiometer K.K

Radiometer Ltd

Radiometer Medical Ap
Radiometer Medical Equipment (Shanghai) Co.
Radiometer Nederland B.
Radiometer Pacific Ltc
Radiometer Pacific Pty. Lt
Radiometer RSCH Gmb
Radiometer S.A.<

Radiometer Spolka z.o.
Radiometer Trading K.k
Raisefocus Limitet

Raytek Corporatiol

Raytek Do Brasil LTDA

Raytek Gmbl

Raytek Investments LTD (Mauritiu
Raytek Japan Kt

Royce Thompson Ltc

S.A. Aeronautique Systemes E
Sanher Linx Beschriftungstechr
Securaplane Technologies, i
Sendx Medical Inc

Senstronics Holdings Limite
Senstronics Limite:

Service Station Products Compe

Setra Sensing Technology (Tianjin) Co., L'
Setra Systems, In

Shanghai Safa Plating Co. L1

Shanghai Safe Plastic Cement Co. |

Shanghai Safu Machinery Hardware Co. |

Shanghai Sata Tools Machinery Manufacturing Co.

Shanghai Shilu Instrument Co. L
Shirokusa Dental Supply Worl
SMB s.r.0.

Societe Civile Immobilier

Luxembourg
Delaware
Germany
England
Denmark
Delaware
France
Switzerland
Ontario

England
Denmark
Denmark
Germany
Spain
Delaware
Ireland
Japar
England
Denmark
China
Netherland:
New Zealanc
Australia
Switzerland
France
Poland
Japar
England
California
Brazil
Germany
Mauritius
Japar
England
France
Switzerland
Arizona
Delaware
England
England
Delaware

China
Massachusett
China
China

China

China

China

Japar

Czech Republi
France



Sonix Inc.

Sonix Technologies SDV.BHL
Spline Gauges Ltc

Stampede Acquisition Lt

SunBank de Mexico, S.de RL de (
SunBank Family of Companies, LL
Superior Electric Holding Group LL
Swiss Precision Parts Col

SWL Management Gmb

System und Kompenentenwek Leutkirch GmbH & Co.
System und Komponentenwek Leutkirch Verwaltungs @r

Techniques et Fabrication Electroniqs
TECNA Srl
Tenzen Limitec

The Allen Manufacturing Company DBA Danaher Busi8gstem:

The Anglodent Compan
Thomson 60 Case LL
Thomson Barnstaple Lti
Thomson Bay Company LL
Thomson IBL Compan

Thomson Industries S.de R.L. de C
Thomson Industries, In

Thomson International Holdings LL
Thomson Micron LLC

Tianjin Danaher Motion Co. Lt

Tianjin Kollmorgen Industrial Drives Corp., Lt
Tollo Linear AB

Trojan Investment Company L

Trojan Technologies Compa

Trojan Technologies Deutschland Gm
Trojan Technologies Espana S
Trojan Technologies France S.A
Trojan Technologies In

Trojan US Holdings Inc

Trojan UV Holdings Corp
TrojanUV Technologies UK Limite
Truck Storage Incorporate

U.S. Peroxide LLC

Universal Technic SA!

Utica Holding Compan'
Veede-Root Compan)

Veede-Root Do Brasil LTDA

Veede-Root Environmental Systems, Li
Veede-Root Finance Compar
Veede-Root GmbH

Veede-Root Ltd.

Virginia
Malaysia
England

United Kingdom
Mexico
California
Delaware
Delaware
Germany

Germany
Germany

France
Italy
England

Delaware
England
Delaware
England
Delaware
England

Mexico

New York
Delaware
New York

Hong Kong

China

Sweder
Ontario
Ontario

Germany
Spain
France
Ontario
Delaware
Delaware
England
Delaware
Delaware
France
Delaware
Delaware

Brazil

England
England
Germany
England



Veede-Root Petroleum Shangh
Venture Measurement Company LI
Verigard LLC

Videojet Guangzhou Packaging Equipment Co L
Videojet K.K.

Videojet Technologies B.\

Videojet Technologies Canada L

Videojet Technologies Europe B.

Videojet Technologies Gesellschaft m
Videojet Technologies Gmb
Videojet Technologies Ini

Videojet Technologies Kodlama ve Etiketleme Daniglikave Ticaret

LTD.STI
Videojet Technologies LTI

Videojet Technologies Pte Ltd (Asia H:
Videojet Technologies PTE. LTD. (Singapo

Videojet Technologies PTE. LTD. (Asia Ht
Videojet Technologies S./

Videojet Technologies S.1

Videojet Technologies SP z.o0

Videojet Technologies Trading Co. Ltd. (Shang|
Visual Networks International Operations, |
Visual Networks Investments, In

Visual Networks Italia S.r.

Visual Networks Operations, In

Visual Networks Technologies, In

Visual Networks Texas Operations, |i
Visual Networks, Inc

Voluntary Employee Benefit Associatit
Wermex Corporatiol

West Instrument

Western Pacific Industries, In
Willett A.B. (Sweden’

Willett A/O (Russia)

Willett A/S (Norway)

Willett America Inc.

Willett ApS (Denmark’

Willett Global Sourcing PTE. LTC
Willett GmbH

China
Delaware
Delaware

China
Japar
Netherland:
Canade
Netherland:

Austria
Germany
Delaware

Turkey
England

Singapore
Singapore

Singapore
France
Spain
Poland

China
Delaware
California
Italy
Delaware
California

Delaware
Delaware

Texas
England
Delaware
Sweder
Russia
Norway
Texas
Denmark
Singapore
Germany



Willett Holdings B.V.
Willett India PVT. LTD
Willett International Limitec
Willett Korea Co., Ltd

Willett Limitada
Willett Limited (Thailand)

Willett Magyarorszag Nyomtate- es Kodolastechniki
Willett Overseas Limite:

Willett S.A. (Uruguay)

Willett S.r.l.

Willett Systeme AC

Zhuhai FTZ Videojet CIJ TEchnologies CO. L1

Zhuhai S.E.Z. Videojet Electronics Lt
Zipher Limited

Netherland:
India
England
Korea

Brazil
Thailand

Hungary
England
Uruguay
Italy
Switzerlanc

China

China
England



CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

Exhibit 23.1

We consent to the incorporation by reference infélewing Registration Statements of Danaher Caaion of our reports dated

February 22, 2006, except for Note 18, as to wthehdate is March 14, 2006, with respect to thesobtiated financial statements and
schedule of Danaher Corporation, Danaher Corparatimanagement’s assessment of the effectivenaaseofial control over financial
reporting, and the effectiveness of internal cdraxer financial reporting of Danaher Corporatiorgluded in this Annual Report (Form 10-

K) for the year ended December 31, 2005.

Registration Statements on Form S-3

Registration Number

Date Filed

33E-104953
335-83186

Registration Statements on Form S-8

May 2, 200z
February 22, 200

Name Registration Number Date Filed

Retirement and Savings Plan; Savings | 333-117678 July 27, 200
Retirement and Savings Plan; Savings | 333-107500 July 31, 200
Amended and Restated Executive Deferred IncentiggrBm 333-105198 May 13, 200:
1998 Stock Option Pla 333-59269 July 16, 199¢

Ernst & Young LLP

Baltimore, Maryland
March 14, 2006



Exhibit 31.1
CERTIFICATION

I, H. Lawrence Culp, Jr., certify that:
1. I have reviewed this report on Form 10-K of DizeraCorporation;

2. Based on my knowledge, this report does notaiorny untrue statement of a material fact or dmn#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant’s other certifying officer andrke responsible for establishing and maintainiisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedoreaused such disclosure controls and procedaites designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhgibsidiaries, is made known to us by others
within those entities, particularly during the metin which this report is being prepared,;

b. Designed such internal control over financigloiting, or caused such internal control over fahreporting to be designed under
our supervision, to provide reasonable assuramzgding the reliability of financial reporting attte preparation of financial statements for
external purposes in accordance with generallygiedeaccounting principles;

c. Evaluated the effectiveness of the registratisslosure controls and procedures and presentisineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d. Disclosed in this report any change in the tegyis’s internal control over financial reportirtgat occurred during the registrasthos
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thatnhaterially affected, or is reasonably likely to
materially affect, the registrant’s internal comeer financial reporting; and

5. The registrang other certifying officer and | have disclosedsdrhon our most recent evaluation of internal a@bmtver financial reporting
to the registrant’s auditors and the audit commititthe registrant’s board of directors (or pessperforming the equivalent functions):

a. All significant deficiencies and material weagses in the design or operation of internal cortvelr financial reporting which are
reasonably likely to adversely affect the registeaability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that invawaanagement or other employees who have a signifiole in the registrant’s
internal control over financial reporting.

Date: March 15, 2006 By:  /s/ H. Lawrence Culp, Jr.
Name H. Lawrence Culp, J
Title: President and Chief Executive Offic




Exhibit 31.2
CERTIFICATION

I, Daniel L. Comas, certify that:
1. I have reviewed this report on Form 10-K of DizeraCorporation;

2. Based on my knowledge, this report does notaiorny untrue statement of a material fact or dmn#ttate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this report;

3. Based on my knowledge, the financial statememid,other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amngtfe@ periods presented in this report;

4. The registrant’s other certifying officer andrke responsible for establishing and maintainiisgldsure controls and procedures (as defined
in Exchange Act Rules 13a-15(e) and 15d-15(e))iatednal control over financial reporting (as definin Exchange Act Rules 13a-15(f) and
15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedoreaused such disclosure controls and procedaites designed under our
supervision, to ensure that material informatidatmeg to the registrant, including its consolidh&ubsidiaries, is made known to us by others
within those entities, particularly during the metin which this report is being prepared,;

b. Designed such internal control over financigloiting, or caused such internal control over fahreporting to be designed under
our supervision, to provide reasonable assuramading the reliability of financial reporting attite preparation of financial statements for
external purposes in accordance with generally@edeaccounting principles;

c. Evaluated the effectiveness of the registratisslosure controls and procedures and presentisineport our conclusions about the
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation; and

d. Disclosed in this report any change in the tegig's internal control over financial reportirttat occurred during the registranthos
recent fiscal quarter (the registrant’s fourth dilsguarter in the case of an annual report) thathaterially affected, or is reasonably likely to
materially affect, the registrant’s internal comeer financial reporting; and

5. The registrang other certifying officer and | have disclosedsdhon our most recent evaluation of internal @miver financial reporting
to the registrant’s auditors and the audit commitibthe registrant’s board of directors (or pessperforming the equivalent functions):

a. All significant deficiencies and material weagses in the design or operation of internal coravelr financial reporting which are
reasonably likely to adversely affect the regigfeaability to record, process, summarize and refioancial information; and

b. Any fraud, whether or not material, that invalvaeanagement or other employees who have a signifiole in the registrant’s
internal control over financial reporting.

Date: March 15, 2006 By: /s/ Daniel L. Comas
Name Daniel L. Coma:
Title: Executive Vice President and Chief Financial Offi




Exhibit 32.1
CERTIFICATION OF CHIEF EXECUTIVE OFFICER PURSUANT T O
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, H. Lawrence Culp, Jr., certify, pursuant to 18LL. Section 1350, as adopted pursuant to Segfiérof the Sarbanes-Oxley Act of 2002,
that to my knowledge, Danaher Corporation’s AnriR@port on Form 10-K for the fiscal year ended Ddoen31, 2005 fully complies with
the requirements of Section 13(a) or 15(d) of theufities Exchange Act of 1934 and that informationtained in such Annual Report on
Form 10-K fairly presents in all material respebis financial condition and results of operatioh®anaher Corporation.

Date: March 15, 2006 By:  /s/ H. Lawrence Culp, Jr.
Name H. Lawrence Culp, J
Title: President and Chief Executive Offic

This certification accompanies the Annual ReporfForm 10-K pursuant to Section 906 of the Sarbahdey Act of 2002 and shall not be
deemed filed for purposes of Section 18 of the Brge Act, or otherwise subject to the liabilitytlodit section. This certification shall not be
deemed to be incorporated by reference into amgfiinder the Securities Act or the Exchange Axtept to the extent that Danaher
Corporation specifically incorporates it by refezen



Exhibit 32.2
CERTIFICATION OF CHIEF FINANCIAL OFFICER PURSUANTT O
18 U.S.C. SECTION 1350,

AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

I, Daniel L. Comas, certify, pursuant to 18 U.SSection 1350, as adopted pursuant to Section 9€&dBarbanes-Oxley Act of 2002, that to
my knowledge, Danaher Corporation’s Annual ReparEorm 10-K for the fiscal year ended December2BD5 fully complies with the
requirements of Section 13(a) or 15(d) of the SéearExchange Act of 1934 and that informationte@red in such Annual Report on Form
10-K fairly presents in all material respects timafcial condition and results of operations of &aar Corporation.

Date: March 15, 2006 By:  /s/ Daniel L. Comas
Name Daniel L. Coma:
Title: Executive Vice President and Chief Financial Offi

This certification accompanies the Annual ReporfForm 10-K pursuant to Section 906 of the Sarbahdey Act of 2002 and shall not be
deemed filed for purposes of Section 18 of the Brge Act, or otherwise subject to the liabilitytlodit section. This certification shall not be
deemed to be incorporated by reference into amgfiinder the Securities Act or the Exchange Axtept to the extent that Danaher
Corporation specifically incorporates it by refezer



