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Marina Levinson has more than 25 years of corporate leadership experience 
leading all aspects of IT and business process transformation for both B2B 
and B2C enterprises, including 12+ years as a Global CIO of fast-growing 
high tech companies. She has an exceptional background advising CEOs 
and board of directors on critical IT strategies, building high performance 
teams and delivering measurable results in highgrowth and downturn 
business cycles. Marina’s experience includes large-scale, complex 
implementation of enterprise analytics, eCommerce, and CRM and ERP 
solutions, on-premise and in the cloud. She has deep expertise integrating 
M&As and spinning off companies. After serving as Global CIO of NetApp for 
over 6 years, Marina founded and runs CIO Advisory Group, LLC, focused on 
providing technology advice to CxOs, private equity, VCs and start-ups. Her 
areas of focus and expertise include cloud, SaaS, mobile and data analytics. 
She is the chair of Advisory Boards for Warburg Pincus, Ellie Mae, Aruba 
Networks and SnapLogic. 
 
Marina is also a co-founder of the Executive Board Exchange (EBX). The EBX 
mission is to help board sourcing become more effective and reap the 
benefits of an interactive, strategic and structured process. EBX provides an 
exclusive, invitation-only forum for its members. As a SVP and CIO of NetApp, 
a $6B+ network storage company, Marina developed and ran a high-
performance team capable of supporting 30+% growth in the business. She 
drove the IT innovation agenda for the company by deploying cloud 
solutions for customer-facing applications, creating a mobile infrastructure 
and implementing enterprise business analytics to improve decision making. 
Marina also created and led a strategic CIO Advisory Board that provided 
executive customer feedback into NetApp’s strategy. She launched a best-
in-class NetApp on NetApp program to promote NetApp solutions to 
customers and to provide feedback to Engineering and Product Marketing. 
 
Prior to NetApp, as a VP and CIO of Palm Inc, a mobile computing pioneer, 
she led the IT strategy to separate the company from 3Com and build an 
independent IT organization, infrastructure and applications to support 
Palm’s IPO and growth. Marina promoted early adoption of mobile 
technologies by creating an internal program, Palm@Enterprise, which later 
became a part of Palm’s product offering. Under her leadership, Palm’s 
eCommerce site and industry-first seamless integration with carriers for smart 
phone activation became a competitive advantage for the company. 
 
Professional Awards: 
CIO 100 Awards in 2001, 2004, 2009-2011 
Computerworld Premier 100 IT Leader, 2004 
	  

Anik Bose has 15 years of active venture capital and corporate development 
experience, with particular emphasis on transaction structuring and strategic 
planning, including 7 years as SVP, Corporate Development at 3Com Corpo-
ration, and 10 years as General Partner at Benhamou Global Ventures. In his 
role as SVP, Corporate Development at 3Com he played a significant role in 
company strategy, managed a $250MM corporate venture fund and a team 
of 20 investment and business development professionals, spearheaded 20 
venture capital investments and executed numerous spin out transactions as 
well as several large M&A transactions totaling over $1.4Bn in value. His ven-
ture investments on behalf of 3Com Ventures (3CV) include – Mesh Networks, 
Parthus, Cicada Semiconductor, Microtune, ADMTek, Atrica, Intransa, Sheer 
Networks, Air Prime, Yipes, Silicon Wave and Healthetec.

In his role at BGV, Anik Bose is currently a General Partner and works closely 
with Eric Benhamou. He is very active in every portfolio company where he 
spearheaded the investment, and serves as board member of Cyberinc, 
WebScale and Blue Cedar Networks.  

Anik Bose has extensive global experience as a private company director, 
having served on the board of several 3CV and BGV portfolio companies 
and on the board of H3C.
As a senior operational executive, Anik Bose architected the creation and 
launch of the fastest growing Asian networking company H3C, a joint venture 
between Huawei and 3Com. H3C achieved annual revenues of over $700 
million and a market valuation of $1.8Bn within 36 months of launch. H3C 
was formed in 2003 with two key objectives: (1) Establish a significant market 
presence in China, the world’s fastest growing LAN switching and routing 
market; and (2) Establish world class R&D platform in China for LAN switching 
and routing at a highly competitive cost structure. At the time of formation, 
H3C was the first joint venture of its kind between a Silicon Valley technology 
company and a China based technology company focused on exploiting 
global markets. Anik Bose was the lead executive for 3Com who oversaw the 
growth of H3C, resolved day to day operational issues, worked closely with 
H3C management, nurtured the Huawei strategic relationship and ultimately 
negotiated the buyout of Huawei’s ownership stake by 3Com in late 2006.

Earlier in his career, Mr. Bose served as a Partner in the High Technology Strat-
egy Practice of Deloitte Management Consulting in San Francisco as well as 
a Principal in the High Tech Strategy Practice of Gemini Management Con-
sulting. In his management consulting roles Mr. Bose worked with high tech 
companies such as LSI Logic, Advanced Micro Devices and Hewlett Packard.
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