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Indication	of	interest	letter	template

Interest	confirmation	letter.		Sample	indication	of	interest	letter.		Letter	of	expression	of	interest.		

In	the	high-stakes	environment	of	M&A,	clear	communication	and	a	well-defined	process	are	essential	for	success.	socadire	That’s	why	we’ve	created	a	comprehensive,	free	Indication	of	Interest	(IOI)	template	to	help	you	streamline	your	M&A	deals	and	improve	communication	between	parties.	In	this	blog	post,	we’ll	dig	into	key	elements	of	an	IOI
and	share	a	template	to	save	you	time	and	potential	headaches.	
Imagine	you’ve	just	found	a	business	that	piques	your	interest.	covogebiyoxuza	But	how	do	you	express	your	curiosity	without	committing	to	the	purchase	just	yet?	
Enter	the	indication	of	interest	letter.	An	indication	of	interest	is	a	concise,	non-binding	expression	of	your	interest	in	potentially	acquiring	a	business.	It	serves	as	a	foundation	for	further	discussions	and	is	a	crucial	first	step	in	the	acquisition	process.	

An	indication	of	interest	is	a	concise,	non-binding	expression	of	your	interest	in	potentially	acquiring	a	business.	It	serves	as	a	foundation	for	further	discussions	and	is	a	crucial	first	step	in	the	acquisition	process.	An	IOI	not	only	communicates	your	interest	but	also	showcases	your	expertise	and	professionalism,	setting	the	stage	for	a	smooth
negotiation	process.	While	both	documents	signify	interest	in	a	business	transaction,	there	are	crucial	differences	between	the	two.	A	letter	of	interest,	or	indication	of	interest,	is	a	preliminary,	non-binding	communication	expressing	your	curiosity	in	acquiring	a	business.	It	is	a	conversation	starter,	opening	the	door	to	further	negotiations	and
discussions.	On	the	other	hand,	a	letter	of	intent	(LOI)	is	a	more	formal	and	binding	document	that	outlines	the	terms	and	conditions	of	a	proposed	transaction.	It	typically	follows	an	indication	of	interest	and	is	a	sign	that	both	parties	are	ready	to	move	forward	with	the	deal.	Think	of	it	like	dating:	the	IOI	is	your	flirtatious	glance	from	across	the
room,	while	the	LOI	is	a	more	serious	declaration	of	your	intentions	to	pursue	a	relationship.	Any	IOI	should	include	the	following	elements:	Introduction:	Establish	a	connection	with	the	seller	and	briefly	introduce	yourself	or	your	company.	Expression	of	Interest:	Clearly	state	your	interest	in	acquiring	the	business	and	any	relevant	experience	you
possess.	
Preliminary	Valuation:	Provide	a	ballpark	range	for	the	business	valuation,	based	on	publicly	available	information.	Deal	Structure:	Outline	a	high-level	overview	of	the	potential	deal	structure,	including	financing	options	and	payment	terms.	Next	Steps:	Propose	a	plan	for	moving	forward,	such	as	signing	a	confidentiality	agreement	and	scheduling	a
meeting.	nododokivaza	Closing:	End	on	a	positive	note,	expressing	your	excitement	about	the	potential	acquisition	and	your	eagerness	to	learn	more.	While	using	a	template	is	helpful,	personalizing	your	IOI	for	each	potential	acquisition	is	crucial.	loxurojoso	Tailor	your	introduction	to	reflect	the	specific	business,	and	don’t	forget	to	highlight	any
industry	experience	or	qualifications	that	are	particularly	relevant	to	the	company	in	question.	If	you’re	interested	in	additional	resources,	this	post	is	part	of	a	series:	As	always,	be	sure	to	consult	with	your	M&A	lawyer	and	advisors	before	moving	forward.	Dear	[Target	Business	Owner’s	Name],	I	am	writing	to	express	my	interest	in	potentially
acquiring	[Target	Business	Name].	As	a	seasoned	[Your	Industry]	professional	with	a	strong	track	record	in	[Your	Specific	Expertise],	I	believe	that	my	experience	and	resources	would	be	a	valuable	asset	to	[Target	Business	Name]	and	help	drive	the	company	to	new	heights.	dejoco	Below,	I	have	outlined	my	proposal	for	the	acquisition,	including	my
background,	proposed	transaction	structure,	and	next	steps.	[Provide	a	brief	introduction	of	yourself,	your	company	(if	applicable),	and	your	experience	in	the	industry.	Explain	why	you	are	interested	in	acquiring	the	target	business	and	how	your	background	and	expertise	can	contribute	to	the	growth	of	the	company.]	[Outline	the	proposed	structure
of	the	acquisition,	including	details	on	the	purchase	price,	deal	terms,	financing	arrangements,	and	potential	earn-outs	or	other	performance-based	compensation.]	a.	Purchase	Price:	[Specify	the	purchase	price	or	range	you	are	willing	to	consider.	If	possible,	base	this	on	a	multiple	of	the	company’s	earnings,	cash	flow,	or	revenue.]	b.	Deal	Terms:
[Briefly	describe	the	deal	terms,	including	any	requirements	for	seller	financing,	non-compete	agreements,	or	management	agreements.]	c.	Financing:	[Explain	your	plan	for	financing	the	acquisition,	whether	through	bank	loans,	private	equity,	or	personal	funds.]	d.	Earn-Outs	&	Performance-Based	Compensation:	[If	applicable,	provide	details	on	any
earn-out	provisions	or	performance-based	compensation	that	may	be	included	in	the	deal	structure.]	[Describe	the	due	diligence	process	you	plan	to	undertake	to	evaluate	the	target	business.	Mention	any	specific	documents	or	information	you	will	require,	such	as	financial	statements,	customer	lists,	and	legal	agreements.	Additionally,	confirm	your
commitment	to	maintaining	confidentiality	during	the	process.]	[Provide	a	proposed	timeline	for	the	acquisition	process,	including	due	diligence,	negotiations,	and	closing.	
Also,	outline	the	next	steps	for	both	parties	to	move	forward,	such	as	signing	a	letter	of	intent	or	scheduling	an	initial	meeting.]	Should	you	have	any	questions	or	require	additional	information,	please	do	not	hesitate	to	contact	me	directly	at	[Your	Email	Address]	or	[Your	Phone	Number].	

But	how	do	you	express	your	curiosity	without	committing	to	the	purchase	just	yet?	Enter	the	indication	of	interest	letter.	An	indication	of	interest	is	a	concise,	non-binding	expression	of	your	interest	in	potentially	acquiring	a	business.	It	serves	as	a	foundation	for	further	discussions	and	is	a	crucial	first	step	in	the	acquisition	process.	An	IOI	not	only
communicates	your	interest	but	also	showcases	your	expertise	and	professionalism,	setting	the	stage	for	a	smooth	negotiation	process.	While	both	documents	signify	interest	in	a	business	transaction,	there	are	crucial	differences	between	the	two.	A	letter	of	interest,	or	indication	of	interest,	is	a	preliminary,	non-binding	communication	expressing
your	curiosity	in	acquiring	a	business.	It	is	a	conversation	starter,	opening	the	door	to	further	negotiations	and	discussions.	On	the	other	hand,	a	letter	of	intent	(LOI)	is	a	more	formal	and	binding	document	that	outlines	the	terms	and	conditions	of	a	proposed	transaction.	It	typically	follows	an	indication	of	interest	and	is	a	sign	that	both	parties	are
ready	to	move	forward	with	the	deal.	Think	of	it	like	dating:	the	IOI	is	your	flirtatious	glance	from	across	the	room,	while	the	LOI	is	a	more	serious	declaration	of	your	intentions	to	pursue	a	relationship.	Any	IOI	should	include	the	following	elements:	Introduction:	Establish	a	connection	with	the	seller	and	briefly	introduce	yourself	or	your	company.
Expression	of	Interest:	Clearly	state	your	interest	in	acquiring	the	business	and	any	relevant	experience	you	possess.	Preliminary	Valuation:	Provide	a	ballpark	range	for	the	business	valuation,	based	on	publicly	available	information.	Deal	Structure:	Outline	a	high-level	overview	of	the	potential	deal	structure,	including	financing	options	and	payment
terms.	Next	Steps:	Propose	a	plan	for	moving	forward,	such	as	signing	a	confidentiality	agreement	and	scheduling	a	meeting.	Closing:	End	on	a	positive	note,	expressing	your	excitement	about	the	potential	acquisition	and	your	eagerness	to	learn	more.	While	using	a	template	is	helpful,	personalizing	your	IOI	for	each	potential	acquisition	is	crucial.
Tailor	your	introduction	to	reflect	the	specific	business,	and	don’t	forget	to	highlight	any	industry	experience	or	qualifications	that	are	particularly	relevant	to	the	company	in	question.	If	you’re	interested	in	additional	resources,	this	post	is	part	of	a	series:	As	always,	be	sure	to	consult	with	your	M&A	lawyer	and	advisors	before	moving	forward.	Dear
[Target	Business	Owner’s	Name],	I	am	writing	to	express	my	interest	in	potentially	acquiring	[Target	Business	Name].	As	a	seasoned	[Your	Industry]	professional	with	a	strong	track	record	in	[Your	Specific	Expertise],	I	believe	that	my	experience	and	resources	would	be	a	valuable	asset	to	[Target	Business	Name]	and	help	drive	the	company	to	new
heights.	Below,	I	have	outlined	my	proposal	for	the	acquisition,	including	my	background,	proposed	transaction	structure,	and	next	steps.	gayavi	
[Provide	a	brief	introduction	of	yourself,	your	company	(if	applicable),	and	your	experience	in	the	industry.	mitime	Explain	why	you	are	interested	in	acquiring	the	target	business	and	how	your	background	and	expertise	can	contribute	to	the	growth	of	the	company.]	[Outline	the	proposed	structure	of	the	acquisition,	including	details	on	the	purchase
price,	deal	terms,	financing	arrangements,	and	potential	earn-outs	or	other	performance-based	compensation.]	a.	Purchase	Price:	[Specify	the	purchase	price	or	range	you	are	willing	to	consider.	
If	possible,	base	this	on	a	multiple	of	the	company’s	earnings,	cash	flow,	or	revenue.]	b.	Deal	Terms:	[Briefly	describe	the	deal	terms,	including	any	requirements	for	seller	financing,	non-compete	agreements,	or	management	agreements.]	c.	yubuyo	Financing:	[Explain	your	plan	for	financing	the	acquisition,	whether	through	bank	loans,	private	equity,
or	personal	funds.]	d.	Earn-Outs	&	Performance-Based	Compensation:	[If	applicable,	provide	details	on	any	earn-out	provisions	or	performance-based	compensation	that	may	be	included	in	the	deal	structure.]	[Describe	the	due	diligence	process	you	plan	to	undertake	to	evaluate	the	target	business.	Mention	any	specific	documents	or	information	you
will	require,	such	as	financial	statements,	customer	lists,	and	legal	agreements.	Additionally,	confirm	your	commitment	to	maintaining	confidentiality	during	the	process.]	[Provide	a	proposed	timeline	for	the	acquisition	process,	including	due	diligence,	negotiations,	and	closing.	Also,	outline	the	next	steps	for	both	parties	to	move	forward,	such	as
signing	a	letter	of	intent	or	scheduling	an	initial	meeting.]	Should	you	have	any	questions	or	require	additional	information,	please	do	not	hesitate	to	contact	me	directly	at	[Your	Email	Address]	or	[Your	Phone	Number].	I	look	forward	to	discussing	the	potential	acquisition	of	[Target	Business	Name]	and	exploring	the	possibility	of	a	mutually	beneficial
partnership.	Thank	you	for	considering	my	interest	in	[Target	Business	Name].	I’m	confident	that	my	background	and	resources,	combined	with	the	existing	strengths	of	the	company,	would	create	a	powerful	force	for	growth	and	success.	To	help	illustrate	the	point	and	make	this	real,	here’s	a	fictional	example	using	our	template	above.	Dear	Jane
Smith,	I	am	writing	to	express	my	interest	in	potentially	acquiring	Amazing	Tech	Solutions,	Inc.	As	a	seasoned	technology	investment	professional	with	a	strong	track	record	in	supporting	and	scaling	software	companies,	I	believe	that	my	experience	and	resources	would	be	a	valuable	asset	to	Amazing	Tech	Solutions	and	help	drive	the	company	to
new	heights.	Below,	I	have	outlined	my	proposal	for	the	acquisition,	including	my	background,	proposed	transaction	structure,	and	next	steps.	I	am	the	Managing	Director	of	Doe	Capital	Investments,	a	private	equity	firm	focused	on	investing	in	high-growth	technology	companies.	Over	the	past	decade,	we	have	successfully	invested	in	and	supported
more	than	30	software	and	technology	companies,	many	of	which	have	experienced	significant	growth	and	successful	exits.	We	are	particularly	interested	in	Amazing	Tech	Solutions	due	to	its	innovative	product	offerings,	strong	customer	base,	and	experienced	management	team.	Our	proposed	acquisition	structure	includes	details	on	the	purchase
price,	deal	terms,	financing	arrangements,	and	potential	earn-outs	or	other	performance-based	compensation.	a.	Purchase	Price:	We	propose	a	purchase	price	of	$15	million,	which	is	based	on	a	multiple	of	5x	Amazing	Tech	Solutions’	trailing	twelve-month	EBITDA	of	$3	million.	b.	Deal	Terms:	Our	proposal	includes	a	requirement	for	a	3-year	non-
compete	agreement	from	key	members	of	the	management	team	and	a	minimum	2-year	employment	agreement	for	the	current	CEO.	c.	Financing:	Doe	Capital	Investments	will	finance	the	acquisition	using	a	combination	of	cash	reserves	and	a	bank	loan.	d.	Earn-Outs	&	Performance-Based	Compensation:	We	propose	an	additional	earn-out	of	up	to	$3
million	based	on	the	achievement	of	specific	revenue	and	profitability	targets	over	the	next	three	years.	
We	plan	to	undertake	a	thorough	due	diligence	process	to	evaluate	Amazing	Tech	Solutions.	This	process	will	require	access	to	key	documents	and	information,	including	audited	financial	statements,	customer	contracts,	employee	agreements,	and	any	material	legal	documents.	We	are	committed	to	maintaining	strict	confidentiality	throughout	the
process	and	will	execute	a	non-disclosure	agreement	as	needed.	We	propose	the	following	timeline	for	the	acquisition	process:	Due	Diligence:	6-8	weeks	Negotiations:	2-3	weeks	Closing:	2-4	weeks	To	move	forward,	we	kindly	request	a	signed	letter	of	intent	and	an	initial	meeting	to	discuss	the	acquisition	further.	We	are	available	for	a	meeting	at
your	convenience.	Should	you	have	any	questions	or	require	additional	information,	please	do	not	hesitate	to	contact	me	directly	at	john.doe@doecapital.com	or	(555)	123-4567.	
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In	this	blog	post,	we’ll	dig	into	key	elements	of	an	IOI	and	share	a	template	to	save	you	time	and	potential	headaches.	
Imagine	you’ve	just	found	a	business	that	piques	your	interest.	But	how	do	you	express	your	curiosity	without	committing	to	the	purchase	just	yet?	Enter	the	indication	of	interest	letter.	An	indication	of	interest	is	a	concise,	non-binding	expression	of	your	interest	in	potentially	acquiring	a	business.	It	serves	as	a	foundation	for	further	discussions	and
is	a	crucial	first	step	in	the	acquisition	process.	An	IOI	not	only	communicates	your	interest	but	also	showcases	your	expertise	and	professionalism,	setting	the	stage	for	a	smooth	negotiation	process.	While	both	documents	signify	interest	in	a	business	transaction,	there	are	crucial	differences	between	the	two.	A	letter	of	interest,	or	indication	of
interest,	is	a	preliminary,	non-binding	communication	expressing	your	curiosity	in	acquiring	a	business.	It	is	a	conversation	starter,	opening	the	door	to	further	negotiations	and	discussions.	On	the	other	hand,	a	letter	of	intent	(LOI)	is	a	more	formal	and	binding	document	that	outlines	the	terms	and	conditions	of	a	proposed	transaction.	It	typically
follows	an	indication	of	interest	and	is	a	sign	that	both	parties	are	ready	to	move	forward	with	the	deal.	Think	of	it	like	dating:	the	IOI	is	your	flirtatious	glance	from	across	the	room,	while	the	LOI	is	a	more	serious	declaration	of	your	intentions	to	pursue	a	relationship.	

Imagine	you’ve	just	found	a	business	that	piques	your	interest.	But	how	do	you	express	your	curiosity	without	committing	to	the	purchase	just	yet?	ledijoma	
Enter	the	indication	of	interest	letter.	An	indication	of	interest	is	a	concise,	non-binding	expression	of	your	interest	in	potentially	acquiring	a	business.	It	serves	as	a	foundation	for	further	discussions	and	is	a	crucial	first	step	in	the	acquisition	process.	milejocugewemo	
An	IOI	not	only	communicates	your	interest	but	also	showcases	your	expertise	and	professionalism,	setting	the	stage	for	a	smooth	negotiation	process.	While	both	documents	signify	interest	in	a	business	transaction,	there	are	crucial	differences	between	the	two.	

Imagine	you’ve	just	found	a	business	that	piques	your	interest.	But	how	do	you	express	your	curiosity	without	committing	to	the	purchase	just	yet?	Enter	the	indication	of	interest	letter.	An	indication	of	interest	is	a	concise,	non-binding	expression	of	your	interest	in	potentially	acquiring	a	business.	mesusetiwujula	It	serves	as	a	foundation	for	further
discussions	and	is	a	crucial	first	step	in	the	acquisition	process.	An	IOI	not	only	communicates	your	interest	but	also	showcases	your	expertise	and	professionalism,	setting	the	stage	for	a	smooth	negotiation	process.	tulepi	While	both	documents	signify	interest	in	a	business	transaction,	there	are	crucial	differences	between	the	two.	A	letter	of	interest,
or	indication	of	interest,	is	a	preliminary,	non-binding	communication	expressing	your	curiosity	in	acquiring	a	business.	It	is	a	conversation	starter,	opening	the	door	to	further	negotiations	and	discussions.	
On	the	other	hand,	a	letter	of	intent	(LOI)	is	a	more	formal	and	binding	document	that	outlines	the	terms	and	conditions	of	a	proposed	transaction.	It	typically	follows	an	indication	of	interest	and	is	a	sign	that	both	parties	are	ready	to	move	forward	with	the	deal.	Think	of	it	like	dating:	the	IOI	is	your	flirtatious	glance	from	across	the	room,	while	the
LOI	is	a	more	serious	declaration	of	your	intentions	to	pursue	a	relationship.	Any	IOI	should	include	the	following	elements:	Introduction:	Establish	a	connection	with	the	seller	and	briefly	introduce	yourself	or	your	company.	Expression	of	Interest:	Clearly	state	your	interest	in	acquiring	the	business	and	any	relevant	experience	you	possess.
Preliminary	Valuation:	Provide	a	ballpark	range	for	the	business	valuation,	based	on	publicly	available	information.	Deal	Structure:	Outline	a	high-level	overview	of	the	potential	deal	structure,	including	financing	options	and	payment	terms.	Next	Steps:	Propose	a	plan	for	moving	forward,	such	as	signing	a	confidentiality	agreement	and	scheduling	a
meeting.	
Closing:	End	on	a	positive	note,	expressing	your	excitement	about	the	potential	acquisition	and	your	eagerness	to	learn	more.	
While	using	a	template	is	helpful,	personalizing	your	IOI	for	each	potential	acquisition	is	crucial.	Tailor	your	introduction	to	reflect	the	specific	business,	and	don’t	forget	to	highlight	any	industry	experience	or	qualifications	that	are	particularly	relevant	to	the	company	in	question.	If	you’re	interested	in	additional	resources,	this	post	is	part	of	a	series:
As	always,	be	sure	to	consult	with	your	M&A	lawyer	and	advisors	before	moving	forward.	Dear	[Target	Business	Owner’s	Name],	I	am	writing	to	express	my	interest	in	potentially	acquiring	[Target	Business	Name].	As	a	seasoned	[Your	Industry]	professional	with	a	strong	track	record	in	[Your	Specific	Expertise],	I	believe	that	my	experience	and
resources	would	be	a	valuable	asset	to	[Target	Business	Name]	and	help	drive	the	company	to	new	heights.	Below,	I	have	outlined	my	proposal	for	the	acquisition,	including	my	background,	proposed	transaction	structure,	and	next	steps.	
[Provide	a	brief	introduction	of	yourself,	your	company	(if	applicable),	and	your	experience	in	the	industry.	Explain	why	you	are	interested	in	acquiring	the	target	business	and	how	your	background	and	expertise	can	contribute	to	the	growth	of	the	company.]	[Outline	the	proposed	structure	of	the	acquisition,	including	details	on	the	purchase	price,
deal	terms,	financing	arrangements,	and	potential	earn-outs	or	other	performance-based	compensation.]	a.	Purchase	Price:	[Specify	the	purchase	price	or	range	you	are	willing	to	consider.	If	possible,	base	this	on	a	multiple	of	the	company’s	earnings,	cash	flow,	or	revenue.]	b.	Deal	Terms:	[Briefly	describe	the	deal	terms,	including	any	requirements
for	seller	financing,	non-compete	agreements,	or	management	agreements.]	c.	Financing:	[Explain	your	plan	for	financing	the	acquisition,	whether	through	bank	loans,	private	equity,	or	personal	funds.]	d.	Earn-Outs	&	Performance-Based	Compensation:	[If	applicable,	provide	details	on	any	earn-out	provisions	or	performance-based	compensation	that
may	be	included	in	the	deal	structure.]	[Describe	the	due	diligence	process	you	plan	to	undertake	to	evaluate	the	target	business.	Mention	any	specific	documents	or	information	you	will	require,	such	as	financial	statements,	customer	lists,	and	legal	agreements.	lewo	
Additionally,	confirm	your	commitment	to	maintaining	confidentiality	during	the	process.]	[Provide	a	proposed	timeline	for	the	acquisition	process,	including	due	diligence,	negotiations,	and	closing.	Also,	outline	the	next	steps	for	both	parties	to	move	forward,	such	as	signing	a	letter	of	intent	or	scheduling	an	initial	meeting.]	Should	you	have	any
questions	or	require	additional	information,	please	do	not	hesitate	to	contact	me	directly	at	[Your	Email	Address]	or	[Your	Phone	Number].	I	look	forward	to	discussing	the	potential	acquisition	of	[Target	Business	Name]	and	exploring	the	possibility	of	a	mutually	beneficial	partnership.	Thank	you	for	considering	my	interest	in	[Target	Business	Name].
I’m	confident	that	my	background	and	resources,	combined	with	the	existing	strengths	of	the	company,	would	create	a	powerful	force	for	growth	and	success.	zujejiseyici	To	help	illustrate	the	point	and	make	this	real,	here’s	a	fictional	example	using	our	template	above.	Dear	Jane	Smith,	I	am	writing	to	express	my	interest	in	potentially	acquiring
Amazing	Tech	Solutions,	Inc.	As	a	seasoned	technology	investment	professional	with	a	strong	track	record	in	supporting	and	scaling	software	companies,	I	believe	that	my	experience	and	resources	would	be	a	valuable	asset	to	Amazing	Tech	Solutions	and	help	drive	the	company	to	new	heights.	Below,	I	have	outlined	my	proposal	for	the	acquisition,
including	my	background,	proposed	transaction	structure,	and	next	steps.	I	am	the	Managing	Director	of	Doe	Capital	Investments,	a	private	equity	firm	focused	on	investing	in	high-growth	technology	companies.	Over	the	past	decade,	we	have	successfully	invested	in	and	supported	more	than	30	software	and	technology	companies,	many	of	which
have	experienced	significant	growth	and	successful	exits.	We	are	particularly	interested	in	Amazing	Tech	Solutions	due	to	its	innovative	product	offerings,	strong	customer	base,	and	experienced	management	team.	Our	proposed	acquisition	structure	includes	details	on	the	purchase	price,	deal	terms,	financing	arrangements,	and	potential	earn-outs
or	other	performance-based	compensation.	a.	Purchase	Price:	We	propose	a	purchase	price	of	$15	million,	which	is	based	on	a	multiple	of	5x	Amazing	Tech	Solutions’	trailing	twelve-month	EBITDA	of	$3	million.	b.	Deal	Terms:	Our	proposal	includes	a	requirement	for	a	3-year	non-compete	agreement	from	key	members	of	the	management	team	and	a
minimum	2-year	employment	agreement	for	the	current	CEO.	c.	Financing:	Doe	Capital	Investments	will	finance	the	acquisition	using	a	combination	of	cash	reserves	and	a	bank	loan.	d.	Earn-Outs	&	Performance-Based	Compensation:	We	propose	an	additional	earn-out	of	up	to	$3	million	based	on	the	achievement	of	specific	revenue	and	profitability
targets	over	the	next	three	years.	We	plan	to	undertake	a	thorough	due	diligence	process	to	evaluate	Amazing	Tech	Solutions.	This	process	will	require	access	to	key	documents	and	information,	including	audited	financial	statements,	customer	contracts,	employee	agreements,	and	any	material	legal	documents.	We	are	committed	to	maintaining	strict
confidentiality	throughout	the	process	and	will	execute	a	non-disclosure	agreement	as	needed.	We	propose	the	following	timeline	for	the	acquisition	process:	Due	Diligence:	6-8	weeks	Negotiations:	2-3	weeks	Closing:	2-4	weeks	To	move	forward,	we	kindly	request	a	signed	letter	of	intent	and	an	initial	meeting	to	discuss	the	acquisition	further.	We	are
available	for	a	meeting	at	your	convenience.	Should	you	have	any	questions	or	require	additional	information,	please	do	not	hesitate	to	contact	me	directly	at	john.doe@doecapital.com	or	(555)	123-4567.	I	look	forward	to	discussing	the	potential	acquisition	of	Amazing	Tech	Solutions	and	exploring	the	possibility	of	a	mutually	beneficial	partnership.
Thank	you	for	considering	my	interest	in	Amazing	Tech	Solutions.	I	am	confident	that	my	background	and	resources,	combined	with	the	existing	strengths	of	the	company,	would	create	a	powerful	force	for	growth	and	success.	Sincerely,	John	Doe	Managing	Director	Doe	Capital	Investments	{"appState":
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The	indication	of	interest	(also	known	as	the	indication	or	IOI)	is	a	key	landmark	in	any	M&A	deal.	This	document	provided	by	the	Buyer	suggests	a	valuation	range	that	he	is	willing	to	pay	for	a	company.	Typically,	a	Seller	receives	indications	from	numerous	Buyers.	If	the	Buyer’s	indication	is	acceptable,	the	next	step	is	for	her	to	attend	a
management	meeting	and	submit	a	letter	of	intent.

Think	of	the	indication	as	akin	to	a	father	asking	his	daughter’s	date,	“What	are	your	intentions	with	my	daughter,	young	man?”	The	indication	provides	an	overview	of	Buyer’s	intentions	and	sets	the	stage	for	what	the	final	deal	will	(well,	may)	look	like.

An	indication	may	sound	like	a	teaser,	and	in	some	ways	it	is.	
A	teaser	is	compiled	by	a	Seller	(or	a	Seller’s	intermediary);	an	indication	of	interest	is	created	by	the	Buyer.	Essentially,	the	indication	is	the	Buyer’s	teaser.

The	teaser	is	document	(often	anonymous)	that	explains	the	basics	of	the	company	for	sale:	products,	customers,	revenues,	profits.	The	indication	isn’t	anonymous;	it’s	a	specific	Buyer’s	first	volley,	expressing	the	Buyer’s	interest	in	a	written	and	therefore	somewhat	formal	medium.

As	a	rule,	a	Seller	shouldn’t	meet	with	a	Buyer	until	he	knows	that	Buyer’s	intentions.	An	indication	of	interest	is	simply	a	quick	way	for	the	Buyer	to	say	to	the	Seller,	“We’re	interested	in	doing	a	deal.”

The	document	goes	on	to	say,	“Based	on	the	information	you’ve	provided	us,	we’re	interested	in	buying	your	company	and	are	willing	to	pay	a	price	somewhere	between	X	and	Y.”	The	key	component	of	the	indication	is	the	valuation	range.	But	other	considerations	lurk	in	this	short	and	quick	document.

Even	though	the	indication	isn’t	a	binding	offer	and	likely	contains	some	legal-weasel	words	about	it	“not	constituting	an	actual	offer,”	the	mere	existence	of	the	indication	helps	elevate	the	offer	to	something	more	substantial	than	a	simple	discussion.	Putting	words	on	paper	is	a	powerful	thing.
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The	indication	of	interest	(also	known	as	the	indication	or	IOI)	is	a	key	landmark	in	any	M&A	deal.	This	document	provided	by	the	Buyer	suggests	a	valuation	range	that	he	is	willing	to	pay	for	a	company.	Typically,	a	Seller	receives	indications	from	numerous	Buyers.	If	the	Buyer’s	indication	is	acceptable,	the	next	step	is	for	her	to	attend	a

https://irp-cdn.multiscreensite.com/7ee810fa/files/uploaded/92936493438.pdf
https://jimdo-storage.global.ssl.fastly.net/file/c9fd6d35-0134-4c30-8d1f-39e7d033e48a/ce6b7e1e-4daf-49b9-a278-7d8dc33e5950.pdf
https://uploads-ssl.webflow.com/64ee05fbf326da0c6785eeda/6527d79bd845e12e5dad01df_nixilusorasajawigusel.pdf
https://irp-cdn.multiscreensite.com/448b94f2/files/uploaded/kafom.pdf
https://5.imimg.com/data5/SELLER/Doc/2023/10/352185699/TP/UM/AV/200126068/99fc76ce-c108-4557-81bf-15ccb337d81e.pdf
https://irp-cdn.multiscreensite.com/b410dec4/files/uploaded/11882530866.pdf


management	meeting	and	submit	a	letter	of	intent.

Think	of	the	indication	as	akin	to	a	father	asking	his	daughter’s	date,	“What	are	your	intentions	with	my	daughter,	young	man?”	The	indication	provides	an	overview	of	Buyer’s	intentions	and	sets	the	stage	for	what	the	final	deal	will	(well,	may)	look	like.

An	indication	may	sound	like	a	teaser,	and	in	some	ways	it	is.	A	teaser	is	compiled	by	a	Seller	(or	a	Seller’s	intermediary);	an	indication	of	interest	is	created	by	the	Buyer.	Essentially,	the	indication	is	the	Buyer’s	teaser.

The	teaser	is	document	(often	anonymous)	that	explains	the	basics	of	the	company	for	sale:	products,	customers,	revenues,	profits.	The	indication	isn’t	anonymous;	it’s	a	specific	Buyer’s	first	volley,	expressing	the	Buyer’s	interest	in	a	written	and	therefore	somewhat	formal	medium.

As	a	rule,	a	Seller	shouldn’t	meet	with	a	Buyer	until	he	knows	that	Buyer’s	intentions.	
An	indication	of	interest	is	simply	a	quick	way	for	the	Buyer	to	say	to	the	Seller,	“We’re	interested	in	doing	a	deal.”

The	document	goes	on	to	say,	“Based	on	the	information	you’ve	provided	us,	we’re	interested	in	buying	your	company	and	are	willing	to	pay	a	price	somewhere	between	X	and	Y.”	The	key	component	of	the	indication	is	the	valuation	range.	But	other	considerations	lurk	in	this	short	and	quick	document.

Even	though	the	indication	isn’t	a	binding	offer	and	likely	contains	some	legal-weasel	words	about	it	“not	constituting	an	actual	offer,”	the	mere	existence	of	the	indication	helps	elevate	the	offer	to	something	more	substantial	than	a	simple	discussion.	Putting	words	on	paper	is	a	powerful	thing.
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