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2

Chapter 2 

Configuring Condition Contracts for 
Customer Rebates

We begin our discussion of configuring condition contracts in 

SAP S/4HANA with a focus on customer rebates.

Using a customer rebate is a common scenario in cases where customers become eligi-

ble for a rebate as per the sales agreement. This amount can also be accrued over a

period of time, and then finally can be settled. Organizations use this scenario as they

collaborate with different stakeholders and provide rebates that eventually help to

boost sales. SAP has provided standard condition contract types and condition types

for these rebates, accruals, and settlements. In the course of the book, we’ll leverage the

standard configurations with modifications as required for these scenarios.

This chapter covers standard settlement management configuration and document

types for customer rebate scenarios. As we’ll detail throughout the chapter, the stan-

dard settings can be customized at various nodes for different sales rebate business

scenarios. In the next chapter, we’ll walk through the step-by-step process flows for

sales rebate scenarios, taking the perspective of business users. The configurations

done by the consulting or implementation team in this chapter will be the backbone

for the sales rebate scenarios that are explained in the next chapter.

The configurations for condition contract management can be broadly divided into the

following areas:

� Configuration for pricing, including condition contract conditions, covered in Sec-

tion 2.1

� Configuration for condition contract maintenance, covered in Section 2.2

� Configuration for condition contract settlement, covered in Section 2.3

Let’s begin with the pricing settings.

2.1    Configure Pricing with Condition Contract Conditions

In this section, we’ll describe the base configurations for pricing that are used for con-

dition contract creation, accrual posting, rebate calculation, reversal, and settlement.

Our focus will mostly be on the condition types and settings that will be maintained in

the condition contracts and settlement process.
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2.1.1    Define Pricing Condition Tables

During pricing for condition contracts, the rebates, accruals, and settlement amount

will be determined through the pricing procedures maintained for settlement manage-

ment. These procedures will contain the condition types, following the standard condi-

tion technique used in SAP to fetch data records. The condition types will have

respective access sequences assigned to these accesses and will contain the different

condition tables sequenced in a specific order. These pricing condition tables consist of

different key fields and represent the condition records.

To define pricing condition tables, use the following menu path: Logistics – General •

Settlement Management • Basic Settings • Pricing • Sales (SD) • Define Condition Tables •

Create Condition Tables.

In the condition contract functionality, condition records are maintained in condition

contracts. Therefore, the condition record that is being created for a condition table

contains Condition Contract (with the technical name COCO_NUM) as one of the key or

access fields.

Based on the business requirements, you can create new tables and add fields from

field catalogs as required. To do this, double-click on the required fields (e.g., Customer

Group, Dest. Country/Region) in the Field Catalog on the right side of Figure 2.1, and

move them under the Selected Fields on the left. Click on the Technical View button at

the top, and review the fields, as shown in Figure 2.2. If the newly added field is required

at the item level, mark its checkbox in the Item Field column. Then click on the red and

white generate icon on the top left. This will generate the fields and create the table

accordingly. In the example, custom table 904 is created. Some of the standard tables

provided by SAP are also listed in Table 2.1.

Figure 2.1  Create Condition Table
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Figure 2.2  Condition Table Technical View

2.1.2    Maintain Pricing Access Sequences

Once created, pricing condition tables are maintained in a sequence and get assigned

to the respective condition types. During pricing calculation, the condition records will

be searched according to the sequence maintained in the respective access sequence.

To define pricing access sequence, use the following menu path: Logistics – General •

Settlement Management • Basic Settings • Pricing • Sales (SD) • Define Access Sequences •

Change Access Sequences.

To create a new access sequence, you can create new entries or copy an existing access

sequence from the list of SAP standard access sequences, as shown in Figure 2.3.

Figure 2.3  Access Sequences

Select an access sequence, and create or copy the access sequence to create a new access

sequence. In the example in Figure 2.4, access ZRE1 is created. Then double-click on the

Condition Table Key Fields Description Technical Name

Table 4AB Condition Contract COCO_NUM

Table 163 Condition Contract and Material COCO_NUM and MATNR

Table 4AO Condition Contract and Customer COCO_NUM and KUNNR

Table 2.1  Standard Pricing Condition Tables and Keys
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Accesses folder in the left menu tree, and click on New Entries to add the new table 904
to access ZRE1. Then double-click on Fields in the left menu tree to assign the fields

automatically, as shown in Figure 2.5.

Figure 2.4  Adding a Table to Access

Figure 2.5  Assigning Fields to a Table

Table 2.2 lists some of the standard tables and requirements that are assigned to the

access sequences. Standard access sequences RE01 and REA1 have the same tables

assigned.

Note that access sequence RE01 has requirement 75 assigned to it, which checks

whether the condition table is relevant for settlement. Meanwhile, access sequence

REA1 has requirement 67 assigned. By using this requirement along with the Exclusive

flag, the access search continues for all the relevant contracts and filters them out for

Access Sequence Tables Comments

RE01 Sales Rebate Tables 163, 4A0, and 4AB Requirement 75 assigned

REA1 Sales Rebate Accruals Tables 163, 4A0, and 4AB Requirement 67 assigned to 

table 163 and table 4A0

Table 2.2  Access Sequence and Tables Assigned
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further access—instead of stopping after a successful hit within a condition type.

Therefore, with this requirement, the Exclusive flag shown in Figure 2.4 works on both

the condition type and contract levels.

2.1.3    Define Pricing Condition Types

Now that the access sequence and respective condition tables are in place, pricing con-

dition types must be configured and the respective access sequences must be assigned

to the condition types. Recall that condition types will be used in the settlement pricing

procedure to calculate accruals, rebates, and settlement amounts. Few condition types

are functional without an access sequence and these condition types will be used in

pricing procedures to calculate the values through the program. Therefore, searching

condition records through an access isn’t required, and these condition types are func-

tional without an access sequence.

To define pricing condition types, use the following menu path: Logistics – General •

Settlement Management • Basic Settings • Pricing • Sales (SD) • Define Condition Types •

Set Pricing Condition Types.

To create a new condition type, you should create a new entry or copy an existing con-

dition type with similar parameters, as shown in Figure 2.6. The new condition types

can then be included in condition contracts or settlement pricing procedures, as appro-

priate. You can see that condition type ZRE1 is created in the system later in this section

in Figure 2.7 and Figure 2.8.

Figure 2.6  Create New Entries or Copy Condition Types

The following condition types are provided by SAP and are used in sales rebate scenar-

ios:

� REA1 (Rebate Accruals) 

For accruals in sales documents, you need to maintain condition type REA1 in the

sales pricing procedure. This condition type is also maintained as data records in the

condition contract with the respective percentage. Because this is an accrual condi-

tion type, the Accrual indicator is set in the configuration (in the Control Data 2 sec-

tion of the condition type screen).
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� RES1 (Rebate)

This condition type is maintained as data records in the condition contract with the

respective percentage and used to calculate the rebates during the settlement run.

� REBV (Rebate Business Vol) 

This condition type is maintained in the settlement pricing procedure and is used by

the settlement program to calculate the business volume as specified by the field

combinations in the condition contracts.

� RES2 (Rebate Part Settl Rev)

This condition type is maintained in the settlement pricing procedure and is used to

store the amounts of previous partial settlements.

� REA5 (Rebate Accruals Settl)

This condition type is maintained in the settlement pricing procedure and is used to

update the accruals index during the settlement run.

� RED1 (Rebate Accruals)

This condition type is maintained in the settlement pricing procedure and is used to

determine the accrual amount for delta accruals. It uses condition type REA1 as a ref-

erence, and is useful for calculating the net amount for accrual updates.

� RED2 (Rebate Accr Total)

This condition type is maintained in the settlement pricing procedure and is used to

determine the total amount of already reversed accruals.

� RETX (Rebate Tax)

This condition type is maintained in the settlement pricing procedure and is used

when the rebate is considered as a service.

� RETT (Rebate Tax Trigger)

This condition type is maintained in the settlement pricing procedure and is used

for goods-related taxation.

� RENT (Rebate Net Amount)

This condition type is maintained in the settlement pricing procedure and is used

for business volume in manually created settlement documents.

� AS01 (Tax Trigger)

This condition type is maintained in the settlement pricing procedure and is used as

a tax trigger in manually created settlement documents.

� MWAS (Output Tax)

This condition type is maintained in the settlement pricing procedure and is used to

receive the value determined from condition types RETT or AS01.

� REU1 (Rebate Unlikelihood)

This condition type is maintained in the condition contract with a value of 100%.

This means if the business volume target isn’t reached, then existing accruals will be

reversed and no accruals will be created.
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� REAT (Rebate Total Accruals)

This condition type is maintained in the settlement pricing procedure and is used

for posted accruals in manually created settlement documents.

The following reversal condition types are used in rebate scenarios and will be used to

calculate the reversal amount as applicable:

� REJ1 (Rebate Adjustment) 

This condition type is maintained in the condition contract and settlement pricing

procedure. It’s used if correction is required for the rebate amount.

� REBD (Rebate Bus Vol Delta) 

This condition type is maintained in the condition contract and settlement pricing

procedure. It’s used if correction is required for the business volume.

� REA2 (Rebate Accruals Rev)

This condition type is maintained in the settlement pricing procedure and is used to

reverse accruals during settlement runs.

We’ll discuss the use of condition types in pricing procedures in Section 2.1.8 where the

condition types are used in the pricing procedures for different scenarios.

As businesses carry out daily transactions and build business volume by creating bill-

ing documents, sales rebate accruals may need to be calculated and posted till settle-

ment is carried out. Condition types for rebate accruals can be used in such scenarios.

As an example, condition type ZRE1 is shown in Figure 2.7 and Figure 2.8, which is a cus-

tomized version of a rebate accrual condition type. Other condition types and their

relevant parameters are listed in Table 2.3.

Recall that values for some of the condition types will be predetermined, so you don’t

have to manually assign access to them. For example, business volume for condition

type REBV will be calculated by the program during the settlement run, and the corre-

sponding values will be determined automatically.

Condition types REA1, REA5, and REA2 are marked as accruals in the Control Data 2 sec-

tion of the configuration screen. This ensures the values are posted to the correspond-

ing accrual account during pricing and account determination.

Condition types RETX, RETT, and RED1 have reference condition types maintained,

meaning that they will be able to refer to and use the condition records for the refer-

ence condition type. For example, condition type RETX will refer the condition record

maintained for condition type MWST.
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Figure 2.7  Condition Types (Part 1)

Figure 2.8  Condition Types (Part 2)
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Condition 

Type

Description Access 

Sequence

Condition 

Class

Accruals Reference 

Condition 

Type

REA1 Rebate Accruals REA1 Discount or 

surcharge

Accrual

RES1 Rebate RE01 Discount or 

surcharge

REBV Rebate Business Vol. Discount or 

surcharge

RES2 Rebate Part Settl Rev Discount or 

surcharge

REA5 Rebate Accruals Settl Discount or 

surcharge

Accrual

RED1 Rebate Accruals RE01 Discount or 

surcharge

REA1

RED2 Rebate Accr Total Discount or 

surcharge

RETX Rebate Tax RET1 Taxes MWST

RETT Rebate Tax Trigger RET1 Tax classifi-

cation

MWST

RENT Rebate Net Amount Prices

AS01 Tax Trigger Tax classifi-

cation

MWAS Output Tax Taxes

REU1 Rebate Unlikelihood RE01 Discount or 

surcharge

REAT Rebate Total Accruals Discount or 

surcharge

REJ1 Rebate Adjustment RE01 Discount or 

surcharge

REBD Rebate Bus Vol Delta RE01 Discount or 

surcharge

REA2 Rebate Accruals Rev Discount or 

surcharge

Accrual

Table 2.3  Condition Types and Corresponding Parameters
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2.1.4    Specify Condition Contract Relevance for Condition Types

In the previous section, you defined the condition types. Now you need to specify them

as relevant for condition contract functionality. To define condition contract relevance

for condition types, use the following menu path: Logistics – General • Settlement

Management • Condition Contract Management • Condition Contract Conditions •

Sales • Specify CC-Relevance and Copy Control for Condition Types.

Let’s look at two important fields in this node:

� Relevant for CC Determination

By checking this field, the condition types become relevant for determination of

condition contracts during pricing of a document associated with the condition con-

tracts. For example, when an invoice is created with the condition type, the system

will trigger the determination for relevant condition contracts to calculate the con-

dition value.

� Usage

This parameter controls the usage of the condition type in condition contract man-

agement. Based on this parameter, the code will perform certain checks and restrict

certain functions. SAP has provided the usage options listed in Table 2.4.

Usage Description

1 Settlement Condition

2 Accruals

3 Other Contract Condition

4 Unlikelihood

5 Settlement Condition with Accruals

6 Accrual from Settlement Condition

7 Settlement Condition Adjustment

8 Other Contract Condition (Adjustments)

9 Accruals for Chargeback

A Business Volume

B Offset Preceding Settlements

C Accrual Reversal

D Accrual from Settlement

E Net Amount in Manual Settlement

O Other Settlement Document Condition

Table 2.4  Usage Options
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For standard condition types, this is shown in Figure 2.9. For the condition type ZRE1

that you created in previous steps, both the fields are updated, as shown in Figure 2.10.

Figure 2.9  Specify Condition Contract Relevance for Condition Types

Figure 2.10  Specify Condition Contract Relevance for Condition Type ZRE1

2.1.5    Define Condition Type Groups

In the previous sections, you defined the condition types. Now you need to group them

for rebate processing and assign the groups to the respective condition contract type.

To define condition type groups, use the following menu path: Logistics – General •

Settlement Management • Condition Contract Management • Condition Contract Con-

ditions • Sales • Define Condition Type Groups.

In the condition type groups, condition types and associated tables are grouped

together for rebate processing. In this section, you’ll create a condition type group, and

in the following section, we’ll explain how to assign the condition types to the condi-

tion type groups. To create a new condition type group, you need to create a new entry

or copy an existing condition type with similar parameters. As an example, condition

type group ZS01 is created in the system and shown in Figure 2.11. Then the condition
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type grouping must be assigned to the condition contract type to be effective. For

example, condition type group ZS01 is assigned to the condition contract type 0S01

Sales Rebate in Figure 2.12. The node for configuring condition contract types is covered

in Section 2.2.8.

Figure 2.11  Create a New Condition Type Group

Figure 2.12  Assign a Condition Type Group in the Condition Contract Type Field

SAP has provided grouping 0S01 Sales Rebate and grouping 0S02 Sales Rebate Mult-

Cust, as shown in Figure 2.13.

Figure 2.13  Other Condition Type Groups
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Group 0S01 is assigned to condition contract type for one customer (0S01 Sales

Rebate), and group 0S02 is assigned to condition contract type for multiple customers

(0S02 Sales Rebate Multiple Customers). As shown in Figure 2.14, condition type groups

are listed, and condition types will be assigned in the next section by clicking on the

Condition Types for Group folder.

Figure 2.14  Condition Type Group

2.1.6    Assign Condition Types to Condition Type Groups

To assign condition types to the condition type groups you just created, use the follow-

ing menu path: Logistics – General • Settlement Management • Condition Contract

Management • Condition Contract Conditions • Sales • Assign Condition Types to Con-

dition Type Groups.

Figure 2.15  Condition Type Group 0S01 and Assigned Condition Types

Note

During assignment of condition types to a group, SAP has provided the option of

assigning multiple condition types to a group. If a single condition type is used, then
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multiple tables can be grouped by repeating the same condition type. For example, as

shown in Figure 2.15, a single condition type for rebate RES1 is assigned in group 0S01

with tables 4AB (Condition Contract) and 163 (Condition Contract/Material). Similarly,

in group 0S02, additionally table 4A0 (Condition Contract/Customer) is assigned so

that rebates can be maintained for multiple customers as well.

To use the new condition type group, select the relevant condition type group, and

then double-click on Condition Types for Group in the Dialog Structure pane on the left;

the condition types assigned to the group will be displayed. To assign new condition

types and tables, click on New Entries to add the same. For example, condition type

ZRE1 and its corresponding tables are assigned to condition type group ZS01, as shown

in Figure 2.16.

For a condition group, if Usage of Condition Contract Number for Condition Type is

marked as A, then the condition types for which the Relevant for Condition Contract

Determination in Pricing indicator is set can be assigned.

Figure 2.16  Assign Condition Types to Condition Type Group

2.1.7    Define Account Keys

Now you need to review and create the account keys that are required for account

determination during rebate and accrual posting. To define account keys for account

determination, use the following menu path: Logistics – General • Settlement Manage-

ment • Basic Settings • Account Determination • Revenue Account Determination (SD) •

Define and Assign Account Keys • Define Account Key.

Account key 0S1 (Rebate Sales) is defined and will be used in pricing procedures for

determination of rebate and accrual condition types. If new keys need to be created to

differentiate the account postings in finance, then click on New Entries, as shown in

Figure 2.17, or copy existing keys and rename them accordingly. In addition, you must
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assign the new account key with the corresponding condition type in pricing and con-

figure the account determination accordingly.

Figure 2.17  Define Account Key

2.1.8    Define Pricing Procedures

Now that the condition types, access sequence, and account keys have been defined,

let’s focus on the pricing procedures that will be used by the settlement program. To

define pricing procedures for settlement management, use the following menu path:

Logistics – General • Settlement Management • Basic Settings • Pricing • Sales (SD) •

Define Pricing Procedures.

SAP has provided pricing procedures for several scenarios. These pricing procedures

cover not only the basic sales rebate scenarios, delta, and manual rebates but also other

variations related to whether tax for the rebate is considered as service or revenue

reductions. SAP has provided the German pricing procedure as a template for refer-

ence. For specific countries, these pricing procedures can be copied and adapted to the

specific scenarios. For example, new tax or accrual condition types can be added

according to the country tax rules and business processes. In this section, we’ll be dis-

cussing pricing procedures A10005 Rebates (Germany), A10006 Rebates Delta Accrual

(Germany), A10007 Rebates (Goods Rel.) (Germany), and A10008 Rebates Manual (Ger-

many), which are shown in Figure 2.18. To create new pricing procedures, select the rel-

evant pricing procedure, and click on the Copy As button beside New Entries. This will

copy the existing pricing procedure. Then update the relevant changes as required. In

the example in Figure 2.19, pricing procedure ZA1007 Rebate (Goods Rel.)-XYZ is cre-

ated.

Figure 2.18  Define Pricing Procedures
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Figure 2.19  Create New Pricing Procedure

Pricing Procedure A10005 Rebates (Germany)

During a partial or final settlement run, you can use pricing procedure A10005 Rebates

(Germany) to calculate rebates, as shown in Figure 2.20. Let’s walk through the import-

ant condition types for this pricing procedure and consider their relevance in settle-

ment management.

� REBV (Rebate Business Vol.) 

When the settlement program is run, the program calculates the business volume

through this condition type. Based on the business volume, the rebates will be calcu-

lated in the next steps. Other standard settings (e.g., Manual indicator, Statistical

indicator, and the Subtotal field) are shown in Figure 2.20.

� REBD (Rebate BusVol Delta)

If a fixed amount of business volume is maintained in the condition contract for

condition type REBD, then the settlement program determines the fixed amount

and adjusts the business volume. The condition record is maintained in the Condi-

tion Contract Conditions section and relevant tables. As this amount is determined

through the access sequence tables assigned with REBD, the Manual indicator isn’t

required. Subtotal 7 (KOMP-BONBA) has been used to store the business volume

amount.

� RES1 (Rebate)

Because you have the business volume from REBV or REBD from previous steps,

rebates are calculated based on the business volume and stored in Subtotal 1 to 6 as

suitable. As shown in Figure 2.20, Subtotal 1 (KOMP-KZWI1) has been used to store

the rebate amount.
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Figure 2.20  Pricing Procedure A10005 Rebates (Germany)

� REJ1 (Rebate Adjustment)

If a fixed amount of rebate is maintained in the condition contract for REJ1, the set-

tlement program determines the fixed amount and adjusts the rebate amount cal-

culated through RES1 in the previous step.

� REV1 (Rebate Verified) 

This is also a fixed amount and is maintained in the condition contract. When the

settlement program determines the fixed amount in REV1, the rebates calculated in

previous steps are set to inactive. This deactivation happens through condition

exclusion and will be explained further in later sections.

� RES2 (Rebates PartSettl Rev)

The settlement program calculates all the partial settlements and uses condition

type RES2 to store the amount in Subtotal 1 to 6 as suitable. As shown in Figure 2.20,

Subtotal 3 (KOMP-KZWI3) is used to store the same.

� Net Amount

With all the total rebates calculated based on condition types RES1, REJ1, and REV1,

and with the previously settled rebates set through condition type RES2, the net of

these is calculated in Net Amount. In addition, an Alt. Calculation of Condition

amount is configured as 2 in the Net Amount line, as shown in Figure 2.20.

� RETX (Rebate Tax)

Tax is calculated based on the net amount. Condition type RETX has a reference con-

dition type MWST, and, therefore, it’s determined accordingly using the correspond-

ing access sequence.

� Gross Amount

This is the sum of net amount and tax amount. As shown in Figure 2.20, Subtotal 9

(KOMP-BRTWR) has been used to store the gross amount.
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� REA2 (Rebate Accruals Rev)

The settlement program calculates the amount of accrual reversal and stores the

value in a subtotal. As shown in Figure 2.20, Subtotal 2 (KOMP-KZWI2) is used to

store the same.

� REA5 (Rebate AccrualsSettl)

Any excess amount that is calculated as the difference between REA2 Rev Accrual

and net value, will be transferred to Subtotal 2. If you want to settle any amount of

rebate manually, you can maintain REV1 in the condition contract. Then, during the

settlement run, SAP S/4HANA will keep track of the excess accrual amount through

REA5 and post accordingly.

Pricing Procedure A10006 Rebates Delta Accrual (Germany)

During the delta settlement run, you can use pricing procedure A10006 Rebates Delta

Accrual (Germany) to calculate rebates, as shown in Figure 2.21. We already explained

the settings and relevance of the important condition types, so let’s focus specifically

on relevant parameters for delta accrual and settlement.

Figure 2.21  Pricing Procedure A10006 Rebates Delta Accrual (Germany)

As explained in previous sections, condition type RES1 (Rebates) is maintained in the

condition contract, and it calculates rebates based on the business volume from previ-

ous steps. In the next step, condition type RED1 (Rebate Accruals) is used to determine

the accrual amount with accrual conditions maintained for REA1. RED1 uses REA1 as a

reference condition type, so all the condition records maintained for REA1 will be appli-

cable for RED1 as well. In addition, condition types RES1 and RED1 will be maintained in

exclusion groups for pricing A10006, where the condition with a higher percentage

will apply. So, if the rebate and accrual percentages are different, the higher of the two

will be applicable and won’t be calculated twice.
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In scenarios where the business volume target isn’t achieved, condition type REU1

(Rebate Unlikelihood) is used. In the condition contract condition record, if REU1 is

maintained as 100%, and if the target business volume isn’t reached by 100%, then the

existing accruals will be reversed, and no accruals will be created.

Pricing Procedure A10007 Rebates (Goods Rel.) (Germany)

In this section, we’ll explain pricing procedure A10007 Rebates (Goods Rel.) (Germany),

which is shown in Figure 2.22. Again, having already explained the settings and rele-

vance of the important condition types related to pricing procedure A10005, we’ll now

focus on how tax is determined and is different for pricing procedure A10007. For

goods-related taxation, sales rebates are considered as normal revenue reduction, and

the tax that is valid for the sales of the material is applied.

Figure 2.22  Pricing Procedure A10007 Rebates (Goods Rel.) (Germany)

During settlement run for goods-related taxation scenarios, the tax code may or may

not be determined from the business volume data. If the tax code is determined from

the business volume data, then condition type AS01 will be activated. If the tax code

could not be determined from business volume data, then condition type RETT will be

activated. This is controlled by requirement 69 CCS: Tax Trigger. To fetch the tax code,

condition type RETT will use the reference condition type MWST and its corresponding

records. Once the tax code is determined, the relevant tax percentage is retrieved from

it using the finance tax calculation procedure and tax code, as shown in Figure 2.23.

Then the percentage is passed on to condition type MWAS for calculating the relevant

tax amount in such scenarios, as shown in Figure 2.24.

Note that condition type MWAS should be included in both the financial accounting

(FI) tax calculation procedure and the settlement pricing procedure for successful

determination of tax codes.
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Figure 2.23  Finance Tax Calculation Procedure

Figure 2.24  Output Tax Code

Pricing Procedure A10008 Rebates Manual (Germany)

Pricing procedure A10008 Rebates Manual (Germany) is shown in Figure 2.25. This pric-

ing procedure can be used when a settlement document needs to be created for an

external invoice sent by a customer. For external invoices, tax data is determined from

the manual entries in settlement documents. Condition type RENT holds the net value

that is entered in the settlement document item. Condition type AS01 triggers the tax

determination, and requirement 65 prevents condition records from being read. The

tax percentage is then adopted by condition type MWAS Output Tax.

Now that you’ve defined the pricing procedures and included all the relevant condition

types, you need to specify the rules so that the relevant condition types for the scenario

is determined and the rest of the condition types are excluded. For this, you need to

define the exclusion, which is covered in the next section.
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Figure 2.25  Pricing Procedure A10008 Rebates Manual (Germany)

2.1.9    Define the Exclusion for Groups of Conditions

For pricing procedures, several condition types are used to determine the correct pric-

ing. If several condition records are valid at the same time, then you can use exclusion

groups to compare condition types and specify a rule to determine the appropriate

one. In the following section, you’ll review and create the exclusions for condition

types.

To define exclusions for groups of conditions, use the following menu path: Logistics –

General • Settlement Management • Basic Settings • Pricing • Sales (SD) • Condition

Exclusion for Groups of Conditions.

As shown in Figure 2.26, you need to follow three steps for enabling the exclusion func-

tionality during pricing: (1) create condition exclusion groups, (2) assign condition

types to the exclusion groups, and (3) assign the condition exclusion groups to the pric-

ing procedures.

Figure 2.26  Setting Up Exclusion Groups for Conditions

To create an exclusion group, click on Define Condition Exclusion Groups, and then cre-

ate new entries or copy an existing entry and rename it. As shown at the bottom of

Figure 2.27, exclusion groups ZS01 and ZS02 have been created.
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Figure 2.27  Define Condition Exclusion Groups

To assign the condition types to exclusion groups, follow the second step (refer to

Figure 2.26). Click on Assign Condition Types to Exclusion Groups, and assign the respec-

tive condition types, as shown in Figure 2.28.

Figure 2.28  Assign Condition Types to Exclusion Groups

To assign the exclusion groups to the pricing procedure, follow the third step (refer to

Figure 2.26), and click on Maintain Condition Exclusion for Pricing Procedures. Select

the pricing procedure, and double-click on Exclusion. Then assign the exclusion groups

by selecting New Entries, as shown in Figure 2.29. The condition types can be compared

and selected based on the rules as indicated by the condition exclusion procedure. The

condition exclusion procedures are listed in Table 2.5. In the example, we’ve selected D –

Exclusive (see the ConditExcl and Procedure columns in Figure 2.29), so if the condition

type REV1 Rebate Verified in the first group ZS02 is active, then the condition types REJ1

Rebate Adjustment and RES1 Rebate in the second group 0S03 will be set as inactive.

Figure 2.29  Maintain Condition Exclusion for Pricing Procedures

Condition Exclusion Procedure Description

A Best condition between condition types

B Best condition within the condition types

Table 2.5  Condition Exclusion Procedures
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2.1.10    Define Document Schema Groups for Settlement Document Types

A condition contract can be settled in different ways, depending on the business

requirement (e.g., final settlement, partial settlement, delta settlement, delta accruals,

and reversals). To cater to this need, the respective pricing procedure needs to be deter-

mined for the settlement document types. Using a document schema group allows you

to group the settlement document types for pricing procedure determination. The

group is assigned to the settlement document types. To define document schema

groups for settlement document types, use the following menu path: Logistics – Gen-

eral • Settlement Management • Basic Settings • Pricing • Define Document Schema

Groups for Settlement Document Types.

For sales rebate scenarios, SAP has provided document schema groups for various sce-

narios, as shown in Figure 2.30. For example, document schema groups are available

for sales rebate, delta, and manual scenarios. If new schema groups are required

beyond those provided, click on New Entries or copy an existing one to rename it.

Some of the available settlement document types and corresponding document

scheme groups are listed in Table 2.6.

Figure 2.30  Define Document Schema Groups for Settlement Document Types

C Best condition between the two exclusion groups

D Exclusive

E Least favorable within the condition type

F Least favorable between the two exclusion groups

L Least favorable between condition types

Settlement 

Document Type

Settlement Document 

Description

Document Schema 

Group

Document Schema 

Group Description

0S12 Sales Rebate 0S Sales Rebate

Table 2.6  Settlement Document Types and Document Schema Groups

Condition Exclusion Procedure Description

Table 2.5  Condition Exclusion Procedures (Cont.)
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Document schema groups are assigned to the settlement document type in the pricing

section, as shown in Figure 2.31. When the settlement run happens, the pricing determi-

nation uses this assignment to select the appropriate pricing.

Figure 2.31  Document Schema Group Assigned to Settlement Document Type in the Pricing 

Section

0S22 Sales Rebate Parked 0S Sales Rebate

0S52 Sales Rebate Proforma 0S Sales Rebate

0S62 Sales Rebate Accruals 

Reversal

0S Sales Rebate

0S42 Sales Rebate Delta 

Accruals

0T Sales Rebate DeltaAc

0S44 Sales Rebate Delta 

Accruals Reversal

0T Sales Rebate DeltaAc

0SA2 Sales Rebate Goods 

Related

0U Sales Rebate Goods RI

0SA4 Sales Rebate Goods 

Related Reversal

0U Sales Rebate Goods RI

0S32 Sales Rebate Manual 0V Sales Rebate Manual

0S34 Sales Rebate Manual 

Reversal

0V Sales Rebate Manual

Settlement 

Document Type

Settlement Document 

Description

Document Schema 

Group

Document Schema 

Group Description

Table 2.6  Settlement Document Types and Document Schema Groups (Cont.)
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2.1.11    Define Pricing Procedure Determination

You’ve already defined the settlement pricing procedures for sales rebate and relevant

settings. Now the settlement program needs to determine the appropriate pricing pro-

cedure. From a sales rebate perspective, this determination is mainly based on the doc-

ument schema groups and customer pricing procedure. To define pricing procedure

determination for settlement management, use the following menu path: Logistics –

General • Settlement Management • Basic Settings • Pricing • Specify Pricing Procedure

Determination.

After selecting the menu path, a dialog box appears. Select the Determination of Settle-

ment Documents and Settlement Document Lists option. If a new pricing procedure

determination is required, select New Entries or copy from an existing entry to create

a new pricing procedure determination and update the relevant details. As shown in

Figure 2.32, for sales rebates, pricing procedure A10005 is determined based on Doc

Schema Group as 0S Sales Rebate and customer pricing procedure (Cust.Pric.Proce-

dure) as blank. If you need to determine a different pricing procedure, you may use dif-

ferent customer pricing procedures. Pricing procedure A10005 Rebates (Germany) is

mainly used for partial and final settlement, whereas pricing procedure A10006

Rebates Delta Accrual (Germany) is used for delta accruals.

Figure 2.32  Define Pricing Procedure Determination

Now that you’ve defined the pricing-related settings required for the calculation of set-

tlement amounts during settlement of a condition contract, you’ll next define the con-

dition contract types and their related parameters.

2.2    Configure Condition Contract Maintenance

The condition contract is the main document that is created in a condition contract

management solution. In this document, you maintain the conditions, define the cri-

teria for business volume selection, specify the customers, and maintain the settle-

ment calendar information. This is also where different condition contract types are

configured and used based on the scenarios.

In the following section, you’ll configure these condition contract types, and we’ll dis-

cuss different parameters related to the condition contract.
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2.2.1    Define Number Ranges

When a condition contract is created, the system assigns a number automatically

based on the number range assigned to the contract type. In this section, you’ll define

the number ranges for these contract types. To define the number range for a condition

contract type, use the following menu path: Logistics – General • Settlement Manage-

ment • Condition Contract Management • Condition Contract Maintenance • Define

Number Ranges.

The number range object for a condition contract is WCB_CC and will be displayed on

the screen, as shown in Figure 2.33. Click on the Change Intervals button (the pencil) to

create new number ranges as required for your business. Then click on the Insert Line

icon, and add the desired number range, as shown in Figure 2.34. SAP recommends

using number ranges according to the sales rebate scenarios. For example, number

ranges 20 to 29 can be used for sales rebate condition contracts.

Figure 2.33  Define Number Range for Condition Contract

Figure 2.34  Create New Number Range

The number range is then assigned to the respective condition contract type. The

example in Figure 2.35 shows number range 20 assigned to the condition contract type

0S01. The configuration path for condition contract types will be mentioned later in

Section 2.2.8.

Figure 2.35  Assign Number Range to Condition Contract Type
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2.2.2    Define Condition Contract Categories

Condition contract categories are assigned to the condition contract types and are used

to group them. When a condition contract is created, the condition contract category is

copied to the condition contract header. This is useful in reports as a selection parame-

ter in Transaction WCOCOALL and also in business add-in (BAdI) implementations. To

define a condition contract category, use the following menu path: Logistics – General •

Settlement Management • Condition Contract Management • Condition Contract

Maintenance • Define Condition Contract Categories.

For sales rebates, condition contract category 0S Sales Rebate is used (see Figure 2.36)

and assigned to the condition contract type, as shown previously in Figure 2.35.

Figure 2.36  Define Condition Contract Categories

2.2.3    Define and Configure Field Status Groups for Header Fields

Recall that the condition contract is the main document in condition contract manage-

ment. This means it’s used for rebates related to both sales and purchases. However,

fields that are relevant for purchases may not be relevant for sales, and vice versa. Field

status groups help to control the header fields of a condition contract and specify

whether a field should be hidden or display only (or marked required, if needed),

depending on the business scenario.

To define field status groups for header fields, use the following menu path: Logistics –

General • Settlement Management • Condition Contract Management • Condition Con-

tract Maintenance • Define and Configure Field Status Groups.

Select New Entries or copy from an existing entry to create a new status group. As an

example, we’ve created field status group ZS01 Sales Rebate-Z in Figure 2.37. Select the

field status group, and click on the Details icon (magnifying glass) to view or modify the

user interface (UI) changes if required. Depending on the usage of the condition con-

tract, UI Changes can be used, as shown in Figure 2.38. For example, if the condition

contract is created from an external application, and the business requirement is to

prevent the data from being changed, then mark the checkboxes for the various

options available. If the No Condition Maintenance on UI checkbox is marked, for

instance, then maintenance of conditions on the UI is disabled. Similarly, if No Text

Maintenance on UI is checked, then header and item texts are disabled. In addition, if

the No BV Selection Criteria Maint. on UI is checked, then business volume selection

criteria can’t be maintained on the UI. In the same way condition contract items and
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calendar can be controlled with the No Item Maintenance on UI and No Calendar Main-

tenance on UI checkboxes, respectively.

Figure 2.37  Define Field Status Groups

Figure 2.38  Configure Field Status Groups for UI Changes

Click on the Fields for Group folder, and click on New Entries to add new fields if

required. For example, data related to the purchase organization are marked as Hidden

in the Field Status column, but sales organization is marked as a Required Entry, as

shown in Figure 2.39.

Figure 2.39  Add and Update the Field Status for a Field
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After the required modifications, the field status group is assigned to the Control Data

section for the condition contract type, as shown in Figure 2.40.

Figure 2.40  Assign the Field Status Group to a Condition Contract Type

2.2.4    Define Text Determination Procedures

With condition contracts, business users sometimes need to store information in the

form of text in a header. To enable this functionality, you need to configure a text con-

trol for header texts. To configure a new text type, you need to define the new text

type; you’ll then assign to the text procedure in Section 2.2.5. To define the text types

for header texts, use the following menu path: Logistics – General • Settlement

Management • Condition Contract Management • Condition Contract Maintenance •

Text Control • Define Text Type for Header Text.

Select New Entries or copy from an existing entry to create a new text type. As an exam-

ple, ZS01 ZText for Condition Contract is created and shown at the bottom of Figure

2.41.

Figure 2.41  Define a Header Text Type for Condition Contract

Now, define the text determination procedure via the following menu path: Logistics –

General • Settlement Management • Condition Contract Management • Condition Con-

tract Maintenance • Text Control • Define Text Determination Procedure.

Select New Entries or copy from an existing entry to create a new text determination

procedure. As an example, Z1 Sales Rebate-Z is created and shown in Figure 2.42.
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Figure 2.42  Define a Text Determination Procedure

2.2.5    Specify Text Types for Text Determination Procedures

In the previous steps, you’ve defined the text types and text determination procedure.

Now, you can assign the text types to the text determination procedure by using the

following menu path: Logistics – General • Settlement Management • Condition Con-

tract Management • Condition Contract Maintenance • Text Control • Specify Text

Types for Text Determination Procedure.

Select New Entries or copy from an existing entry. Then assign the new text types to the

new text determination procedure you already created. In the example in Figure 2.43,

text type ZS01 ZText for Condition Contract is assigned to text determination proce-

dure Z1 Sales Rebate-Z.

Figure 2.43  Specify Text Types for the Text Determination Procedure

After the required modifications are done, as shown in previous steps, the text deter-

mination procedure is assigned to the condition contract type in the Text Determina-

tion section shown in Figure 2.44.

Figure 2.44  Assign the Text Determination Procedure to the Condition Contract Type
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2.2.6    Define Check Groups

If you need to perform additional checks during condition contract processing, then

you can use check groups to do the required customization. Your ABAP or technical

team may need to create ABAP classes for additional checks on condition contract

header and item fields, so consult them as necessary. These classes and other checks are

then assigned to a check group, and the check group is assigned to the condition con-

tract types. So, if applicable, the same check can be used for multiple condition contract

types at the same time.

To define check groups, use the following menu path: Logistics – General • Settlement

Management • Condition Contract Management • Condition Contract Maintenance •

Additional Checks • Define Check Groups.

Select New Entries or copy from an existing entry. As an example, check group ZS01

Sales Rebate-Z is created and shown in Figure 2.45.

Figure 2.45  Define Check Groups

At this point, your ABAP team creates the custom check with the newly created check

group, ABAP class, and other checks.

To define additional checks for table structures and individual fields, use the following

menu path: Logistics – General • Settlement Management • Condition Contract

Management • Condition Contract Maintenance • Additional Checks • Additional

Checks for Table Structures and Individual Fields • Assign Check Classes to Condition

Contract Table Structures.

Begin by selecting New Entries or copy from an existing entry, as shown in Figure 2.46.

Figure 2.46  Assign Check Classes to Condition Contract Table Structures

After the required modifications are done, as shown in previous steps, the check group

is assigned to the condition contract type in the Control Data section, as shown in

Figure 2.47.
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Figure 2.47  Assign the Check Group for Additional Checks to the Condition Contract Type

2.2.7    Specify Settings for the Transfer Manager

During settlement document creation, the Transfer Manager allows you to copy cer-

tain data from source structure fields to target structure fields without coding. These

transfers are mainly done through transfer events, transfer groups, and transfer rules.

The transfer events are hard coded in the settlement program; SAP has provided many

transfer events to cater to different business scenarios. Under the transfer events, you

can create transfer groups, which hold the transfer rules.

Let’s say you need to determine the correct tax code based on the material tax classifi-

cation. Tax determination during condition contract settlement depends on the type

of condition contract. If it’s a goods-related condition contract, then the tax code and

the tax rate can be determined from the business volume based on the original tax

code determined in the sales invoice. However, if it’s not a sales reduction, and the con-

dition contract is treated as a service provided, then the tax code can’t be determined

from the sales business volume. In this case, for standard tax deductions, the material

tax classification is determined using Transfer Manager. You can use transfer event 023

Fill Pricing Item Customer for transfer group 0S01 Sales Rebate to default a fixed value

for material tax classification TAXM1 with a rule. These transfer groups are then

assigned to settlement document types either via settlement document types or event.

To define the Transfer Manager settings, use the following menu path: Logistics –

General • Settlement Management • Settlement Documents • Specify Settings for Trans-

fer Manager. There are three activities in this configuration path, as shown in Figure

2.48. In the Define Transfer Groups node, you create the new transfer group and trans-

fer rules. In the other nodes, you assign transfer groups to settlement documents via

the settlement document type or event.

Let’s focus on each one.

Figure 2.48  Specify Settings for Transfer Manager

Define Transfer Groups

In the Define Transfer Groups node, select a transfer event, and drill down to the trans-

fer groups, as shown in Figure 2.49.

2261.book  Seite 62  Montag, 22. August 2022  11:01 23

63

2.2 Configure Condition Contract Maintenance

2

Figure 2.49  Select Transfer Event

Click on the Transfer Groups folder to open it. Then select a transfer group, and click on

New Entries or copy from an existing entry, as shown in Figure 2.50.

Figure 2.50  Define Transfer Groups

Click on the Transfer Events • Transfer Groups • Transfer Rules in the Dialog Structure

pane, as shown in Figure 2.51. If required, you can add new transfer rules to the transfer

group by clicking New Entries.

Figure 2.51  Define Transfer Rules

A transfer rule generally consists of three sections—source, target, and control—each

with its own area of the screen. The Source section consists of the source structure and

field. If any fixed value is required to be copied, then the Fixed Value field in the Source

section can also be used. The Target section specifies the target structure and field, and

the Control section determines the copy mode. As shown in Figure 2.52, the fixed value

of tax classification 1 is set to be transferred during the creation of a settlement docu-

ment for a sales rebate.
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Figure 2.52  Define Source, Target, and Control for Transfer Rules

Now that you’ve selected the required transfer event and configured the transfer

groups and rules, these can be assigned to the settlement document types. This activity

can be done via settlement document types or via events.

Assign Transfer Groups to Settlement Document Types (via Settlement 

Document Type)

Select the settlement document type, and click on the Assign Transfer Groups folder

shown in Figure 2.53.

Figure 2.53  Assign Transfer Groups to Settlement Document Types via 

Settlement Document Types (Part 1)

Then click on New Entries or copy an existing entry to modify. Add or update the new

transfer event and transfer group as required. The required transfer events and transfer

groups are then assigned to the respective settlement document type, as shown in

Figure 2.54. In this case, you can see that transfer events 23, 32, 6I, 70, and 75 have been

assigned to 0S12 Sales Rebate.
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Figure 2.54  Assign Transfer Groups to Settlement Document Types via Settlement Document 

Types (Part 2)

Assign Transfer Groups to Settlement Document Types (via Event)

Select the transfer event and navigate to the settlement document type to assign the

transfer group. In the example in Figure 2.55, settlement document type 0S12 Sales

Rebate and transfer group 0S01 Sales Rebate have been assigned to transfer event 23.

Figure 2.55  Assign Transfer Groups to Settlement Document Types via Event

2.2.8    Define Condition Contract Types

As the primary document in condition contract management, the condition contract is

where you maintain conditions, eligible partners, business volume selection criteria,

and settlement calendars. Several condition contract types are provided by SAP, and

they can be used according to the business need. Configuration settings for a condition

contract type mainly consist of basic data, condition maintenance, text determination,

and control data.

To define condition contract types, use the following menu path: Logistics – General •

Settlement Management • Condition Contract Management • Condition Contract

Maintenance • Define Condition Contract Types.

For sales rebate, SAP has provided several condition contract types for various scenar-

ios, as listed in Table 2.7.
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The condition contract types listed in Table 2.7 generally cover most of the business

scenarios. But if customization is required, select New Entries or copy an existing con-

dition contract type, and update the relevant parameters.

So far in this chapter, we’ve already mentioned a few important customizations and

their assignments to the condition contract type. The customized condition contract

type shown in Figure 2.56 and Figure 2.57 is for a sales rebate for a certain customer,

so in the Basic Data section, the Type of Contract Partner is C Customer and the Type of

Eligible Partner is N No Eligible Partner. For a sales rebate with multiple customers, the

Type of Contract Partner is N No Contract Partner because the eligible customers for

sales rebates are determined during the settlement run.

Figure 2.56  Condition Contract for a Sales Rebate: Single Customer (Part 1)

Condition Contract Type Description

0S01 Sales Rebate

0S02 Sales Rebate – Multiple Customers

0S03 Sales Rebate – 2-Step

0S04 Sales Rebate – Multiple Customers – 2-Step

0SG1 Sales Rebate Goods Related

0SG2 Sales Rebate Goods Related – Multiple Customers

0SG3 Sales Rebate Goods Related – 2-Step

0SG4 Sales Rebate Goods Rel – Multiple Customers – 2-Step

Table 2.7  Condition Contract Types for Sales Rebate
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Figure 2.57  Condition Contract for a Sales Rebate: Single Customer (Part 2)

2.2.9    Activate Additional Functions

You can also activate additional functions for condition contract maintenance in this

customizing activity. To activate additional functions, use the following menu path:

Logistics – General • Settlement Management • Condition Contract Management •

Condition Contract Maintenance • Activate Additional Functions.

During condition contract maintenance with Transaction WCOCO, you can enable sev-

eral functions by marking their checkboxes, as shown in Figure 2.58:

� Allow Condition to be Copied

If this is marked, then the copy button in the condition contract will be active and

can be used to copy conditions.

� Allow Deletion of Conditions to be Revoked

If this is marked, the deletion flag will be reset when the condition contract is saved.

In other words, the already-deleted condition records will be undeleted.

� Allow Change of Condition Validity

If this is marked, then the condition validity can be updated in the condition con-

tract.

� Display Scale Quantity/Value in Main Item

If this is marked, then the scale quantity/value of the first scale item is also displayed

in the main item.

� Authority Check for Logical Deletion of Contract

If this is marked, the authorization check is carried out for logical deletion of condi-

tion contract in authorization objects W_COCO and W_COCO_ORG.

� Contract Status “Lock After Settlement”

If this is marked, the condition contract will be updated with the Locked After Settle-

ment status after settlement.
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